












































































































































In the marketing of petroleum products small errors 


can readily accumulate into large unaccountable short- 
ages and losses. To keep gallonages in constant check 
requires the consistently accurate measurement and 
recordings of Brodie positive displacement Meters. 
Designed for every field of petroleum service Brodi¢ 
Meters are available in a range of sizes to fit your every 
need. There's no meter like a Brodie Meter for dependa- 
bly accurate service. Write today for full details, stating 
your requirements. 


RALPH N. BRODIE CO., INC., 953 61st ST. OAKLAND 8, CA Ce 
Division Offices: CHRYSLER BLDG., NEW YORK CITY*59 E | AN 
BUREN, CHICAGO 5+ 302 SOUTH PEARLST., DALLAS 1,7 EXAS 
164 JACKSON, SEATTLE 4, WASH. + 2101 S. SAN PEDRO, LOS 
ANGELES 11, CALIFORNIA. 
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| Names in the News 


C. S. Davis, Jr. has been named vice- 
president and general manager of the 





Davis Oswald 


Norge-Heat division of the Borg-Warner 
Corp., Detroit, according to Howard E. 
Blood, president of the newly formed di- 
vision. At the same time J. W. Oswald 
was named sales manager of Norge-Heat. 
Mr. Davis has been manager of the com- 
pany’s heating and air conditioning di- 
vision since 1940. Mr. Oswald joined 
Norge in 1934 as field representative, and 
became assistant sales manager of Detroit 
Gear in 1944, and sales manager a year 
later. 


Ralph Gibbs has been appointed direc- 
tor of research for York-Shipley, Inc., 
York, Pa. He has 
been connected with 
the company for 
some time as chief 
chemist and consult- 
ing engineer, and > ee 
hascontributed if. 
many papers on re- 
fractory problems to 
the leading journals. 
He has been associ- 
ated with the heating and allied industries 
for more than 25 years. 


esa 





Theodore E. Mueller, formerly vice- 
president and general manager of manu- 
facturing for American Radiator and 
Standard Sanitary Corp., Pittsburgh, was 
recently elected president of the corpora- 
tion. He succeeds Henry M. Reed, who 
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AS AN S-C_Li/e DEALER 


YOU CAN GET YOUR SHARE 


OF THE BIG 
MARKET OF 
SMALL HOMES 


(This is Advertisement #8 
in a Series of Eight) 


THESE ARE THE 
OTHER 
SEVEN REASONS 


@ Exclusive Burner 
Design 


@ Exclusive C 1 Electric 
ignition 
@ 40% Quicker Burner 
. Installation 
@ Absence of Service 


_ @ Complete Range of 
Burner Sizes 


@ No Noise, Roar or 
Pulsation 


@ Complete Line of 
Factory Assembled 
Units 


WRITE FOR A COPY 
of “How to Get Real Prof- 
its in Postwar Heating” 
and learn ALL the rea- 
sons why you can make 


; Pepe. 5 
San Rafael, Calif. 


Factory Representatives in Principal Cities 
_ The Greatest Name in Low-Cost Automatic Oil Heat for Small Homes. 











No oil burning home heating equipment 
dealer can ignore the small home heating 
market and still say he is getting his full 
share of the total heating business. When 
you.realize that over 75% of all homes in 
America are small (five to six rooms, or 
less) you can see that many heating equip- 
ment dealers are virtually shut out of 75% 
of the total market because the equipment 
they sell is TOO BIG for aSMALL HOME. 


H. C. Little dealers, who know this, go 
after their share of the BIG market of 
small homes. 


They are successful because H. C. Little 
oil burning equipment meets small house 
heating needs better than any oil burning 
equipment ever has — which is just one 
more reason why you can make more 
money as an H. C. Little dealer. 
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since 1938 has been both president and 
board chairman, and who now continues 
in the latter post. 


William C. Dee, Utica, N. Y., has been 
promoted by Harvey-Whipple, Inc., 
Springfield, Mass., 
to the position of 
field service engi- 
neer. He will head 
field engineering in 
35 States and Can- 
ada. For more than 
fifteen years Mr. 
Dee has covered up- 
state New York for 
the company, and worked during the war 
on the development and production of 
portable aircraft heaters. 


Harry S. Hoag has been named Oil-O- 
Matic district representative for Con- 
necticut and Rhode 
Island, with head- 
quarters at Meriden, 
Conn. His experi- 
ence in  oilheating 
dates back to 1926 
in New England and 
the North Central 
States. He was a re- 
tail salesman for 
Petro-Nokol, salesman and branch man- 
ager for Timken and Gilbert & Barker 
| branch manager for ten years. 


Robert A. Bloomfield has been ap- 
| pointed to the sales staff of the Neptune 
Meter Company at 
Philadelphia, after 
completing a course 
at Neptune’s meter 
school at the Long 
Island City factory. 
Mr. Bloomfield 
served as a Naval 
aviator for 34 
years, 18 months of ° 
which was with Task Forces 38 and 58 
in the Pacific area. He holds the Air 
Medal with three Gold Stars and the 
D.F.C. with one Gold Star. 














David Muir, president of Decorative 
Art Products Co., Springfield, Mass., an- 
nounces the purchase of Evuready Burner 
Mfg. Co. from Petroleum Engineering 
Corp., and will continue to make range 
burners. Head of Petroleum Eng. Co. 1s 
George F. Williams, an oil and burner 


pioneer. 
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Flame of a conventional gun-type burner. Irregular 
pattern, ‘“‘bumpy’ at low oil-consumption rates. 


Excess-air percentage is necessarily high. 


Flame of the Shell combustion head. Steady, con- 
trollable pattern. Complete combustion with but a 
negligible amount of excess air. 





New Shell Combustion Head Offers Manufacturers 
New Economy in their Domestic Oil Burners 


HOW A JET-WITHIN-A-JET 


DOES THE TRICK! 





1, Single-jet air supply 


has a low-pressure area (suction pocket) which acts as an 
erratic pull against the flame. 


SUCTION POCKET 

IN CENTER OF JET 

CAUSED BY VEN — 
— TURI EFFECT, 

i 





AIR¢ 


2. With the SHELL design, 


an inner air jet offsets the erratic suction effect... flame 

burns evenly at a fixed distance from nozzle... stead 

flame eliminates “bumpy” noise. ‘ 
Lo 
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SHELL DEVELOPMENT COMPANY, INCORPORATED 


50 West 50th Street, New York 20, N.Y. 





SIMPLE physical phenomenon — the fact that a low- 

_ pressure area exists in the center of an air jet—has 
plagued oil burner manufacturers for years. This low 
pressure area, unless controlled, acts as an erratic pull 
against the flame. It is one reason for “bumpy,” noisy 
burning. 


Shell research scientists, in seeking more efficient 
burner operation have perfected a new combustion head 
which not only eliminates the erratic suction-pocket 
effect, but provides a more intimate mixture of air and 
fuel and better control of that mixture. By maintaining uni- 
formly high air velocities, even with low oil rates, this 
design assures burner manufacturers smokeless combus- 
tion with up to 14.5% COz—performance considered 
excellent even for large industrial installations. 


Licensing Arrangement—Shell does not manufacture 
this patented combustion head, but does make the design 
available to oil burner manufacturers under license. Write 
tor details. 
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Editorial Leaks - 


Membership of Oil Heat Institute 
adopted at Philadelphia a resolution ask- 
ing the end of OPA price regulation. 
Though the vote was overwhelming, 
there were some few objections to such 
a move by those who obviously felt the 
action was hasty and ill-advised. Prob- 
ably more men felt reservation than ex- 
pressed themselves in the face of almost 
unanimous approval of the resolution. 

With all respect for the reasoning of 
those who believe OPA regulation is es- 
sential, at least for a little longer, the 
country seems to have arrived at a point 
where a decision must be made. Con- 
sumer goods are fast disappearing, and it 
seems that we must decide whether it will 
be better to maintain a low price on noth- 
ing, or pay a higher price, at least tempo- 
rarily, for what we need. 

From men’s shirts to oilburners and be- 
yond, the pattern seems the same. A too- 
low ceiling price on either the raw ma- 
terial or the product has cut production 
far below the current demand, with the 
result that pressure on prices is increas- 
ing day by day. Black markets prove the 
public’s desire to pay higher prices for 
the things they need. Belated adjustments 
in ceiling prices usually are so meagre as 
to be useless in increasing production. 
Again and again attempts to balance the 
economy are too little and too late. 

Experience indicates that no small 
group, either in or out of government, is 
sufficiently wise and far-seeing to plan 
and maintain a completely balanced econ- 
omy. Under the urgency of war the 
country absorbed the waste, shrugged off 
the discrimination and inequalities, and 
grinned at the hardship imposed by regu- 
lations. Price ceilings on civilian goods 
tended to discourage their production in 
favor of the more necessary materials of 
war. The need now is in the opposite di- 
rection, but the pressure out of Washing- 
ton is in the same, wartime channel. 

There appears to be no doubt that 
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prices on most lines will increase as soon 
as price control is released. Price pressure 
already built up makes some increases in- 
evitable, but there is no evidence that 
prices will run away. If there is danger of 
run-away prices now, the present lack of 
production and increasing pressure on 
prices makes uncontrolled inflation the 
more likely the longer present price regu- 
lation is with us. 

Self interest has built our economy, 
and will maintain it better than any 
group can hope to do by law. Higher 
prices will encourage production of 
everything, but when prices tend to get 
out of reason, buying slows, dealers are 
wary of stocking their shelves, factory 
production slackens and prices ease. The 
system is automatic and has been proven 
successful. Artificial price control, re- 
gardless of how much we may sympathize 
with its aims, has been proven inadequate 
and impractical. 
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Again flying about the country are 
pessimistic predictions about how soon 
our country is going to run out of oil. A 
February article in Collier’s brought out 
the old 14-years-left bogey, Harper’s is 
said to have had a recent similar story, 
and now Honest Harold Ickes, on the 
loose from Government and writing a 
syndicated newspaper column, brings it 
up again . . . the same story he always 
had when he was trying to get more 
money for crude; it seems years ago. 


Hard as it is to understand why this 
goes on, in the face of convincing proof 
from the industry’s top scientists that 
we'll always have lots of oil, it is equally 
strange to see how fuzzy are some men 
in our own industry when they set about 
straightening out the misguided authors. 
After the Collier’s article, a barrage of 
letters from oil men went to the writer 
of the story and to Collier’s editor, and 
in several instances carbon copies were 
sent to the editors of FuELom & Om 
HEAT. Most of these letters were any- 
thing but clear to a layman; they talked 
about secondary recovery from old fields, 
about being able to import oil from a 
world reserve estimated at 300 years, 
about recovery of oil from Colorado 
shales, about making gasoline from nat- 
ural gas, from coal, about prospects in 
Canada and Alaska, and about almost 
everything except the simplest facts. 
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For as long as anyone needs to care, 
oil will continue to be plentiful in our 
country, and arrived at by old-fashioned 
methods. Someone will push a hole down 
into the ground and pump oil out of it. 

Less than half of the most promising 
oil areas in our country have been touched 
at all. Texas, now producing more than 
half our country’s total, has had less than 
one per cent of its area tested, or even 
leased for wildcatting. What, then, is be- 
hind all of this shortage talk? Principally, 
it’s these four factors: 

1. During the war, the oil industry 
and some Government agencies wanted 
crude prices raised 35¢ a barrel, and fore- 
cast severe shortages if it didn’t come to 
pass. 

2. The American oil industry was not 
too happy to have our allies hoarding 
their oil reserves while using up ours, so 
we loosened our friends up a bit by talk- 
ing shortage position. Britain especially, 
in war or peace time, has always tried to 
hoard her reserves, and buy from Amer- 
ica. 

3. The oil industry, like the coal in 
dustry or the copper industry, or any 
other industry that uses natural resources, 
is not happy about drawing too heavily 
on these resources in years when taxes 
take virtually all profits. Shortage con: 
versation is aimed at more liberal deple- 
tion allowances. 


4. Less wildcatting was done during 
the war than normally, not only because 
of material and labor shortages, but also 
because chances for real profits were too 
slim. The big companies did some wild 
catting and were allowed to charge off all 
costs against other income, as develop 
ment expense. But before the war most 
real wildcatting was not done by the big 
companies, but rather by smaller specula’ 
tors. After excess profits taxes had climbed 
to high levels, the speculator’s incentive 
was gone. His chance to strike oil was 
about one in seven. If he struck it, taxes 
took at least three-fourths of his profit. 
Thus, his chance became not one in seven, 
but one in four-times-seven, or one in 28 
... too slim to interest him. 

But what about this 20,826,813,000 
barrels of proven reserves on January ! 
this year? Isn’t that just about a 14-year 
supply, as some folks are saying? No— 
it has nothing to do with years. It’s sim 





ply our working reserve, just like work 
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(Continued on page 118) | 










































“Alice, what oil 
company put that 
thingamajig on 
your tank?” 
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That “thingamajig” is a Scully VENTALARM. It permits the 
‘ . ° . ° ’ iti f th 

ring fuel oil company to deliver oil to Alice’s house whether she Pt om: ae Pe 
ause }\; : ‘ 

alo is at home or not. \ kx —=oil tank is equipped 
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pres Alice’s friends know that her fuel oil company installed the 
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f all “thingamajig” on her fuel oil tank. They know that is why Alice 

lop. is not bothered at all by oil delivery. 

eas . No hopping out of 
big You may have three guesses as to what fuel oil company an pie 1h esate 
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tive Scully VENTALARM helps you build your business. fa 

was VENTALARM cuts your costs. Saves 5 to 7 minutes at each * ey \ 
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i delivery — saves you $3 to $4 per installation per year. ww =s ie) = 
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SCULLY SIGNAL COMPANY - 88 First Street, Cambridge 41, Mass. 


MANUFACTURED IN CANADA BY EMPIRE BRASS MFG. CO., LTD., LONDON, ONTARIO 
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FACTORY SHIPMENTS , in Thousands of 
Domestic Oilburners & Units———— 


Domestic Stokers — — — 


0 
DEC APR AUG DEC APR AUG DEC APR AUG DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
3 1944 1945 1946 
Shipments of Oilburners and Units 


Adjusted to include manufacturers other than the 104 reporting to 
Census Bureau, FuELom & Om Heat's estimates of shipments are: 








JANUARY TWELVE MONTHS 
Percent Percent 
1946 1945 Change 1945 1944 Change 
Conversion 23,521 4,161 + 465.3 119,663 36,636 +226.6 
Boiler units 589 699 — 15.7 7,695 6,300 + ge 
Furnace units 1,440 436 +230.3 14,555 5,686 + 156.0 
All domestic 25,550 5,296 + 382.4 141,913 48,622 wr La 
Commercial 2,381 4,117 — 42.2 33,077 32,115 + 3.0 
Total 27,931 9,413 “+2179 174,990 80,737 +116.7 
100 100 
Stocks oF Domestic OiLBURNERS AND UNITS 
90 (in Thousands) End of Month Shown So 
80 Factory Stocks ——— 80 
10 Dealer Stocks 
70 
60 60 
50 50 
40 40 
30 30 
20 20 
10 7— 10 
0 0 
JUN DEC JUN DEC JUN DEC JUN DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
1942 1943, 1944 1945 1946 
March Minimum Retail Prices: Key Dealers 
CONVERSION BURNERS BoILER-BURNERS FURNACE’BURNERS 
Top price* Low price Top price* Low price Top price* Low price 
Highest $423 $850 $900 
Lowest 245 400 400 
Mar. Aver. 269 566 504 
Feb. Aver. 288 540 493 
*Top price key dealers for conversion burners are those whose minimum 
retail prices are $200 or more, for boiler-burner and furnace-burner 
units (exclusive of ductwork) those whose minimums are $400 or over. 
Price Index: Conversion Burners: January 1940 is 100%, 
WHOLESALE RETAIL 
March 126.6 Sixmonthsago 119.0 March 126.8 Six monthsago 113.9 
February 123.1 Yearago 116.1 February 124.6 Yearago 112.4 
300 
2751-7 INDEX OF BURNER PERMITS in 43 Cities —— 275 
4 (Average of 1936-7-8= 100) 250 
500|-L| INDEX oF New HoME PERMITS in 35Cities--—— a. 
175 (Average of 1936-7-8 = 100) 
Both indexes adjusted for seasonal variation 175 
150 150 
125 125 
100 100 
75 75 
50 50 
25 25 
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Oilheating Trends 


MARCH INSTALLATIONS of domestic oil- 
burners and units are estimated at 21,196, 
or the smallest month since the war ended. 


in August. Hog-tied by strikes and short- 


ages of castings and motors, the burners. 


were not reaching the dealers in adequate 


quantities to hold-the level of preceding 


months. However, as the end of March 


neared, the situation started to improve, 


as shown by the fact that stocks of burn- 
ers picked up noticeably. Total installa- 
tions for the first quarter were 79,135. 
While March installations were dragging 
badly, that was not true of new orders. 
Dealers took orders during the month for 
52,900 burners and units, compared with 
only 19,610 in February. During the fall 
they had invited trouble by taking too 
many more orders than they could fill, so 
they slowed down and dodged them. Ap- 
parently after February passed, they felt 
that people could no longer expect an in- 
stallation this winter, so felt free to get 
out and sign up all they could. March 
sales (not installations) were divided: 
71% conversion burners, 15% _boiler- 
burner units and 14% furnace-burner 
units. 

BURNER STOCKS: Dealer stocks of do- 
mestic oilburners and units on March 31 
were approximately 11,730, compared 
with 7,406 the previous month, but still 
trivial compared to prewar habits. Fac- 
tory stocks at the end of January, the 
latest available data, were 5,399. 

SERVICE INCOME: Reporting dealers 
had service department income averaging 
$2,297 in March, a drop of 1.5% from 
$2,331 reported by the same dealers a 
year ago. February income was $2,619 
and January $2,490. 

GETTING BURNERS: Asked if burner 
receipts from factories have started to 
show any real improvement, 38% of re 
porting dealers say that they are coming 
through noticeably better than a month 
ago; the other 62% find no improve 
ment. Based upon promises from theif 
factories, and upon their own ideas of 
how these promises will be met, dealers 
as a group expect to get out from under 
their present backlogs of unfilled orders 
by about December. Taken individually, 
however, their impressions of clean-up 
date range from June of this year to the 
end of next year. By impressions, they 
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size, with the first lot expecting to clean 
up all orders not later than August, the 
second lot expecting to take care of every- 
body before Christmas, the third group 
naming dates in the first quarter of 1947 
and the final lot believing it cannot fill all 
present orders until some time after that. 


It is a fair bet that by next spring oil- 
burners will be available to everyone in 
decidedly surplus quantities. Before the 
war only two manufacturers, each mak- 
ing low priced equipment, exceeded 20,- 
000 shipments in any year. Most of the 
big-name companies made between 12,000 
and 18,000 annually. But today, enlarged 
through war production and revamped to 
peacetime products while retaining their 
wartime ideas, each of these companies is 
geared to make anywhere from 35,000 to 
75,000 burners a year. When stringen- 
cies in motors, transformers and castings 
ease up, certainly within a year, burners 
will roll out in unprecedented quantities, 
and dealers will have to go back to heavy 
selling. 





BUILDER BUSINESS: With considerable 
numbers of oilheating installations sty- 
mied, or at least retarded, by the Veterans 
Housing Order, dealers are giving some 
thought to tying in with the huge builder 
program ahead. In the past many of them 
thought this work was hopelessly cheap, 
yet there are possibilities that it need not 
be that way in future. Of all the report- 
ing dealers, exactly half handled some 
builder business before the war. 


Of those who handled it, just a third 
found it to be profitable, the others 
did not. Those who found it profitable 
say that they sold builder jobs at an 
average of 15% below retail prices. Those 
who report it as having been unprofitable 
sold at an average of 26% below retail 
prices. Thus, the upset point seems to be 
somewhere between the two. While these 
dealers handled builder heating in home 
Price ranges from $4,500 to $20,000, 
most of them were between $6,000 and 
$8,000. Apparently it was possible to get 
a little more satisfactory prices on better 
homes, for'among the dealers who say 
they made money on builder business the 
average home value was $7,292, while 
among those who lost money, the average 
home outfitted sold for $6,582. 

Dealers handled builder business three 
Ways: 37% of installations were conver- 








sion burners only; 22% were boiler- 
© burner or furnace-burner units; the re- 





Oilburner* and Building Permits 


OILBURNERS———-————- DWELLINGS—————— 

March 3 MONTHS March 3 MONTHS 

1946 1945 1946 1945 1946 1945 1946 1945 
ian bra v ‘a Baltimore, Maryland 477 0 1046 1 
Binghamton, New York 10 0 20 0 
a. oye pe a Boston, Massachusetts 23 0 67 0 
33 19 118 36 Bridgeport, Conn. “a as a a 
of Ss as et Des Moines, Iowa 138 0 208 0 
oe a es <a Detroit, Michigan 1228 155 2659 449 
26 S 72 9 Elizabeth, N. J. 2 0 5 0 
18 8 57 20 Freeport, New York oe , “s or 
oe 2 at = Greenwich, Conn. 37 0 47 1 
oi = ae me Hackensack, N. J. 23 0 25 0 
78 10 144 25 Hartford, Conn. ste a ae 
25 3 65 9 Irvington, N. J. 3 0 3 0 
af fore ae be Lynn, Massachusetts 5 0 9 0 
43 2 187 13 Milwaukee, Wisc. 177 4 317 oy 
41 23 135 54 Minneapolis, Minn. 233 30 358 46 
29 2 75 10 Montclair, N. J. *- ‘ ee ak 
ss we Pe as Morristown, N. J. 0 0 1 0 
29 8 72 37 Mt. Vernon, New York ae ak 
55 26 153 78 New Bedford, Mass. 
15 2: 71 12 New Haven, Conn. 

0 0 0 0 New Orleans, La. «3 a es a 
13 5 59 59 New Rochelle, N. Y. 23 0 36 0 
re ate ae a Brooklyn-Queens wa a =F ai 

401 136 §=6©.1227 Manhattan, Bronx, Rchd ae a std an 
12 2 89 we Norfolk, Virginia 28 2 51 7 

0 0 0 1 Oakland, Calif. a ts a ea 
47 8 152 27 Omaha, Nebraska 93 ae 193 56 
16 0 32 1 Orange, New Jersey 0 0 2 0 
20 re 62 ‘ Passaic, New Jersey i gale 45 ee 
76 0 140 9 Paterson, N. J. 3 0 6 0 
‘5 a s PY Plainfield, N. J. 15 0 32 0 
31 5 93 19 Portland, Maine 12 0 13 0 

340 27 856 72 Portland, Oregon 253 21 635 46 
75 1 175 21 Providence, R. I. 6 0 18 0 
ae My: oo a Reading, Penna. 5 0 6 0 
47 0 120 0 Richmond, Virginia 284 36. 429 123 
50 1 114 6 Rochester, N. Y. ea ae ae eS 
18 3 44 4 Rockville Center, N. Y. Ss zs 
20 1 41 6 Salem, Massachusetts 2 0 3 0 
38 5 143 15 St. Louis, Missouri 52 0 90 0 

125 12 330 34 St. Paul, Minnesota 132 73 232 79 
37 2 86 11 Schenectady, N. Y. ia de ‘i af 

132 ts 403 as Seattle, Washington 252 88 646 266 
2s ae ft <i Springfield, Mass. 70 0 89 0 
21 5 57 22 Stamford, Conn. Si iS és 
27 at 56 ee Syracuse, New York 22 5 54 6 
ee wa Trenton, New Jersey 0 0 0 3 
ae ae eA 3 Utica, New York 6 1 7 1 

141 27 487 84 Washington, D. C. ss Pe Fhe a 
ite ‘ch ey: ae West Orange, N. J. 11 0 18 0 
15 10 53 16 White Plains, N. Y. 4 0 6 0 
74 2 165 5 Wilmington, Delaware 45 0 45 0 
74 24 165 45 Worcester, Mass. e as rie a 

2083 383 4471 760 Totals 3674 430 7059 1084 
+ 443.9 + 488.2 Percent Change - +1754.4 + 552.4 


*Permits are not total sales in each market since none are reported from suburban areas, 
which normally account for 20% to 60% of total sales in each market; nor are they an accu- 
rate index where enforcement is lax. Rightly used, however, they are a useful working index. 


maining 41% were complete heating sys- 
tems including radiation or ductwork. 
There seemed to be little difference be- 
tween the three methods as to profit op- 
portunities, with about the same number 
reporting profits by each method. 
Among those dealers who tried builder 
business and found it profitable, three- 
fifths are out now trying to get some 
more; the others haven't tried it again. 
Among those dealers who tried it and lost 
money, about one-fifth are now out try- 
ing to get into it again; the others feel 
cured—they may not stay that way when 
they see that building conditions are a bit 
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changed from 1941 and that some dealers 
are making profits from this work. On 
the average, all those companies that have 
done builder business and are now again 
seeking it, are quoting 14% below their 
retail prices. 

Now let’s look at the 50% of dealers 
who have never touched builder business. 
One-third of them have now decided to 
go after it. They are quoting an average 
of 15'% under their retail prices. 

Because much of the new home build- 
ing will be small and tight, heat losses will 
run as low as 40 to 50,000 Btu’s on many 


(Continued on page 124) 
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Oilheating the Veterans 


Like It or Not, Much of Our Future is Tied to Housing 


By 
Robert Gray 


The author was asked to talk to the 
Massachusetts Oil Heating Assn., at their 
April meeting in Boston, on the implica- 
tions of the new Veterans’ Housing Pro- 
gram to our industry. Because he had 
planned an article on the subject for the 
May issue, the talk is reproduced here. 


Yess AGREE WITH ME, I believe, on 
one point . . . making a living in the oil- 
heating business has often been difficult 
but it was never dull. In the eight years 
that I have been associated with it, four 
were war years, but whether war or peace 
time, I can’t remember any period of as 
long as three months that was completely 
serene. 

At least that often we have bumped 
into some fresh situation, or a whole flock 
of situations, that made us shift gears, 
change some of our methods, and some- 
times execute a complete about-face and 
try things that we'd always sworn we'd 
never do. So the only serenity that ever 
comes to an oilheating man is when he 
finally realizes that nothing is going to 
stay put. 

We are not going back to 1941. Dur- 
ing the war years we longed for the good 
old days. We prayed for the war to end, 
not only to stop the slaughter, but also to 
let us do the things we used to do. Now 
the war has ended, but there is one im- 
portant thing to keep in mind— 

If there had been no war, our industry 
would have changed a great deal during 
the four years, as it has in every four-year 
period. The fact that changes are coming 
80 fast today, in our industry and every 
other industry, simply reflects a flood 
tide condition, releasing four years of 
dammed-up progress. Maybe we won't 
call it progress, but at least it’s four years 
4 Of dammed-up change. 





No industry can live unto itself and 
prosper. To be prosperous, any industry 
must find its place as a part of our whole 
economy, and if it resists or lags behind, 
the economy doesn’t wait for it to catch 
up. We all know examples of backward, 
decadent, industries . . . the coal industry, 
the foundry industry, the building indus- 
try. But today they are all shaking them- 
selves out of their long sleep, and after 
generations of slumber they’re refreshed, 
and out to show us some things. Our 
crowd is away behind on its sleep; we've 
never had much; this is not the time to 
start. 

For the next few minutes we’re going 
to take a look at the Veterans’ Housing 
Program, VHP-1. In Washington they 
call it “Very Hard to Please One.” How 
you, as a member of the oilheating indus- 
try, will fit into this program is something 
else again. Perhaps we can swap some 
ideas. I have a few to offer in exchange 
for yours. 

The first point I'd like to get across is 
the definite conviction that Washington is 


Annual 


Volume of Residential 


in dead earnest about the whole thing. No 
one of us would be so shortsighted as to 
say that the veterans don’t need or deserve 
housing. Your boys and mine have told 
us a few of the things that they went 
through in the Battle of the Bulge, or at 
Okinawa or some other bloody spot, and 
whenever they had a chance to relax, their 
minds drifted to the universal topic . . . 
get home, get a job, a wife, a house and 
some kids. 


, They didn’t dream about being mayor 
of the city or about making a hundred 
thousand dollars quick. All they wanted, 
and all they still want, is a chance to live 
like people. They are not able to do it be- 
cause you and I, while they were away, 
gobbled up all the good places to live. We 
hang onto them because we have more 
money than those boys. If you don’t real- 
ize that there is a wave of unrest brewing 
throughout the country because of this 
situation, you just haven’t kept your ear 
to the ground. 


Washington is so aware of it that noth- 
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Chart |. Number and value of residences built in 20 years to 1940. 
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ing is going to be allowed to stand in the 
way of this housing program. It’s a ten 
year program to build 12,600,000 dwell- 
ing units. The first 2,700,000 are to be 
built under an emergency clause in War 
Powers Act II. Wilson Wyatt, the ad- 
ministrator, in his directive from the 
President, has been given absolutely auto- 
cratic powers, if he needs to use them... 
far more individual power than was given 
to any of the other administrators of war- 
time agencies. 

If he finds it necessary, Wyatt can 
change prices up or down, regardless of 
OPA; he can change labor rates, regard- 
less of the other labor agencies; he can 
order a factory to stop making one prod- 
uct and make another; -he can build fac- 
tories, with Government financing, for 
companies that are short of money but 
know how to make a product that’s 
needed; he can guarantee to the manu- 
facturer of such a product a market for 
his full output and a profit on his opera- 
tion. The fact that Wyatt has these 
powers probably means that he will rare- 
ly, if ever, have to use them, for they will 
convince the building industry that Wash- 
ington this time doesn’t mean “Maybe.” 


Facts on the Deficiency 

Now let’s look at a few charts to meas- 
ure the housing deficiency. The first one 
shows housing construction in the 20 years 
up to 1940. The peak year was 1925. 
After that, prices were getting too high 
and the annual volume fell off. Low in- 
come people had to stay in the slums that 
they could afford. Through the depres- 
sion years most families were too uncer- 
tain about their futures to take a chance 
on buying a home. 

Then in 1935 came FHA, bringing low 
interest rates on 20-year mortgages, and 
things picked up. They were still picking 
up in 1941 when the war stopped every- 
thing, everything except emergency war 
plant housing. So for at least 15 years up 
to now we haven't built in any year 
enough homes to match the increase in 
number of families, or to replace our vilest 
slum areas. Starting in 1946, it’s going to 
take 10 years, or to the end of 1955, to 
put us in as good shape for housing as we 
were in 1925. 

The second chart shows that housing 
construction has only a moderate relation 
to general prosperity levels. In the 20’s it 
was away above the two indexes of eco- 
nomic health, gross national product and 
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INDEX OF EXPENDITURES FOR NON-FARM RESIDENTIAL CONSTRUCTION 
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DEPARTMENT STORE SALES 


Chart 2. Residential construction is not closely related to general business. 


department store sales. Then in the 30's 
housing slumped far below. Again, it 
shows that people buy houses when they’re 
not worried about their future. 

The next chart shows the relation of 
rents actually paid in 1940 to income 
levels at that time, and this in turn trans- 
lated to the number of homes required by 
1955. I admit it’s fuzzy, but the main 
point is that the largest group of families, 
those with $2,000 to $2,999 incomes, paid 
rents at all levels, but averaged about $33. 
A $33 rental comes from a $4,000 house, 
as a rule. - 

The fourth chart shows on the left side 
our total present dwelling units divided to 


their rental values, and on the right side 
it shows how the 12,644,000 additional 
units needed in the next ten years must 
be divided by rental values. The largest 
number, or 20%, can pay $30 to $39 
rent, which means houses that would sell 
for between $3,600 and $4,700, and 
means that the families will have incomes 
ranging from $1,800 to $2,350. 

It is generally believed in home financ- 
ing circles, after long experience with 
mortgages, that a family should not buy 
a house costing more than double its nor- 
mal annual income. If it spends more, 


~ some things will have to be neglected and 


the family will run into pressures for 
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Chart 3. Relation of 1940 rents to income levels, apportioned to future needs. 
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Dwelling Units Needed in 1955 
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Chart 4. Existing dwelling units compared to needed units, at given rentals. 


spending in other directions that make the 
mortgage payments insecure. 

Notice in the chart that only 18% of 
the population can afford more than $50 
rent, which means they can live in a home 
costing more than $6,000, or having an in- 
come above $3,000. Thus, while the FHA 
is approving housing construction up to 
$10,000, their present thinking is that 
not more than a third of authorizations 
can be for houses to sell above $6,000. 
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The home building industry, if unregu- 
lated, tends to build too many higher 
priced homes, as shown in Chart No. 5. 
On the left we see the average annual 
dwelling units needing to be built in the 
next ten years. The shaded portions of the 
bars on the right side show the ratio of 
dwelling units started in 1940 in the vari- 
qus home value brackets. The different 
styles of shading simply reflect the various 
methods of financing used, and do not 
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Chart 5. Solid bars on left show future dwelling needs. Shaded portion of right hand 
bars shows, by comparison, 1940 residences built, and demonstrates that the building 
industry, if unregulated, builds too few homes for lower income families. It builds 


plenty for those earning over $3,000 a year. 








concern our story. The white sections of 
those bars within the dotted lines show 
the deficiency of homes for the lower in- 
come brackets. Notice that the two bot- 
tom bars, representing homes selling for 
$6,000 and upward, are completely filled 
in. In other words, there was little or no 
shortage for families earning upward of 
$3,000 a year, but an acute shortage below 
that income level. 


Government agencies know that not 
much can be done in providing individual 
homes for families that can afford less 
than $20 rent, which would mean houses 
to sell for less than $2,400. Some of these 
will be built in the deep South, but no- 
where else. These people can be taken care 
of in modern tenement buildings with 
Government paying part of the cost. That 
was the principal reason for the 600 mil- 
lion dollar subsidy that Congress ap- 
proved on April 10. 

The Veterans’ Housing Order, as it 
now stands, was written to be an omnibus 
regulation; to cover everything very gen- 
erally, and to serve as a foundation for 
numerous amendments and interpreta: 
tions that will follow as the needs develop. 

It forbids everything, but many excep- 
tions will be allowed. Temporarily it is 
being administered by local FHA offices. 
I’m told they are quite lenient on appeals, 
for they know that high priced equipment 
in your shop can never go into cheap 
homes. 

Local governing committees are to be 
set up in 72 cities. These apparently will 
be Civilian Production Administration 
committees, but with the local FHA man- 
ager as chairman, the Housing Agency 
will still dominate the local picture. By 
that time they will have a lot of guides 
issued from Washington, and the com- 
mittees’ actions on appeals will pretty 
much conform to the guides. 

You can be sure that if too much high 
priced heating equipment is coming into 
the market, and not enough low priced for 
the Housing Program, they will refuse 
appeals until they have forced the fac- 
tories to concentrate on the cheaper stuff. 
This is the intent of the Order, to give 
Government full control of the building 
industry in all of its ramifications. | 

You're still going to be able to put in a 
lot of jobs, but if they’re over $400 you'll 
have to appeal, except on conversion burn- 
ers. You'll continue to make money on 
this work up to the time when it may be- 
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come necessary to stop the factory output 
of some of the higher priced equipment. 

But the thing that interests me most is 
how better dealers like yourselves can get 
into this Housing Program. Don’t shrug 
it off; don’t laugh at the idea just because 
you felt that way about it before the war. 
Some things are changed; we're not liv- 
ing in 1941, and we’re never again going 
to, either literally or figuratively. 

Yet the avalanche of small home build- 
ing is not going to come seeking you... 
you've got to take the steps. If you ignore 
it, you're discounting your ten year fu- 
ture by 50 per cent. Before the war about 
one-fourth of oilheating installations went 
into new homes. The time is coming when 
half of our industry’s output will go into 
this class of installations. Whatever your 
personal attitude, you can be sure that 
manufacturers will not ignore this mar- 
ket . . . they won't be allowed to. How 
many of you believe that you can bring 
yourselves to think in terms of mass out- 
put, at low prices but with virtually sure 
profits? 

If there is one thing in particular that 
differentiates 1946 from 1941 in our 
country’s business thinking, it is the lesson 
learned from wartime mass production. 
When Roosevelt announced in 1940 that 
we would turn out 50,000 planes a year, 
we all grinned . . . it was a good way to 
threaten Hitler. Then we got rolling and 
made two and a half times that many 
planes in a year. At the end the planes 
were much better than at the start, and 
cost a third as much. Making aeroplanes 
before the war was a craft industry, like 
building is today. It became mass produc- 
tion, and housing will do the same, al- 
though not to the same degree. 

Many of the war plant operators are 
going into mass housing; they have huge 
facilities, a lot of money and need some- 
thing to do. Henry Kaiser is starting into 
it, Higgins, the New Orleans shipbuilder, 
Borg-Warner is in it, the U. S. Steel 
Corp., with its big prefabrication plant in 
Indiana. 


About 40% Prefabricated 


After this first year, about 40 per cent 
of the new homes are to be prefabricated; 
not many of them will be the square things 
that look like cracker boxes, but rather 
good simple Cape Cod designs and the 
like. More of the houses will be partly 
prefabricated. A central plant will make 
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Conversion oilburners, both 
domestic and commercial, have 
been excluded from the restric- 
tions of the Veterans Housing 
Order, regardless of cost, by an 
interpretation contained in Sup- 
plement 1 to VHP-1, dated May 
2, 1946. Other products ex- 
cluded by the same supplement 
are conversion gas burners, stok- 
ers, self-contained aircondition- 
ing units with no duct systems, 
power boilers (but not heating 
boilers) and stoves. 

Specifically listed as being in- 
cluded within the restrictions of 
the order are furnaces, furnace- 
burner units, boiler - burner 
units, heating equipment, 
plumbing equipment and air- 
conditioning equipment (except 
when used for humidity or tem- 
perature control in industrial 
processing or as refrigeration 
equipment in a cold storage 
warehouse or a frozen food 
locker plant and except self- 
contained individual units with 
no duct systems). 

In other words, all of the 
products in the second para- 
graph are still limited to $400 
for a house, $1,000 for commer- 
cial or apartment applications, 


and $15,000 for industrial. 











some of the sections and haul them to the 
site within a reasonable radius by truck. 
Housing costs will come down. 

New York department stores are sell- 
ing quite attractive prefabricated homes, 
erected on your lot, including plumbing 
and heating for $4500, with five fair sized 
rooms. You furnish the lot and founda- 
tion, for a total cost well under $6,000. 

Long Island builders, on the other hand, 
get $9,000 for a house of similar size built 
the old way. They won’t be able to do it 
for long, for they can’t get priorities for 
many such developments. 

What is going to heat these millions of 
new small homes? You and I can have a 
lot to say about that. Remember that the 
bulk of them will be $5,000 to $6,000 
houses. NHA and FHA have been think- 
ing in terms of coal-fired warm air. But 
the public doesn’t want coal—not more 
than a fourth of families would be happy 
with it. You might as well put in ice boxes 
instead of electric refrigerators. 

All of the recent consumer surveys on 
fuel preferences clearly show that the 
public wants either oil or gas. I recently 


spent some time with men in NHA and 
FHA in Washington trying to drive home 
this point. Whether or not this did any 
good, I think they are less sure about coal 
heating. 


Spent too Little for Heating 


One interesting thing they pointed out 
is that builders before the war spent less 
on heating than Government thinks they 
should. FHA has believed that heating 
plants and equipment should represent 
about eight per cent of the cost of a 
house. The average spent was five per 
cent. Why was this? Home buyers in 
general had not been convinced at that 
time that heating plants were very im- 
portant. 

Women influenced men in buying 
houses and they were most impressed by 
large closets and the Dutch girls painted 
on the kitchen cabinet doors. In future 
they will pay more attention to heating, 
or at least to the type of fuel used. Dur- 
ing five years of relative prosperity, the 
long inherent dislike for coal shoveling 
has blossomed into a full-fledged revolt. 
Most women, from now on, will not tol- 
erate it in a new home. Builders will need 
a few months to learn this; then they will 
get heating up to eight per cent, where 


it belongs. 
Heating plants will necessarily be small, | 


simple. FHA minimum standards of con- 
struction require that heat loss from a 
house shall not exceed 60 Btu’s per square 
foot of floor area. They go into more de- 
tail on types of walls and ceilings for va- 
rious climates, but this is the rough meas- 
urement. Thus, an 800 sq. ft. cottage 
cannot have more than 48,000 Btu heat- 
ing requirement. Assuming a $5,000 
house, heating at 8% should cost $400. 

Mechanical burners, to fire one-half 
gallon per hour, will be developed; they 
are not available today except in ro 
tary or low-pressure models. But vaporiz- 
ing equipment, pot-type furnaces, are 
available in these low capacities, and can 
easily stay within the price range, in- 
cluding the simple duct work for a one- 
floor house. Most of you haven’t handled 
vaporizing equipment, but you may in fu 
ture for this type of work. Many thou: 
sands of these jobs are in use, and if they 
are installed and serviced by an expert, 
they provide good heating. 

The big trouble with them before the 


war was that factories would sell them in 
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carlots to any builder or his heating man, 
who usually knew nothing about oilheat- 
ing. Installation was skimped, the burners 
were not calibrated after installation to 
match the load, and they choked up. 

Oilheating got a black eye in cities like 
Philadelphia where there were a lot of 
these installations. As a result, dissatisfac- 
tion with oilheating gave gas its big op- 
portunity and now we have it as a strong 
contender. 

But during the war years these Phila- 
delphia pot-type installations got into the 
care of strong burner service organiza- 
tions, with good results. They now do a 
real heating job, with no more service 
calls a year, on the average, than mechan- 
ical burners. 


Impact on Industry 

The long-range effects of the housing 
program can be very serious to oilheating 
as an industry. It can make or break pub- 
lic appreciation of oil as a fuel. One un- 
happy user will tell 50, while 50 com- 
pletely satisfied users never mention it. 

In the years before the war, builder 
business was a small part of our industry’s 
total. But even then we were worried over 
many of the slip-shod installations that 
went into these houses, for we knew that 
the owners would cuss out oilheating. 
What, then, will be the effect if a quarter 
to a half million homes a year get im- 
proper oilheating installations, with the 
gas industry hot on our trail, practically 
breathing down our necks? 

If humanly possible, the better dealers 
of our industry must do this builder job. 
They must do it at costs considerably be- 
low their retail prices and yet at good 
profits. Collectively, we have plenty of 
brains to lick this problem, if we will 
stop thinking of 1941. 

I have three suggestions to offer. You 
can take it from there. Two of them were 
observations from before the war. They 
were not at all common practice; they 
were like coming events casting their 
shadows before them. The first two are 
based on high prices. The third is best, 
for it provides low prices with good 
profits. 

1. The General Electric dealer in Phila- 
delphia sold over 2,000 boiler-burner 
units at retail prices, $495, in homes 
Priced as low as $3,950. The original 
Price of the house included a handfired 
coal boiler. The dealer got permission 
from the builder on each development to 
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outfit completely a model home. In the 
basement was a G-E unit. 

A salesman for the dealer camped in 
this model home. To add this unit to the 
cost of the home meant adding about two 
dollars a month to the payments. Nearly 
every buyer ordered the unit as an extra. 
Naturally, the builder got some benefit. 
That was retail selling in wholesale quan- 
tities. 

I asked the NHA men in Washington 
if this would be permitted in the new pro- 
gram. Specifically, I asked, “What if a 
development is approved at a $6,000 price 
level and the buyer wants a larger re- 
frigerator, or more wall plugs, or a tile 
floor in the bathroom, or perhaps oilheat- 
ing . . . is it permissible to raise the price 
to cover such extras?” They said, “Oh, of 
course.” 

2. My second suggestion is similar to 
the first. The gas company in a large Mid- 
west city kept a salesman every hour of 
the day, including Sundays, on each 
builder development to talk to buyers. 

The real estate salesman saw to it that 
the gas salesman got a good hearing, for 
the utility paid the real estate man a com- 
mission on every gas job going in. 

3. The third is a 1946 idea, couldn’t 
have happened in 1941. It’s a recital of 
a personal conversation. A couple of 
weeks ago I was having dinner with a 
friend, a young man who built -from 
scratch a huge aircraft parts business dur- 
ing the war. When the war ended he had 
plants in five cities, lots of money and 
nothing to do. He’s another Kaiser on a 
small scale. After dinner he was telling 
me some of his plans. One of his factories 
is in the center of Long Island. He de- 
cided that he could best use it for some- 
thing in the housing line. Se now he is 
starting his first batch of 800 homes. Later 
on he'll move his crews from there to 
other sites. Partial prefabrication will be 
done in the plant and hauled to the de- 
velopment. 

He has many of the materials for the 
first 800 houses on hand in his warehouses 
at the plant. He’s all set on everything 
but heating. He must have oilheating in 
that area, but no one will even talk to him 
about it. I explained that the demand for 
oilheating equipment from established 
dealers is so large that factories would 
not bother with the jack-legs that handled 
most builder business in the past; also that 
most of the established oilheating dealers 








didn’t want any part of builder business, 
due to deep-seated prejudices . . . the stuff 
was too cheap for them. 

He said, ““O. K., you’ve solved my prob- 
lem; I know just how to handle it. P'll get 
one of your good dealers to take the work, 


‘and guarantee him satisfactory profits. 


We won't set any prices until we've 
found the right cost. I'll pay his costs plus 
a profit until such time as we have worked 
the cost down as low as possible and then 
we'll establish a profitable price for him. 
But the dealer will know he’s been some 
place. I'll lend him a production engineer 
and a materials expediter. We'll line up 
his jobs four a day, five a day, or what- 
ever fits our schedule; he can keep a crew 
going on tanks, one on fireboxes, one on 
burners, one on tuning up, one on radia- 
tion and piping or ductwork. His men can 
be well paid, but they'll never lose a min- 
ute. His profits will be good, but the final 
price level will surprise everyone. 


That's the way the Government start- 
ed us out on aircraft. We didn’t have any 
prices until we found our low costs.” 

It seems to me that that could be done 
with many builders, particularly the new 
breed, who know that people have to have 
profits to stay in business, but that there’s 
no reason to waste money. 

If oilburner manufacturers will recog- 
nize that oilheating can be killed in public 
favor if they channel these hundreds of 
thousands of jobs through fly-by-night 
artists . . . or that it can greatly be en- 
hanced if these jobs are installed by 
streamlined expert dealer organizations, I 
know which way they'll go. But we've got 
to make the manufacturers understand _ 
that the good dealers want this business 
and that they’re competent to handle it. 

Our industry turned a corner on 
March 26. It will be changed more as time 
brings amendments to the housing order. 
But the changes will all be in one direc- 
tion. I am fairly sure of one thing . . . if 
within a year private industry is not mak- 
ing the program work, Government will 
take it over. Washington, from the Presi- 
dent down to the lowest clerk, has set 
its face asa flint to get the job done. 

If you or I don’t like it, let’s get over 
the feeling before we fall too far behind. 
When we come up to a wall, and we’re 
sure it’s concrete, let’s not butt our heads 
against it . . . we'll need our heads to fig- 
ure out the profit opportunities on our 
side of the wall. 
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Oilheating Pageantry 


National Exposition Parades All the Pretties for the Faithful 


2 BIG OILHEATING SHOW, touted for 
months as something sooper-dooper that 
would put an end for all time to boasting 
of shows that are biggest and best, has 
come and gone. Philadelphia was the in- 
dustry’s host for five packed days, April 
23 to 27. 

Perhaps it’s because we haven’t had one 
for five years, or maybe dealers and fuel- 
oil distributors have been so long under 
tension that any such extravaganza is an 
escape ... whatever caused it, the reaction 
was tremendous; the show was big, it was 
good, and it helped re-orient our indus- 
try, sort of got us squared away for some 
interesting months and years to come. 

Entering the show itself for the first 
time was an experience. Whoever was re- 
sponsible for the general appearance of 
the place, the light and shadow effects, 
apparently had been taking lessons in the 
Grand Canyon. Philadelphia’s Commer- 
cial Museum is large, in the sense that the 
Pennsylvania Station is large, or Salt 
Lake’s Tabernacle, or Chicago’s Soldier 
Field. Its floor area covers acres and the 
vaulted arches of its roof could shelter 
an eight story building. 

Yet its vastness was apparent only on 
entering; the atmosphere surrounding the 
individual booths, once you got at them, 
was decidedly intimate. The designer of 
the over-all show achieved this effect by 
dropping the lighting on long cables down 
to just above the booth level, and pointing 
all light rays directly downward, so that 
the huge upper space, were in virtual 
darkness, yet they were filled with fabric 
material for acoustical purposes, so that 
there was never a reverberation of sound. 
None of this had direct bearing on the 
Show’s purpose, but it contributed to the 
overall feeling that this was a big event. 

Getting into the booths, an observer 
could not fail to be surprised by the in- 
tense interest on the part of dealers in 
anything even slightly different from pre- 
war models. In days when it’s so hard to 
get things to sell and when anything you 
can get sells itself immediately, it is more 
than refreshing to see people so absorbed 
in product refinement. Their attitude was 
just as enthusiastic as in the days when 
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orders were competitively hard fought 
and sales managers scoured the woods for 
“talking points.” 

True, quite a few dealers showed some 
disappointment that there were not more 
new things, startlingly different things. 
Actually there were considerably more 
product changes than appeared at first 
glance, as will be shown later in this re- 
port. But some companies, including very 
good ones, are sticking close to their old 
products primarily because the demand 
is so great that they hesitate to slow down 
for the necessary time lag to tool up for 
new ideas. Such companies will undoubt- 
edly have some changes to show after the 
first flush demand eases a bit. 

The photographs are candid shots made 
by the official show photographer for this 
magazine. They do not attempt to glorify 
any booths nor any companies, but sim- 
ply to convey the action and motion of 
the exhibit hall. The people in the pic- 
tures are not named, since only a few of 
their names are known. 

The major oil company booths, Gulf, 
Shell and Socony-Vacuum, were singled 
out for special notice, since these compa- 
nies as a class are new to our shows, just 
breaking into the big league, and we want 
everyone who couldn’t attend the show 
to know that they were there. At the Shell 
booth the new oilburner combustion head 
kept the demonstrators on their feet all 
day long pointing out the why’s and 
how’s. 

By physical measurement the exposi- 
tion was just about fifty per cent larger 
than the last previous show. Booth space 
occupied was about half again as big, total 
industry attendance was about 6,000, 
compared with 4,000; attendance by the 
general. public more than doubled, from 
21,000 in 1941 to 44,000 at this show. 

The table shows attendance by states of 
industry men, mostly dealers. It does not 
show complete attendance. It covers those 
who registered in the first four days only; 
no listing was made of the Saturday regis- 
tration. It also excludes 244 names from 
the four-day listing, where addresses were 
incomplete or illegible. At the start of 
each show session there was quite a line- 


up at the registration windows, and nu- 
merous dealers, unwilling to wait and not 
caring for lapel identification plates, 
skipped the registration and passed on in. 
Thus, industry attendance was probably 
6,000. 


Geographic Distribution 
of Philadelphia Registration 


(Incomplete—see text) 


Per Cent . 


Number 
Maine 12 
New Hampshire 16 
Vermont 10 
Massachusetts 250 
Rhode Island 66 
Connecticut 205 
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of Total 


TOTAL NEW ENGLAND 


New York 

New Jersey 538 
Pennsylvania 797 
Delaware 34 

Maryland 165 

District of Columbia 53 


1,024 


TOTAL MID-ATLANTIC 2,611 

Virginia 65 

North Carolina 41 

South Carolina 12 
Georgia 
Florida 
West Virginia 
Kentucky 
Tennessee 
Louisiana 
Arkansas 


Oklahoma 
TOTAL SOUTH 


Michigan 
Ohio 
Indiana 
Illinois 
Wisconsin 
Minnesota 
Iowa 
Missouri 
Nebraska 


TOTAL MIDWEST 


Idaho 

Utah 
Washington 
Oregon 
California 


TOTAL WEST 
Total United States 


Canada 
Hawaii 
Sweden 
England 


TOTAL OUTSIDE COUNTRY 
From All Areas 


May 
1946 

















ST 











: 
*% 
x ‘ 
- a ey 
o 
a 
\ . 
- 
" J 
n 
= 
es *% 


Be 


~~ 


ise) Liat STAND 








fueloil & 
oil heal 








{ 
Fil 
¥ 

r 
= 





mS + A SARI DTP OR EDO iy Ll tH HE ts he, wee 











Surprises in the geographic line-up are 
mostly matters of distance. More people 
came from the three Pacific Coast States 
than came from any of several Eastern 
States. New England attendance was 
large, considering that they will have 
their own oilheating show in Boston at 
the end of June. Canada was conspicuous 
at the registration desk, with 131 indus- 
try visitors. Oilheating in the Dominion, 
relatively unimportant before the war, is 
booming today and these dealers are look- 
ing for products. Sweden, with three visi- 
tors, continues to display the high interest 
evident in so many letters to American 
manufacturers, asking for lines. 

While the exposition’s biggest value 
was as a morale builder, yet there were 
literally hundreds of new products, or im- 
provements in old products since the war 
started. Going about from booth to booth 
the attendants were asked what they were 
showing that could be considered postwar 
in the sense that it was not in existence at 
the time of the 1941 show. Several, per- 
haps 20, good companies said “Nothing.” 
All of the others had at least one or two 
things to explain. 


Oilburner Improvements 


Thinking first of oilburner manufac- 
turers, four or five had complete new 
lines, with every principal product 
changed; representative of such compa- 
nies were Harvey-Whipple, York, Gar 
Wood, Iron Fireman. 

Without regard to degree of change in 
line, but rather simply in order, as the 
booths were visited and notes made on the 
pad, oilburner manufacturers explained 
these changes in product or in policy: 

Aldrich is placing all of its present em- 
phasis on boiler-burner units, which it had 
just started to make at the war’s out- 
break. Some of these are small enough for 
builder homes. The company now also 
makes its own transformer, for the first 
time, thus clearing one production bottle- 
neck. 

S. T. Johnson Co. showed a new boiler- 
burner unit, “Econolux 150-V,” with 
burner built onto the top and firing down- 
ward, with 150,000 Btu capacity. 

Occupying the largest space of any oil- 
burner manufacturer at the show, York 
showed a long line of items, of which they 
stated that no one was the same as they 
had in 1941. Of considerable interest in 
view of the Veterans Housing Program, 
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York had a new low-priced furnace unit 
complete with pressure burner, which 
comes within the price limits of the $5,000 
to $6,000 house. 

American Stove Co. had one new 
model to its line of forced air vaporizing 
furnaces, utilizing forced air burner com- 
bustion. 

C. L. Rayfield Co., with its gun burner 
for No. 5 oil, has redesigned the burner, 
with a new electric preheater and using a 
micro-switch for thermostat, and also 
showing an improved manifold arrange- 
ment. 


The Coleman Co., long a leading 
manufacturer of space heaters, now shows 
for the first time a complete line of vapor- 
izing furnace units and water heaters. 

Staffco Engineering Co., a newcomer 
to the shows with its industrial burner 
featuring extra long atomizing cups, had 
in its booth new boss Fred Ravnsbeck, 
widely read author of oilburner textbooks. 

Persiro Mfg. Co., another newcomer, 
showed a full new line of units in capaci- 
ties from 75.000 to 160,000 Btu, with a 
whirling flame type burner. 

Reif-Rexoil has revamped its line of 
conversion burners, with new design 
throughout, placing special emphasis on 
a new principle of air adjustment and oil- 
air mixing. 

Harvey-Whipple had one of the half 
dozen busiest booths at the show, for their 


Oilfiring Equipment 
On the Exhibit Floor 


Number of 


ITEM Pieces Shown 


Conversion Burners 


High Pressure Gun Type 
Low Pressure Gun Type 
Heavy Oil Gun Type 
Vertical Rotary 
Horizontal Rotary 
Vaporizing Pot-Type 


126 


Water Heaters 
High Pressure Gun Type 
Vertical Rotary 
Vaporizing Pot-Type 


Boiler-Burner Units 


High Pressure Gun Type 
Low Pressure Gun Type 
Vertical Rotary 
Vaporizing Pot-Type 


Furnace-Burner Units 
High Pressure Gun Type 
Low Pressure Gun Type 
Vertical Rotary 
Vaporizing Pot-Type 


Miscellaneous 
Steam Generator Units 
Vaporizing Floor Furnace 
Vaporizing Space Heaters 


equipment was not only all new as to 
models, but it looked decidedly different. 
The conversion burner, once the orna- 
mental jacket is removed, doesn’t look — 
anything like a conventional burner. It is 
redesigned to facilitate quick service. 
Only a minimum of service is to be ren- 
dered at the house. Ali oil and electric 
connections are of a plug-in type, for 
quick removal and replacement at the site, 
thus concentrating all actual repairs in 
the dealer’s shop. 

Iron Fireman is a newcomer to oilheat- 
ing shows, having developed a full new 
line of burners and units. Their burner is 
unique in that while it is similar to a gun 
burner, the flame is actually fired vertical- 
ly. 

Preferred Utilities emphasized its new 
line of unit steam generators, developed 
originally for war uses and now finding 
numerous peacetime applications. Smaller 
sizes, up to 30 hp, use pressure atomizing 
burners, and are built integral with blower 
and piping. Also shown were new models 
of horizontal rotaries for No. 6 oil in ca- 
pacities up to 500 hp. 

General Bronze Corp. had an all-new 
line of units for builder homes, designed 
in especially small dimensions. 

Gar Wood had no prewar equipment, 
everything was new, with the principal 
design emphasis on more compact sizes. 
They had models for utility room installa- 
tion with pressure burner as low as 68,- 
000 Btu output. 

ABC displayed a new winter aircondi- 
tioning unit with 100,000 Btu capacity, 
and also a new water heater with gun 
burner. Cases have been redesigned for 
richer appearance. 

Eckhardt Mfg. Co. showed for the first 
time gun burners with electronic controls 
built onto the burner. 

Fluid Heat explained its new vertical 
rotary with chrome steel ring, designed 
for straight catalytic fuel of low gravity, 
which they say is handled perfectly. Their 
gun burner has been dressed up with a 
chrome steel nose on the tube. 

Viking Mfg. Corp. (Cleveland) dis- 
played the only combination heating and 
cooling unit at the show, with a gun type 
burner in the furnace unit and a refrig- 
erating compressor in the cooling section. 

Silent Glow has gone over to cast alu- 
minum housings on all of its gun burners 
and also is showing for the first time a 

(Continued on page 121) 
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Industry Skull Practice 


Large Alert Crowds Jam Philadelphia Convention Sessions 


Pex THE OLDEST RESIDENT can’t re- 
member when 750 members of the oil- 
heating industry ever before have at- 
tended an annual meeting of Oil Heat In- 
stitute of America, and jammed every 
other convention session the way they did 
at Philadelphia the week of April 22 to 
27. Corivention sessions rivalled the 
crowds that packed the aisles at the ex- 
position. Approximately 1,250 people at- 
tended the banquet, and other hundreds 
looked on from doorways and the balcony 
during a bill of entertainment that out- 
shone the best on Philadelphia’s theatre 
stages. From beginning to end the conven- 
tion and show outstripped anything the 
industry has seen before. 


Directors re-elected W. A. Matheson 
of Oil-O-Matic as president and named 
S. H. Shipley of York-Shipley as vice- 
president. A. E. Hess was re-elected man- 
aging director; C. F. Curtin, secretary- 
treasurer, and G. T. Kaufman, technical 





OHI Staff: Frances McClain (left) and 
Gloria Patin confer with A. E. Hess, 
managing director. 


secretary. The Distribution Division re- 
elected Carl R. Jonswold of Chicago, 
chairman, and the Accessory Division re- 
elected W. A. Kemp. Assisting Chairman 
Jonswold in the Distribution Division will 
be J. A. Collins, Buffalo, re-elected vice- 
chairman for the East, and Charles R. 
Holloway, Jr., Portland, Ore., vice-chair- 
man for the Pacific Coast. F. B. Caldwell, 


Chicago, continues as secretary. 
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Of chief interest among changes in 
policy is a new class of membership in the 
Distribution Division which will allow 
dealers in areas not served by an affiliated 
local association to join as Associates. 
Prior to the change it was not possible for 
individual members to become affliated 
with OHI except through their local chap- 
ters. An Associate Chapter will be set up 
at Distribution headquarters in Chicago 
to which dealers who are not represented 
by locals may apply for membership. In- 
dividual dues in the Associate Distribu- 
tion chapter are $15 a year. 


The Distribution Division also pre- 
sented a proposed code of installation for 
oilburners and oil storage systems which 
the board adopted as minimum standards 
for the guidance of dealers and officials 
concerned with oilfired equipment. 


Adopt Two Resolutions 


Two resolutions of importance came 
out of the meetings, one adopted at the 
annual meeting with but three dissenting 
votes asked an end to OPA price regula- 
tion, and the other pledged the industry’s 
“best efforts” to aid the Veterans’ Hous- 
ing Program. Various meetings, and par- 
ticularly those of the Accessory Division, 
had discussed the reasons for shortages of 
materials that go into oilheating equip- 
ment. When the subject was placed be- 
fore the annual meeting, the following 
resolution was adopted: 


Whereas, full production of heating 
equipment is needed for the Veterans’ 
Emergency Housing Program and other 
required construction, and 


Whereas, full production of all com- 
modities, including heating equipment is 
the surest means of preventing inflation, 


and 

Whereas, inequitable price ceilings 
tend to impede and limit production of 
heating equipment, and 

Whereas, in the experience of mem- 
bers of Oil-Heat Institute of America, 
during eight months since cessation of 
hostilities, it has been found impractical 
under the authorized controls which have 
been in effect, to maintain equitable price 


ceilings on the many and various ma- 


terials and components used by the indus-_ 


try, now therefore, 


Be It Resolved that Oil-Heat Institute 
of America, in convention assembled at 
Philadelphia on April 24th does go on 


record as opposed to extension of the Mm 
Emergency Price Control Act of 1942 by — 


enactment of HR 6042 or any other bill 
of similar purpose, and 


Be It Further Resolved that the off- 
cers and other properly designated repre- 
sentatives of Oil-Heat Institute.of Amer- 
ica are authorized to present the above 
views before the Banking and Currency 
Committee of the United States Senate, 
which is now holding hearings on HR 
6042, an act to amend the Emergency 
Price Control Act of 1942, and 


Be It Further Resolved that the officers 


and other designated representatives of 


Oil-Heat Institute of America are author- 
ized to appear before any other commit- 
tees of the Congress of the United States 
which may, from time to time, consider 
price control on heating equipment and 
present the above views. 


The resolution was sent to Senator 
Robert F. Wagner with a request to be 
heard. The request subsequently was de- 
nied due to lack of time, but the indus- 


try’s case was presented to the committee ~ 


by letter. 


The second resolution was an out- 
growth of the Retail Sales Session at 
which there was a discussion of the hous 
ing program. This resolution, adopted at 
the general industry forum session on 
April 26, follows: 


Whereas there is a recognized require- 
ment for 2,700,000 new homes in the next 
two years, and 


Whereas it is further recognized that 
the majority of these homes are needed 
for the returning war veteran, and 


Whereas the United States Govern- 
ment has called upon all industry to x 
tend itself on this housing program for 
the benefit of the war veteran, now there 
fore 
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the Oil-Heat Institute of America in con- 
vention assembled at Philadelphia on 
April 26, 1946, does appreciate and does 
accept this opportunity to support and 
endorse this building program, and 

Be It Further Resolved that the indus- 
try pledges its best efforts to set in motion 
its engineering facilities and productive 
capacity to produce, deliver and install 
automatic oil heating equipment of de- 
signs and capacities to comply with the 
requirements of the Veterans’ Housing 
Program. 


Sessions Start 


Convention sessions opened with meet- 
ings of directors of the Distribution Di- 
vision and the Executive Committee of 
the Accessory Division on Monday morn- 
ing, April 22. Accessory manufacturers 
went on record as opposed to exhibiting 
at local or regional shows. It was believed 
that such displays, in addition to national 
shows, might become too burdensome, 
and require practically a full-time staff to 
cover these expositions. 

OHI directors, meeting on the after- 
noon of April 22, heard a resume of the 
year’s work by President Matheson and 
Managing Director Hess, and a discussion 
of Housing Order No. 1. There also was 
discussion of the independent action taken 
by Oil-Heat Institute of New England in 
urging senators and congressmen to seek 
high ceilings on oilburner motors in order 
to speed production and make them more 
easily available. 

It was reported that a committee has 
been appointed consisting of President 
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Matheson and A. T. Atwill to work with 
the Agricultural Committee of American 
Petroleum Institute to develop the rural 
market for oilfired equipment. 

At this meeting, also, directors accepted 
the installation code which had been pre- 
pared by a committee headed by J. A. 
Collins, Buffalo, N. Y., eastern Vice- 
Chairman, and approved plans for an 
Associate Chapter in the Distribution Di- 
vision. A certificate of membership for 
the individual members of the Distribu- 
tion Division was presented and ap- 
proved. 

Six Manufacturer members, six Acces- 
sory members and two new members of 
the Distribution Division were elected to 
membership. 

The annual meeting of the Distribution 
Division was held Tuesday morning, 
April 23, with Carl R. Jonswold, na- 
tional chairman, presiding. He outlined 
the work the division had done during 
the year, and explained that the installa- 
tion code is to be considered as a mini- 
mum code; that the membership probably 
will want to improve on it and tighten its 
requirements in the future. Mr. Collins, 
who had been largely responsible for the 
code, suggested that a joint committee of 
the divisions of OHI work toward getting 
the code accepted by governing bodies in 
order to improve and standardize require- 
ments in those areas where codes are in 
effect. 

J. C. Yeomans, Portland, Ore., retiring 
vice-chairman for the West, reported on 
meetings and schools which have been 
held during the year in Portland and 








Annual banquet with every one of the 1250 seats sold, and a demand for more than could be accommodated in the ballroom. 


Seattle. A service school for members was 
held for three weeks at Portland, and 
plans are now being made for other 
schools, probably shorter in duration and 
more intensive. 

J. A. Collins reported for the eastern 
territory, citing two new chapters formed, 
and work progressing on two more. 

Francis Gilbane, Pawtucket, R. IL, 
chairman of the Business Management 
Committee, suggested that a committee 
be named consisting of Childs of Cin- 
cinnati; Genge of Chicago; Marquad of 
Cleveland and Brown of New Rochelle, 
N. Y., to make a survey and study dealer 
operations with a view to improving 
dealer management. 

Harold Mottram, Milwaukee, chair- 
man of the advertising committee, asked 
secretaries of local chapters to send in all 
advertising material, and help to increase 
the fund of ideas, copy themes, lay-outs 
and other samples which can be distrib- 
uted to the membership. He suggested 
that members of other divisions of OHI 
be enlisted in this work to increase its 
scope and value. 

Frank Spencer, Chicago, chairman of 
the nominating committee, presented the 
following slate for officers and directors 
which was carried: Carl R. Jonswold, 
Chicago, chairman; J. A. Collins, Buffalo, 
vice-chairman for the East; Charles R. 
Holloway, Jr., Portland, Ore., vice-chair- 
man for the West; F. C. Haab, Philadel- 
phia; J. W. Warner, Washington, D. C.; 
Francis Gilbane, Pawtucket, R. I.; and 
W. J. Schroeder, Milwaukee. 

An open forum followed the business 
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meeting, at which E. V. Miles of Stand- 
ard Oil Company of Indiana assured deal- 
ers present there would be plenty of oil 
for all uses as long as they would be con- 
cerned with oil supply, and that good 
burning oils would be supplied for each 
class of equipment. Men from the Far 
West are becoming concerned about the 
ability of refiners on the Pacific Coast to 
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Representatives on the board from the 
Accessory Division are Paul K. Addams 
(Fitzgibbons) ; A. E. Coburn (Fueloil & 
Oil Heat); Alexis Doster (Torrington) ; 
W. A. Kemp (Sundstrand) ; C. E. Lewis 
(Perfex); S. A. Loeb (Webster) ; and J. 
W. Owens (Mercoid). 


Dealer Day, April 25, was highlighted, 


by a Retail Sales Session. J. J. Nance, 





OHI Officials: W. A. Kemp (left) Carl Jonswold, C. F. Curtin and W. A. 
Matheson, speaking. 


supply a good distillate at a reasonable 
price, and Mr. Miles spoke in answer to 
their questions. 

OHI directors elected at the annual 
meeting include fifteen from the Manu- 
facturers’ Division, and seven each from 
the Accessory Division and the Distribu- 
tion Division. Besides W. A. Matheson 
(Oil-O-Matic) and S. H. Shipley (York- 
Shipley) who later were named president 
and vice-president respectively, directors 
from the Manufacturers’ Division include 
A. T. Atwill (Quaker); R. S. Bohn (Pre- 
ferred); W. F. Brannan (Fluid Heat); 
C. R. Collins (May); J. F. Corrigan 
(Petro); Geo. E. Hochstein (Heil); R. 
P. Johnston (Johnson); M. L. Judd (Del- 
co); M. A. Powers (Timken); G. R. 
Prout (G.E.); R. M. Sherman (Silent 
Glow); W. B. Shirley (Airtemp); and 
J. H. Van Sciver (Bethlehem). 

Directors from the Distribution Divi- 
sion include J. A. Collins (Buffalo); 
Francis Gilbane (Pawtucket) ; F. C. Haab 
(Philadelphia); Chas. R. Holloway, Jr., 
(Portland, Ore.) ; Carl R. Jonswold (Chi- 
cago); W. J. Schroeder (Milwaukee) ; 
and J. W. Warner (Washington, D. C.) 
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vice-president of Zenith Radio Co., was 
the speaker, after which the meeting was 
thrown open for questions. Mr. Nance 
warned that the days of sellers’ market 
when the public will buy anything that 
is offered, are numbered. We soon will 
be selling harder than ever before, he said, 
and now is the time to be preparing our 
sales forces and laying out our campaigns. 
‘The sales honeymoon soon will be over,” 
Mr. Nance pointed out. “Only mass sell- 
ing can sustain mass production. 

“From 1921 through 1929,” Mr. Nance 
continued, “selling effort increased almost 
every year and national income went up 
steadily. The increase in total selling ex- 
penditures, of every description, being 
about 9-billion and the increase in na- 
tional income being about 23-billion. 

“In 1930, we lost our selling courage, 
or we got too far out on a limb. Anyway, 
we cut selling by 4-billion in 1930 and the 
income of all of us promptly fell 7-billion. 
The next year we cut another 5-billion 
out of selling. National income promptly 
dropped 12-billion. In 1932 we cut selling 
5-billion more and income dropped 13- 
billion. But note this, and I think it is 
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most significant. In 1933, we got our sell- 
ing second wind, we lost some of our hys- 
teria and we realized we had to go to 
work. So in that year, we upped selling 
by some % of a billion. Income still 
dropped in 1933, but not so much and in 
1934, we really did a selling job. We in- 
creased selling by almost 3-billion and in- 
come went up 7-billion. Note that the 
selling courage in 1933 preceded the in- 
come increase in 1934—that is important. 
From 1934 on, up to the start of the war 
in 1941, we increased sales effort pretty 
steadily and income also kept climbing. 

“To summarize the above, from 1921 
through 1929 selling effort went up 9- 
billion and the income of all of us went 
up 23-billion—about 2/2 times sales ex- 
penditures. Then from 1929 to 1933 we 
cut sales effort down by 14-billion and 
income dropped 35-billion—a drop of 
about 2!4 times the cut in sales. Then 
from 1933 to 1941, we increased selling 
by 18-billion dollars and income went up 
45-billions. Here again the increase in na- 
tional income was about 2/4, times the in- 
crease in selling effort,” Mr. Nance con 
cluded. 

Another Open Forum session was held 
on April 26, under the chairmanship of 
W. A. Kemp of the Accessory Division. 
Billed as “The Industry Looks at Itself” 
session, the questioning was problems of 
the business rather than the industry’s re- 
lations with its customers. Past President 
C. E. Lewis summed up the work of OHI 
in the past with special emphasis on the 
accomplishments of the war years. 


Materials Situation Tight 


Questioning sought the answer to ma- 
terial shortages, but no prediction could 
be made by the panel as to when produc’ 
tion could get under way in required vol- 
ume. Strikes for higher wages coupled 
with ceiling prices too low to make pro 
duction attractive was said to have tied 
up production of copper wire, electrical 
steel, cast iron and other of the industry's 
raw materials. Cost of production on some 
items were said to be below ceiling prices, 
and nobody would guess when the indus’ 
try might expect relief. The same limiting 
factors apply to completed burner parts 
and accessories, as well as to raw ma- 
terials, but there seemed some hope that 
the situation might be eased by the end 


of this year. 
(Continued on page 117) 
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-JOil-O- Matic Booth Selected 


By Philadelphia Judges 


A COMMITTEE OF THREE Philadelphia 
advertising men selected by the Eastern 
Industrial Advertisers’ Chapter of the 
National Industrial Advertisers’ Associa- 
tion, chose the Williams Oil-O-Matic 
booth, No. 330, to win the FuELOIL & 
Ow Heat prize plaque for the best ex- 
hibit at the National Oil Heat Exposi- 
tion. General Electric was second, and 
Harvey-Whipple, Inc., third. 

The Committee members were Graham 
Rohrer, manager of advertising and sales 
promotion, Baldwin-Hill, Trenton, N. J.; 
D. C. Miner, advertising manager of E. 
F. Houghton & Co., Philadelphia, and 
Editor of the famous “Houghton Line” 
house organ; and Sheldon F. Johnson, 
sales promotion manager for the Middle 
Atlantic Division of Westinghouse Elec- 
tric Corporation. 

Honorable mention was given by the 
Committee to Cleaver-Brooks, of Mil- 
waukee, Wis., and to the Weather Con- 
trol Division of Automatic Devices, Inc., 
Chicago, for the most effective use of 
small spaces. 

The prize-winning Oil-O-Matic booth 
was a V-roofed structure, on a square 
space. There were two outside walls and 
one partition, through the booth. The 
color scheme was beige with a dark brown 
trim, and the equipment displayed in- 


cluded four conversion burners (1 high- 
pressure and 3 low-pressure) and one 
furnace. On each of the 4 inner walls, 
illustrations and printed cards told the 
Oil-O-Matic story. One was devoted to 
pictures of production in the plant; the 


tising program, with samples of consumer 
ads; and the fourth was a technical, but 
simple, discussion of the low-pressure oil- 
burner principle of operation. 

On the one outer wall was a panel with 
a blinker showing various scenes from the 
plant, with a colored slide mechanism. 
Over this was the claim: “Hundreds of 
Makes To Choose From Yet Every 8th 
Oil Burner Is An Oil-O-Matic.” 

The Committee selections were made 





Presentation of the FuUELom & Oi Heat plaque for the Best Exhibit: Left to Right: 
E. H. Davison, sales manager of Oil-O-Matic; A. G. Winkler, of FUELom & OIL 
Heat; Graham Rohrer, Committeeman, and advertising manager of Baldwin-Hill; 
D. C. Miner, Committeeman, and advertising manager of E. F. Houghton & Co.; 
Jack Read, advertising manager of Oil-O-Matic, who received the plaque; and Sheldon 
F. Johnson, Committeeman and sales promotion manager for the Middle Atlantic 


Division of Westinghouse. 


second covered research and engineering 
operations with personnel charts; the 
third displayed the Oil-O-Matic adver- 





Prize-winning Williams Oil-O-Matic Booth. 
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on the basis of: (1) Beauty; (2) Selling 
Job; (3) Evidence of Interest; and (4) 
Most Effective Use of Space. 
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PAW Dissolves Committees 


ADVISORY COMMITTEES which served the 
Petroleum Administrator for War were 
dissolved by order of Deputy Adminis- 
trator Ralph K. Davies, effective April 
30. In ietters to the chairmen of all in- 
dustry committees in the five districts, 
Mr. Davies said in part: 

“The Petroleum Administration for 
War is moving to an early liquidation and 
termination of its affairs. With this end 
in view I hereby direct that the District 
General Committees, the District Func- 
tional Committees, and all of their sub- 
committees be dissolved and that all com- 
mittee activities terminate as of April 30, 
1946, saving the orderly liquidation of 
such administrative affairs as may be 
necessary thereafter.” 
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Joseph L. Farrell 


Bulk plant on the Boulevard 


Ultra-Modern Plant of Island Petroleum Corp. has Many Innovations 


by 
Joseph L. Farrell 


Editorial Introduction: One afternoon 
last November we went to Flushing to 
have a look in on Joe Farrell and his new 
business venture starting that day. We 
were unprepared for what we found when 
we got there . . . literally hundreds of in- 
dustry men, mostly from blue-chip fueloil 
companies from all sections of the East 
were gathered for the same purpose, to 
wish Joe luck: in his undertaking. Some 
800 came during the afternoon, and Joe 
drifted about from one group to another, 
clearly surprised at so much interest. 

For quite a number of years Farrell was 
manager of the Fueloil Division of Burns 
Bros., New York, and during the war was 
active on a number of government com- 
mittees. 

To men who have come to know Joe 
over a period of years, he is an unfor- 
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gettable person. Mild-mannered and cour- 
teous to an extreme, yet his comments 
and opinions are very direct, he thinks and 
acts fast, but without the slightest impres- 
sion of being ina hurry. 

Completely matter of fact, Farrell sees 
nothing extraordinary about having what 
is undoubtedly the best terminal of its size 
in the country. To him it’s the obvious 
thing to do if you are building a new 
plant. 

In the New York market most inde- 
pendent fueloil distributors load their 
trucks at tidewater bulk plants, instead 
of having their own plants. With driver 
wages and other expenses steadily climb- 
ing, it’s worth a lot to be able to pull into 
a nearby plant for the second fill, or even 
the first. 

Farrell found a spot in Flushing, which 
is inside New York City, that was at least 
six miles in any direction from the nearest 
bulk plant. Starting business last Novem- 


















ber, the plant’s throughput has averaged 
over 300,000 gallons a day during the 
winter season and exceeded a half million 
gallons one day. Dozens of independent 
fueloil distributors draw all or part of 
their supply from this plant, and some 
majors have their trucks pull in for a fill 
during the day, rather than driving long 
distances back to their own terminals. 


Farrell was asked to write about his 
plant. He agreed to put his thoughts into 
words if someone would build them into 
an article, instead, we are using the notes 
just as he wrote them, since they are so 
direct in their style as to be typically Joe. 


in SELECTION OF THIS terminal was 
based on the offering of a strategic point 
of pickup. The increased cost of labor on 
the delivery end makes it mandatory on 
each dealer to try and increase the daily 
output of each truck. 


The plant was designed to facilitate 
fast loading and the instant dispatch of 
trucks from the terminal. 

The loading racks are laid out in a cross 
formation extending outward on all four 
sides of the two-storied structure. 


There are twelve racks in all for fuel’ 
oil, six on Grade 2 exclusively, three on 
Grade 6 only, one for kero and Grade 2, 
one for distillate 5 and Grade 2, and one 
for Grade 6 and Grade 2. The last three 
racks can be used for the single loading of 
each product or for the interchange load- 
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ing of the two products obtainable at each 
of the racks. 

The reason for the facility to load dual 
products into a truck is to remove the 
necessity of trucks changing positions un- 
der the racks, thus saving considerable 
time. 

All racks with the exception of those 
for No. 6 oil are equipped with meters 
visible to the drivers to enable them to 
load the compartments safely. 

The readings of these meters are syn- 
chronized with the printer meters located 
inside the building on shelves on a level 
with the window ledge. 


These meters are equipped with remote 
control to prevent the loading of any oil 
on a truck before the pickup is approved 
by the dispatcher at each window shelf. 

Trucks entering the terminal are desig- 
nated to the particular loading rack for 
whatever product is required and if all 
racks are free, are assigned to follow 
trucks that are completing their loading. 


This tends to reduce the unnecessary 
backing up, bumping and also reduces the 
loading time. 

A separate pump room is eliminated 
from the terminal as deep well centrifugal 
pumps are immersed in the tanks. 

These pumps are capable of loading six 
trucks on Grade 2 at a capacity of 350 
gallons per minute on each truck. 

For this purpose, two 20 hp. pumps 
are used individually or hooked up as the 
need arises. There are two 40 hp. pumps 
for No. 6 oil. 

The rack setup allows trucks to stand 


| PHOTOGRAPHS 

Page Opposite. Truck entrance to bulk 
plant and general view of yard. Lower pic- 
ture shows in left foreground the buried 
storage tank, not ‘yet completely covered. 
The structure on top of the tank is a heater 
for No. 2 oil, so that all products are de- 
livered to the trucks at 60 degrees. 

Top Right. Office on second floor with 


staff and driver, who has come in to sign 
for load. 


Center. Tom Farrell, Joe’s brother and 
one of the four partners who own the 
business, is operations manager. The 
meters directly in front of him are syn- 
chronized with those out on the racks, 
brobably the first installation of its kind. 


Lower Right. Drivers load their trucks, 
with no company attendant at the racks. 














end to end at each rack when the loading 
facilities are taxed. A complete driveway 
is provided outside the racks inside the 
terminal so that no trucks need be delayed 
in leaving the plant even when all racks 
are occupied. 

As many as forty trucks can be con- 
tained in the terminal without congestion 
or hampering the freedom of action of 
any truck. 


Each rack is provided with eight light- 
ing fixtures assuring sufficient light for 
dark afternoons or for night loading. 


At the present time the outside meters 
are set back manually, but experiments 
are being conducted so that the meters can 
be cleared from the office. 

To save time, the driver does not come 
into the office before loading as he can- 
not obtain oil unless the dispatcher inside 
the office releases it. This only applies to 
accounts that are set up, as the truck of 
an unknown account is dispatched to a 
corner while the necessary details are gone 
over. 

After loading, the driver pulls his truck 
away from the rack allowing the follow- 
ing truck to come under the rack and 
start loading while the driver of the loaded 
truck comes into the office to sign for the 
load. 

The terminal is situated on a busy 
thoroughfare and trucks approaching the 
plant in a southerly direction can enter 
the plant with the traffic and leave in the 
same manner. The entrance is at an in- 
tersection so that trucks approaching the 
plant in a northerly direction can turn in 
at the intersection. 

The terminal is so situated that every 
arterial highway in Queens can be reached 
within five minutes. 

The exit ramp is pitched to allow 
trucks to run off any spillages present in 
the trough of trucks into a subway grat- 
ing, thus keeping the streets as free from 
oil stains as possible. 

The boiler room is equipped with two 
Farrar and Trefts low pressure boilers, 
fired by two full automatic Todd burn- 
ers, using No. 6 oil. The boilers can be 
fired separately. 

A dock was constructed on the Flush- 
ing river to allow deliveries by barge. 
From this point the pipes run a distance 
of 700 feet into the storage tank, which 
has a total capacity of 1,100,000 gallons 
for kero, Grade 2 distillate 5 and Grade 6. 

A tank for the storage of 300,000 gal- 
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lons of gasoline is in the finishing stage 
as this product shall be handled in a spe- 
cial rack for tank wagon pickups. A pump 
shall also be installed to gas up any trucks 
requiring it. 
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Anthracite Institute Offers 
Six Coalfired Home Designs 


SIX LOW-COST HOME DESIGNS were offered 
by Anthracite Institute at a showing in 
New York, April 9. The homes, offered 
by Frank W. Earnest, Jr., president of 
the Institute, were designed by Randolph 
Evans. 

As its contribution to lower housing 
construction costs, the Institute presented 
‘‘a modern, compact utility heating room, 
excavated only to frost line,” to replace 
expensive full-basement construction. 
Earnest estimated that such a heating 
room would save up to 10 per cent of the 
cost of a house. 

He emphasized that this was but one 
method of economizing and pointed out 
that, in addition to saving money, the 
scientifically engineered heating room 
provides better heat, is closer to the 
home’s work space and eliminates ash 
shoveling. Ashes are removed from be- 
neath the heating plant directly to the 











outside through a small door in the outer 
wall of the heating room. 

Warm floors are assured through nat- 
ural circulation of warm air from the 
heating room through two grilles leading 
to an 18-inch space between first floor and 
ground level. Any conventional system 
can be used to distribute the main flow 
of heat. 

“In these houses, practically for the 
first time,” Earnest said, “real architec- 
tural and engineering throught and skill 
have been combined to produce a scien- 
tific, inexpensive heating portion of the 
house—too long the neglected heart of 
the home upon which depends the health 
and comfort of the family.” 
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Kenneth W. Browning has been ap- 
pointed sales promotion manager for 
Rheem Mfg. Company’s heating equip- 
ment division, with headquarters in Chi- 
cago. 


John H. Collier was elected chairman 
of the board of directors of the Crane Co., 
Chicago, to fill the vacancy left by the 
death of J. B. Berryman. New president 
is J. L. Holloway, former vice-president, 
and the responsibilities of P. R. Mork, 
executive vice-president, have been ex- 
panded. 
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Studying Gas Heating Costs 






Practical Handling of Btu Problems Proves Gas Heat Costly 


by 
J. W. Schulz 
ae 
HE EXTRA COST OF GAS heating 
doesn’t worry the home owners I’m talk- 


ing about,” declared an oil burner dealer 
recently. He was explaining that in his 
locality the owners of the best homes are 
becoming more and more gas-heat minded. 
Up to about a year ago, he had thought 
that oil heat was securely established as 
the best heat for the best homes, and that 
as soon as post-war equipment was avail- 
able he could easily sell the best conver- 
sion oilburners, oil-fired boilers, and oil- 
fred winter airconditioning plants to 
home owners of moderate to high income 
levels. But this burner dealer’s worrying 
started when, in actually paving the way 
to take orders for equipment he hopes 
will be flowing freely to him soon, some of 
the home owners he saw revealed they 
were considering heating with gas. In this 
area where there is no natural gas, but 
only manufactured gas sold for house 
heating at fairly high rates, the serious 
consideration of gas heat by several of 
his best sales prospects was alarming and 
confusing to this oil burner dealer. 

What did he say when a home owner 
indicated he was considering heating by 
gas? 

In answer to this question, the oil burn- 
er dealer reported that he didn’t say much, 
and what little he did say seemed to have 
no effect. To start out, he told the home 
owner that gas heating was very costly— 
ordinarily it was too costly for owners 
of average homes, and the bigger the 
home, well, the more the gas would cost 
compared to oil. Oil heat is a safer bet, 
he would point out to the gas-minded 
home owners, for it runs to moderate fuel 
costs. Oilheating costs run much lower 
than gas heating costs. 

What did the gas-minded home own- 
€fs say in reply? Well, from what the 
burner dealer reported, it appeared that 
y they were ready with good replies—re- 








} Gas heating, one home owner said in 
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Plies too good to suit the dealer. 





delivering a typical reply, does not seem 
too costly because John Jones down the 
street heats a modern seven-room house by 
gas and the yearly gas bill comes to only 
about $275. That includes the gas used 
for cooking and water heating. Deduct- 
ing for the water heater and cookstove 
using gas, the bill for gas heating does not 
run much more than the bill for fueloil 
used to heat a similar seven-room house, 
said this home owner, and gas heat seems 
to be worth more than oil heat. 


Have the Facts 


As the home owner delivering this kind 
of argument had the facts about how 
much it was costing to gas-heat the house 
down the street or around the corner, ac- 
cording to his own say-so the burner deal- 
er could not say much else at this point. 
The gas-minded home owner had facts 
and figures. The oil burner dealer had 
none. He retreated politely, hoping that 
the other home owners in the neighbor- 
hood could not advance as formidable 
arguments in favor of gas heating, and 
somewhat worried about the possibility of 
selling post-war oil heating equipment 
only to very poor home owners who had 
sense enough to realize of their own ac- 
cord that they could not afford expensive 
gas heating. 

The big boost to this oil heating equip- 
ment dealer’s morale came after it had 
been pointed out to him that actual fig- 
ures can be used on the side of oil heat as 
well as on the side of gas heat. True, $275 
a year might gas-heat a seven room house, 
even with the manufactured gas selling at 
high rates. If citing this proves gas heat is 
not too expensive because not much gas 
is used to heat this house, then it proves 
also that the house must be very easy to 
heat for its size. It might indicate also that 
the owner is keeping the house quite cool. 
Also, conscious of the high cost of the 
fuel he is using for heating, the owner 
might be keeping some of the rooms un- 
heated part or all of the winter, and tak- 
ing other measures, seldom taken by those 
who heat with inexpensive fueloil, to con- 
serve gas. It’s well known that installing 
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an unusually efficient heating plant saves 
fuel. Having rock wool insulation in- 
stalled for the top floor ceiling and all the 
outside walls has cut fuel costs by up to 
45% in some homes. Storm doors and 
windows save fuel. Weatherstripping 
alone has cut fuel bills 20% to 30%. Con- 
sidering all these factors, data which prove 
that little gas is used to heat a house also 
prove that the particular house is very 
easy to heat. The big question is: What 
would the oil bills be if the same house 
were heated by an oil-fired plant just as 
efficient as the gas-fired plant? 

A good yardstick for measuring rela- 
tive fuel costs is the figure which tells how 
many Btu’s are obtained for one cent 
spent on the fuel. To get this figure, you 
divide the number of heat units in a given 
amount of the fuel by the cost in cents of 
that amount of fuel. If you get half as 
many heat units for one cent in fuel A 
as in fuel B, plainly fuel A is twice as 
costly as fuel B. 


Comparative Btu Costs 


For example, if light fueloil contains 
140,000 Btu per gallon, to use a round 
number for the heat content, and the cost 
per gallon is 8¢, then dividing eight into 
140,000 shows that one cent buys 17,500 
Btu. 

Example involving anthracite coal; 
Coal containing 13,000 Btu per pound 
costs $16 per ton. Dividing $16 by 2,000: 
(because there are 2,000 lbs. in a ton) 
shows that one pounds of coal costs .8 
cents. Dividing 13,000 (Btu per pound) 
by .8 cents (cost per pound) shows that 
16,250 Btu are obtained for one cent spent 
on the coal. 

Figuring how many Btu’s are obtained 
for one cent spent on gas is easy, for the 
heat content of one cubic foot of gas can 
be ascertained from the gas company, and 
multiplying this times the number of cubic 
feet of gas used in a month tells how many 
Btu’s were used that month. The number 
of Btu’s used in a month simply is divided 
by the number of cents (not dollars) spent 
on gas that month, and the result tells 
how many Btu’s were obtained for each 
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cent spent on the gas. Examples in this 
will follow. 

The accompanying table shows the re- 
sults of gas heating a house located in 
Westchester County, N. Y. The data 
needed for this example were obtained 
by Rudolph E. Stabler, of the Lincoln Oil 
Company, Mt. Vernon, N. Y., for the 
benefit of the students now taking the oil 
heating course being given by the West- 
chester Oil Trade Association. The com- 
putations were made by Edmond J. Mil- 
ler, Household Fuel Division, Blue Coal 
Corp., Mt. Vernon, N. Y. 

The gas company bills showed that from 
June 16 to Aug. 16, 1944, the gas con- 
sumption was 115 cu. ft. and the cost of 
this amount of gas was $12.53. As there 
are 550 Btu per cu. ft. of this gas, the 
number of cubic feet used (115 for the 
first period) was multiplied by 550 to find 
out how many Btu’s were obtained in the 
gas used in the first two-months period; 
the result is 6,325,000 Btu as the table 
indicates. Dividing this number (the Btu’s 
used in two months) by the cost of the 
gas containing this much heat shows that 
during this period 5,047 Btu’s were ob- 


tained for one cent spent on gas. No. 2 
fueloil sells at 8¢ per gallon now in this 
locality, hence according to previous com- 
putations the oil provides 17,500 Btu for 
each cent spent on it. 

The gas rate is different, of course, for 
different periods because when little gas 
is used the cost is very high, and when 
more is used during the coldest months, 
the cost per cubic foot is less. The column 
at the right-hand side of the table shows 
how many Btu’s are obtained for one cent 
spent on gas during the different two- 
month periods. 

The computations at the bottom of the 
table show the final results. Dividing the 
total number of Btu’s obtained in the gas 
used during one year by the cost of this 
gas indicates that the gas used in this 
house provides 8,389 Btu for one cent; 
while the No. 2 fuel oil sold at 8¢ per 
gallon provides more than double the heat 
for each cent spent on it. 

The man who provided the gas con- 
sumption and gas bill data of this six- 
room house emphasizes that he found ex- 
cellent venting specialties on the one-pipe 
steam heating plant. He believes these are 





Data on Total Gas Consumption and Gas Bills 


Six-Room House; Steam Heat; Storm Windows; Ceiling Insulated 
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Period, 1944-45 "taht, Cost Pigg ey oe Page 
June 16 to Aug. 16 115 $12.53 6,325,000 | 5,047 
Aug. 18 to Oct. 19 226 $19.70 12,430,000 | 6,309 
Oct. 20 to Dec. 21 824 $49.60 45,320,000 9,137 
Dec. 21 to Feb. 21 | 1,192 $68.00 65,560,000 | 9,641 
Feb. 21 to Apr. 23 569 $38.20 31,295,000 | 8,192 
Apr. 23 to June 21 296 $23.20 16,280,000 | 7,017 

Totals 322,200 | $211.23 177,210,000 
GAS RATES 
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Computations 


177,210,000 total Btu 





GAS 
$211.23 total 


OIL 140,000 Btu per gal. 


pomeg = 8,389 Btu for l¢ 


17,500 Btu for l¢ 





8¢ per gal. 
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superior to the radiator vent-valves and? 
steam main quick-vents used in most heat , 
ing plants, and that therefore this stear 
plant is more efficient than most steam 
plants. The house has a separate gas water 
heater; water heating efficiency would be 
improved, with the gas boiler oil-fired or 
with another boiler installed to burn oil, 
by providing an exemplary summer-win- 
ter water heating hook-up coupled to the 
steam boiler. Cooking in this house is by 
gas. The refrigerator runs by gas. The 
total gas bill given in the table includes 
the gas costs of the cooking, gas refrigera- 
tion, and gas water heater. Incidentally, 
the house is occupied by four people. Ac- 
cording to the man who gathered the data, 
if the water heating and heating were 
done by oil but the cooking and refrigera- 
tion remained on gas, the monthly gas 


bill might be about five dollars. 
Make Your Own Table 


It is not recommended that oil heating 
equipment dealers use the accompanying 
table generally when comparing the ad- 
vantages of heating with oil to the advan- 
tages of heating with manufactured gas. 
Instead, a dealer should obtain specific gas 
cost and gas consumption data about a 
typical gas-heated home in his own city. 
Then the data will apply accurately to the 
particular house selected by the dealer, 
and he can give the address of the house 
to the sales prospects he encounters who 
are undecided about turning to new 
equipment for gas or oilheating. The data 
presented by the dealer also will be 
geared to the local gas rates. Also helpful 
to a dealer’s purposes are photographs of 
the gas-heated house, and estimates cow 
ering the cost of heating the house by oil. 
According to the actual experience of oil 
heating equipment dealers who are lo 
cated in cities where manufactured gas 
is offered for house heating, one of the 
best ways for a dealer to help himself is 








to convert over to oil heating a house 
which up to now has been gas heated. The 
oil-fired plant should be truly of peak effi 
ciency, to at least equal the efficiency of 
the usual equipment used for heating 
with manufactured gas. The already-in- 
stalled gas boiler may be converted to oil- 
firing (see page 49 of the March, 1946 
issue of FUEL & Ort Heat for instruc 
tions and drawings on how to oil-fire at 





high efficiencies a boiler which was de- 
(Continued on page 125 ) 
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| Socony Pot Burner Development 


Handles 25 Gravity Catalytic Oil 





The modified burner, left, and the conventional burner undergoing comparative 
tests in Socony’s laboratory, with William McEnery tabulating the performance. 





Utilizing the modifications developed by research engineers of Socony-Vacuum this 
bot-tybe burner construction is adopted to low-gravity catalytic fueloil. At the base, 
the oil inlet is at the center, instead of the side, and an insulated surface has been placed 
on the bottom of the pot, to assure that the oil does not come in contact with hot metal. 
Above the oil inlet, a metal shield or baffle protects the oil, while it is mixing, from 
the intense heat of the flames above. The wall baffle in the middle of the burner gives 
better mixing of primary air and oil vapors. The air ducts on the top of the pot have 
been extended to bring more secondary air to the oil as it meets the flame. 





A; ITS GREENPOINT oilheating labora- 
tory Socony Vacuum Oil Co. has de- 
veloped through six months’ research cer- 
tain modifications for pot-type burners 
that enable them to burn cleanly and at 
high efficiency straight catalytic fuel of 
API Gravity as low as 25.8°. 

The Company has no intention to com- 
plete the burner and offer it for sale to 
the public, but rather has been interested 
only in determining whether or not the 
heavy catalytic grades can be burned in 
inexpensive pot-type equipment. The 
question has been spotlighted in late 
months by the impending building pro- 
gram, the fact that hundreds of thousands 
of pot-type furnaces will go into these 
houses in the next ten years, and the fact 
that, if they must have light fuel, such 
quantities may be hard to provide eco- 
nomically. 

Laboratory demonstrations showed the 
low gravity fuel burning in a particularly 
clean blue-white flame. At low fire the 
CO: was 11.7 and at high fire was 14.0. 
Performance curves showing the smok- 
ing characteristics of the flame, as com- 
pared to the flame of an adjoining burner 
without the improvements were particu- 
larly revealing. 

The smoke tests were made with an 
ICHAM instrument developed for the 
purpose. Before studying the table that 
follows, it is important to know that a 
high figure on smoke rating means less 
smoke, a low figure means more smoke 
. . . just the reverse of what you would 
expect. An ICHAM smoke rating of 100 
is no smoke; a zero rating is completely 
black on the test sample. 


Spot Checks on Performance Curves 


Firing SMOKE RATING 
Rate Original Improved 
Lbs./Hr. Draft Burner Burner 
pe .04 0 50 
2.5 .06 9 94 
1.5 .02 12 90 


The curves also show that it is possible 
to get satisfactory smoke rating with the 
improved burner at much lower draft 
than with the old. 

The cut-away photograph shows the 
principal features of the improved 
burner. Socony found that it is of utmost 
importance to protect the fueloil from 
cracking while it is being vaporized. To 
avoid this, they felt that fuel should be 
kept from contact with hot metal. This 
is done by means of a second bottom in- 
stalled above the first and covered with a 
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refractory material. Oil enters at the 
center, rather than at the side as origi- 
nally, and flows in all directions down the 
curved inclined surface. 

The second principle is that liquid fuel 
should not be subjected to the intense 
heat radiated from the flame above. This 
is handled by placing a metal shield or 
baffle between the flame and the small 
pool of oil present around the inlet to the 
pot. 

When the fuel is vaporized in the 
lower part of the burner it should be al- 
lowed to pre-mix thoroughly with some 
primary air at reasonably low tempera- 
ture to permit partial oxidation. This is 
done by determining accurately the height 
of the baffle in the center and by placing 
an additional baffle around the walls 
above it. 

The company feels that the develop- 
ment of these principles to their present 
state means that most pot-type burners 
can be redesigned to satisfactorily handle 
heavy catalytic fuels. It will also be possi- 
ble to bring this facility to existing heat- 
ing plants by substituting the improved 
pot for the old one. 


© 


Sherman Tells E.S.P.A. 
Service May Be Free 


THE POSSIBILITY THAT oilburner service 
might well be rendered free was explored 
by R. M. Sherman, president of Silent 
Glow Oil Burner Corporation, in a talk 
before the Empire State Petroleum Asso- 
ciation’s Spring Meeting at Elmira, N. 
Y., April 10. Saying that the over-all 
profit on a dealer’s business is the most 
important measure of his success, Mr. 
Sherman cited figures to prove that higher 
costs and less profit in the service depart- 
ment frequently was more than offset by 
lower sales costs on new equipment, low 
cost and more profit on increased fueloil 
gallonage, and better customer satisfac- 
tion. 

“I am conscious of the fact that such 
utterances on my part will be regarded 
as heresy by some of my manufacturing 
colleagues,” Mr. Sherman pointed out to 
his oil jobber audience, “but it is time we 
developed some realism and a proper 
evaluation of our position in serving the 
customer better. Inasmuch as I am con- 
vinced that free service, or even more, 
will become universal, our greatest con- 
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tribution can be such equipment that will 
enable you to meet these new service re’ 
quirements at a minimum cost, and it is 
only by recognizing the position in which 
we can function most effectively that this 
industry will go forward with the greatest 
rapidity. 

“Sometime, I think we give too much 
consideration to how each section of the 
industry can operate most profitably in- 
stead of considering the manner in which 
each respective group can work together 
to best serve the public,” Mr. Sherman 
continued. “One of the most elementary 
guide posts in business is “Take care of 
the consumer and he will take care of 
you.” And yet, it is appalling to see how 
completely such fundamentals have been 
disregardéd and, too frequently, it ap- 
pears that the guide post is to take the 
consumer—and how. No substantial busi- 
ness was ever made permanent that dis- 
regarded the needs and desires of the con- 
suming public; and no business can be 
permanently profitable unless its service 
become a reality instead of high powered 
mumbo-jumbo which may confuse the 
customer with something he doesn’t un- 
derstand and something he doesn’t want. 


“We talk too much about operating 
our service departments at a profit and it 
can be argued that the service depart- 
ments of automobile companies and all 
other appliances do operate on such a 
basis, but our situation is unique in that 
our most formidable competitor supplies 
all of these things in such a painless man- 
ner that too many potential customers of 
ours are think in terms of gas heating. I 
am sure that those of you who use the 
Degree-Day system would render much 
smarter service if each time a customer’s 
tank was permitted to go dry, he received 
one-hundred gallons of fueloil from the 
offender, free. 

“The customer wants undivided re- 
sponsibility in the purchase of equipment, 
the supply of fueloil and the necessary 
service. This, of course, places the fueloil 
distributor in an enviable position, and 
it follows that if this service is given, the 
name of the organization rendering it 
becomes far more important in the cus- 
tomers’ mind than the name of the manu- 
facturer of the oilburner or the particular 
brand of fueloil which may be in his tank. 
No burner is any better than the service 
back of it and conversely no service can 
be good unless the burner is good.” 


Pointing to the reasons for small pres. 
ent truck production, Merrill C. Horine, 
sales promotion manager for Mack Mfg. 
Corporation, warned that prices prob 
ably would be higher, but trucks will con- 
tinue to improve. 

“No revolutionary developments are 
contemplated,” Mr. Horine said, “nor 
are they in immediate prospect. Motor 
trucks are not perfect, but neither are 
they capriciously experimental. They 
have been manufactured in this country 
for 46 years and it is surprising to see 
how many of the basic features of the pio- 
neer trucks are retained in today’s prod- 
uct. There is no basis whatever for be 
lieving that the astonishing streamlined 
imaginings of the industrial designer and 
advertising illustrator will materialize. 

“Not Plexiglass bubbles for cabs, not 
monocoque bodies of plastic, not super: 
charged pygmy engines, delivering as- 
tronomical horsepower with iso-octane 
fuel, nor yet gas turbines will be found 
in forthcoming trucks. There is a lot of 
work to be done, which nobody as yet 
seems to know how to do, before we shall 
have automatic hydraulic transmissions, 
finger-tip steering, radionic brakes, gyro- 
scopic ride control or self-inflating punc- 
ture-proof tires. 

“Super-highways or not, 70-mile-an- 
hour highway hauling is still some dis. 
tance in the future, but sustained speeds 
of 50 will be common before long. We 
are not going to have 100-octane gasoline 
for our trucks within this decade, but 
measurable improvement in miles per gal- 
lon has already been made and will con’ 
tinue.” 


Resolutions Adopted 


Members of Empire State Petroleum 
Association adopted resolutions at the 
meeting asking for a universal 1% dis 
count from suppliers for payment in ten 
days; removal of price controls from all 
petroleum products; more lead for gaso- 
line; no diversion of state gasoline taxes 
from highway funds; removal of the fed: 
eral gasoline tax; and that consideration 
be given to higher costs in the fixing of 
margins. 

The two day meeting, April 10 and 11, 
was concluded by a banquet at which 
Congressman Hadwen C. Fuller, presi’ 
dent of Parish Oil Company, was toast’ 
master, and J. Howard Pew, president of 
Sun Oil Company, was speaker. 
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H l-YAH, FOLKS! IT’s GOOD to be back 
reporting a Show for you after helping 
to win the war as a perspiring member of 
the R.A.M. (Ragged — Minority) ... 
that screaming, siren-like, whirring noise 
you heard around Philadelphia was my 
old head spinning on a combination of 
Lovejoy and Guardian flexible couplings, 
as my popping eyes tried to take in all the 
beautiful exhibits and the amazing crowds 
... but I wasn’t sure I was with the same 
old gang for a while. Even the hotel peo- 
ple reported that, considering the num- 
bers, it was one of the best behaved con- 
ventions Philadelphia ever had . . . could 
this be conscience, or just a settling 5 
years added to the ages of our industry’s 
hot-shots, that slowed them down? 


The best booth, according to the com- 
mittee of local advertising men, was Oil- 
O-Matic’s, a really beautiful affair de- 
scribed elsewhere in this issue. A huge 
gang of O-O-M guys were there, includ- 
ing Burritt, Nesmith, Skaggs, Davison, 
Read, Green, Hoag, Casler, Branch, 
Pinkerton, Brown, etc. (There was an- 
other fellow connected with this crowd 
who seemed to have a lot to say around 
the Convention, but I can’t think of his 
name. Let me see, now. What is it? (busi- 
ness of snapping fingers). Oh, well, Pll 
think of it sometime. The Oil-O-Matic 
booth featured some of the best pictures 
at the Show on its walls. The burners 
might have been low pressure, but this 
crowd is really high-pressure. Take a bow 
for a good booth, Jack Read, adv. mgr., 
and your helpers on it .. . The Schurmans, 
leonard Erickson and Jelenc, drew an 
“Ace” in No. 338, with Ace Uniflow 
horizontal rotary burners, and valves. 
This is a real smart crowd that gets right 
down to brass-tacks, with good equip- 
ment... Old Joe really loved that York- 
Shipley booth, and if he had been on the 
committee, he’d have given it real serious 
‘onsideration for first prize. It showed a 
variety of commercial, industrial and do- 
hestic equipment, with the Iris Shutter 
featured in the center. It was the largest 
both there. Sam Shipley and Vic Lazo 











WARNING! 


This organization has a dis- 
reputable character, and his 
name is Joe Keyhole. We toler- 
ate him because his uncle 
swatted the flies off the mule for 
Harry Truman when he plowed 
the straightest furrow in Jack- 
son County, Mo. We hope you 
pass this Keyhole stuff. It isn’t 
worth your time—really it isn’t. 
And don’t say we didn’t warn 
you! It’s his responsibility, 
NOT ours. 


—Tue Epirors 











lead a regiment of boys too numerous to 
mention here, (except Ed Nahill, Adrian 
Bauer, and Diffenderfer) and enjoyed an 
enormous amount of attention. A very 
low bow, gents, to York-Shipley—“If 
you Start with Quality, you'll stay with 
Quality,” hey guys? 

Question: Which burner manufac- 
turer had to take a burner out of a cus- 
tomer’s basement in Baltimore, and paint 
it nicely, in order to have an exhibit at 
Philadelphia? (Ah, Joe, you know every- 
thing?) .. . Dick Chadwell, the Weather- 
all Engineers, Inc., boy from Friendship 
St., in Providence, dropped in to see 
us talking about Weathertherm Units, 
now almost ready for announcement. 
He’s a Missouri boy turned New Eng- 
lander, but you can’t fool Joe Keyhole 
: Minneapolis-Honeywell’s bright 
lights dazed me as I approached their 
booth. Harold and Charlie Sweatt, Lock- 
rae, Warmee, Peterson, Michelson, Jen- 
sen, and a character named Chappler, 
plus other adorers of Chronotherm (a 
new religion?) were there. They Modu- 
Flowed (My God, Joe, but you are 
corny!) around a superb exhibit that was 
both good selling and good education. 

Webster Electric came out of Racine 
with a high class line of bow ties for Art 
Loeb, their hard working president, and 
some fine equipment, including the 
“Thermo-Drive” pulley, the old reliable 
transformers, and both single and double 





The Best and Worst of the Show 


By Joe Keyhole, Who is Sometimes But Not Often Right 


stage fuel units. Their triple powered or- 
ganization included Doc Ford, Ben 
Weichers, Osborne, Aborb, Crew, Kleck- 
ner, and others who kept talking about 
“1.C.0.” (Not a new Union, friends, but 
Instantaneous Cut-Off—a new fuel unit 
feature) . . . right next to them was the 
Perfex Controls booth, where Julius 
Luthe’s fine organization, headed by 
Borie Lewis, Ben Boalt, Dutch Werb, 
Pat Miller, Jack McMicken, Al Butler, 
Charlie Soper, Jim McGuire, and others 
did some Twin Contacting of their 
friends and customers (Joe, your getting 
even cornier!) with Extreme Sensitivity 
and Rugged Durability (and how!) 

May I say that Cornelius Curtin, the 
Irish Bard, and Jack Hess, the Connec- 
ticut and New York High Flyer, with 
lovely Dorothy Dewitt, Gloria Patin and 
Frances McClain, deserve a great big vote 
of thanks for their expert and successful 
direction of the Show? Also for their 
many, many acts of co-operation and 
kindness. (Ah there, Mother Dewitt!) 
This group from OHI headquarters in 
New York really put it over . . . One of 
the finest exhibits in the Show was a glass 
enclosed test bench in the Sundstrand 
Machine Tool booth where W. C. Ahl- 
gren gave a highly instructive demonstra- 
tion. Dials indicated return line, inlet 
vacuum, nozzle pressure and pump pres- 
sure readings. Bill Kemp, the industry's 
mainspring, with Pete Kjellstrom, Kiefer, 
Bruce Olsen, Roy Roper, Schuette, and 
other S-1 Fuel Unit boys enjoyed a lot of 
interest. 

Mercoid’s Booth, as usual, had every- 
thing—good equipment and good men. 
Hugh Courteol, Jim Owens, Stauffer, 
Reilly, John, Fenton Fisher, Hays, Craw- 
ford, Johnson, and other M-Men greeted 
friends. They evén had some high class 
language: “Hermetically Sealed, Corro- 
sion-Proof Mercury Switches used exclu- 
sively in all Mercoid Controls.” Their’s 
was a busy corner . . . right alongside was 
another booth that Old Joe Keyhole 
thought was extra super special, and 
would have probably given a piece of the 












first prize. It was the “Master Krafters” 
from Springfield, Mass., showing one of 
the really sensational new products—the 
“Dual-Oxenizer” Oil Burner. Also, they 
showed the Sun Blaze Boiler, and a fur- 
nace, and water heater. The genial Ray 
Whipple, Walt Harvey, Ted (“It takes 
but 2 minutes to change motor and trans- 
former”) Hodgdon, Irving Carter, their 
capable engineer, Mathews, Stierhoff, 
Holcombe, Kirk, and other H-W’s made 
up the hardest working group at the 
show. They mean business! (They even 
held meetings at midnight). 

The Wyoming, Ill. Whirlwind, Lloyd 
Aldrich, went back to the corn country 
early, to finish tooling for a burner made 
of heavy stampings that will probably 
drive some of the competing boys crazy. 
He left his ““Heat-Pak” booth under the 
capable management of the lovely Mrs. 
Aldrich, Charlie Rauch, E. L. Fox, a 
newcomer to Joe Keyhole’s vision, and 
the old reliable Carl Staley . . . Ray 
L’Hote, Mr. Root, and other American 
Radiator executives came out of the 
smoke cloud surrounding Pittsburgh, for 


men who run this business. Their slogan 
was “Modern Heat for Modern Homes,” 
which Joe Keyhole thinks is not bad, con- 
sidering it came from Baltimore. 

Also from Baltimore came Senator 
Charles Collins showing Quiet May 
Burners. Colliflower, Schuelke, and Miller 
helped out. I always did like this crowd 
as much in December (Keyhole, you kill 
me!) ... Jack Searles, White Rodgers 
Electric Co., sales manager stopped in 
from St. Louis, to give the Show the once- 
over lightly. His capable organization is 
getting ready to really zoom with some 
new equipment for this field. 

“Galongage,” the gauge with the sales 
clinching features (including a glass- 
float, no less! My, my, what will they 
think of next!) was shown in No. 113 
by Applied Mechanics from Boston, in- 
cluding Chapin, the reformed tennis 
player, and Rudolph, who is a real old 
time, old-timer. He built Kleen-Heet 


burners for the old Winslow Boiler & 
Engineering Co. (anybody remember?) 
in Galesburg, IIl., in 1923, when Joe Key- 
hole was wearing diapers. 





Jack Read, adv. mgr., proudly showing the FO&OH First Prize plaque, hanging in 
the Oil-O-Matic Booth in Philadelphia, to W. A. Matheson, vice president and man- 
ager of Oil-O-Matic, and A. G. Winkler, president of FUELomL & Om Hear. 


a short visit with us. 

“Simplicity” described the Tuthill 
Pump booth, and it was really very nice. 
Their new Model 30 LN Fuelstat was on 
display with Bill Wagner and Jack 
Young, our old friends, telling the peo- 
ple... in the upper strata of good booths 
was Fluid Heat, which somehow reflected 
the poise and dignity of Slim Donahue, 
Bill Brannan, Knowles, Haase, Ted 
Smoot, and McAndy, the Anchor Post 
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Muivey and Reid were the Atlantic Re- 
fining Company’s Triple Refined ambas- 
sadors to the Show .. . We looked in vain 
for John Berghoff, Duer or Chauncey 
Cleaver, from Wayne Home Equipment 
Co. They'd look nice with a FUELom & 
OILHEAT cane... Joe and Jack Hearst 
were other guys too busy to come see us, 
but their Automatic Burner Corp., booth 
was very good indeed, “Since 1920 the 
Home’s Most Faithful Servant” . . . those 











Sentiment of one visitor: 
“Well, even if those who came 
here couldn’t buy anything, this 
Show did something that you 
folks do every month with your 
paper: lift the field’s morale, 
and remind the members that 
they are part of a pretty big 
Industry.” 











who visited the Watts Regulator Co., ex- 
hibit from Lawrence, Mass., got a “Prac- 
tical Application of Watts Products,” 
featuring particularly their Re-Designed 
Series 40 Autotherm. B. E. Horne, 
George Horne, Lowrey, Perron and Lar- 
sen ran the booth, though George ran off 
to Maryland to see a jumping race on 
Saturday. After the Autotherm, he loves 
horses best. 


“Fyrite” CO2 indicators got quite a 
play in the Bacharach booth, No. 243. 
Rudolph Ulrich, the exec. V. P., who 
really knows his facts, presided, and 
showed us the all metal thermometer with 
a handy handle that heats up in 50 sec- 
onds. Fastest damn thermometer I ever 
saw .. . Ernest Camerin, a Volcano boy 
from the Bronx, “slammed” around the 
Show . . . he also had a good word for 
“Vin’s” Supply outfit in the Bronx . . 
Mr. Chambre of Balloffett Dies & Noz 
zles, Guttenberg, N. J., showed up for a 
while to mention the wide assortment of 
sprays his nozzles will produce . . . I, Joe 
Keyhole, would like to find a nozzle that 
produces a flame in dots and dashes. 
Mighty useful to a man in my business. 


Herschel Frasher’s Viking Mfg. Co., 
exhibit was a beautiful blue, built around 
the “Year-round Air Conditioner” with a 
3-ton cooling job and 100,000 Btus for 
heating. Also hi-boys, water heaters, etc. 
“Warm in Winter; Cool in Summer” 
was the theme . . . “Commodore” Reg 
Beckett and Stanton Fitzgerald stopped 
in from Elyria, Ohio, to tell us about a 
larger capacity Commodore Burner they 
have developed. It “Saves Three Ways” 
they said . . . Gosh, if the Keyhole or’ 
ganization could just find one way, its 
happy I would be. 

Said an envious competitor: “It’s a vul- 
gar display of wealth.” Said another com 
petitor: “I bet it’s more burners than they 
have in their factory.” They referred to 
the Silent Glow exhibit, from Hartford, 
Conn. Ross Sherman, the head man, and 
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GAR WOOD TEMPERED-AIRE 





FIRING UNIT 
is famous for 
Efficient Performance 


to perform it 
particular job in the most ef 

Manner and to function in ‘perfect coordination 
with every other part, A typical example of out- 
standing Gar Wood Engineering is the Tempered- 
Aire Burner and Fire Bowl Combustion Chamber 
built in one unit and designed to get a maximum 
amount of heat from a minimum amount of oil. 
The windbox, at the end of the firebox, contains air 
kept at sufficient pressure to offset the effect of draft 
variations. The air, in leaving the windbox, passes 
through metering chutes set at an angle to cause 
rotation. Just the right amount mixes thoroughly 
with the oil to create a hot, efficient fire with little 
combustion waste. The Gar Wood Combustion 
Chamber Firing Unit is just one of the many features 
that make Tempered-Aire easier to sell. 


This advertisement describes new equipment which is not now available, It 
does not constitute an offer to sell or deliver and no suggestion is made that 
orders be solicited. This — will cease to apply when ceiling prices have 
been established by the O. P. A, 





Write Today for this Free Booklet 


GAR WOOD INDUSTRIES, INC. 


HEATING DIVISION e DETROIT 11, MICHIGAN 


Canadian Distributors: Engineering Industries, Ltd., 
282 Dupont St., Toronto, Ont. 


HOISTS AND BODIES . WINCHES AND CRANES - TANKS . ROAD MACHINERY 
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é o// heat 





his boys, including Secor, a tall collar ad, 
Ben Lindbergh, who does all the work 
and washes the dishes, with Freed Hall- 
gren, the Chicago Flash, and Carlberg, 
Swenson, Quattromani, Heiland and 
others, had 28 “Air Seal” burners in the 
booth. Said they to the drooling dealers 
who stopped by: “It has an Adjustable 
Pitch Fan, and is nice when you can get 
it.” Said they to the envious competitors: 


“2* ()$#&?2@¢ and many of them.” 

A newcomer to the Show but an old 
friend of Joe Keyhole’s was Marion Levy 
and his Viking Air Cond. Corp., from 
Cleveland, displaying the new Viking 
Humidifier for warm air units, and the 
“Series V” (for Victory?) Blowers. He 
also had a “vind” tunnel for demonstra- 
tion. Frank Gibbons, his salesmgr., and 
E. M. Cook were there, also . . . down 





cut to a minimum 


“While we originally took on GENERAL FILTERS as just another accessory to 
sell that would add to our dollar volume—and incidentally it does do that 


7OO . i. « 





McGrath of Detroit 
says: ‘Call Backs or 
Repeat Calls are 


Generals” iain 


in the current year | know | can conservatively estimate that they 
have meant $3,000 to $4,000 extra to me... 


my chief reason to make sure 


that they are on every oil burner installation is that, Call Backs or Repeat 
Calls, always one of the greatest headaches in this business, are cut to a minimum 
by GENERALS.” McGrath is another of the many dealers who tell us that GEN- 








DeLuxe 


Model 2A-300 

Steel Handle... i 

no tools required for 

speedy replacement of ’ 
cartridge. 


ah 


Send for literature 


82 


Economy } 
Model 1A-25 re 
Single bolt construc- 
tion provides for 
quick cartridge re- 
placement. 





and name 
of jobber in your territory. 


enerad FILTERS, INC. 


ERAL FILTERS installed on 
new and old burners accom- 
plish this two-fold purpose. DE- 
LUXE Model 2A-300 with ex- 
large cartridge holds 
from two to four times more 
solids, waxes, gums, moisture 
and microscopic particles 
than most oil filters. It is de- 
signed especially for dirty 
tank installations and when 
superfine filtration and long 
cartridge life are desired... 
ECONOMY Model 1A-25 for 
average burner not using 
heavier than #3 oil—espe- 
cially suitable for vaporizing 
or pot type ... ample size 
4 for full season—the rate and 
if dirt capacities compare fa- 
vorably with many filters of 
much larger size. GENERALS 
may be installed anywhere in 
the oil line but preferably at 
the burner. 


14435 GRAND RIVER AVE. 
DETROIT 27, MICHIGAN 
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the aisle a bit from us was the hustling 
Penn Boiler & Burner Mfg. Co., organi- 
zation, with “Packaged Heat,” including 
boilers and furnaces. That Earl Stauffer 
is really a nicely packaged ball of fire 
himself. Ralph Erlewine, who plays full- 
back on the team, helped do a good job 
with some swell equipment. They got a 
lot of interest and showed how to save 
installation time. 


I wish to stop here and remove my hat 
in front of the most beautiful booth in the 
Show, regardless of the Committee’s 
choice. I refer, with eloquent gestures, to 
Booth No. 345—the FuELom & OmHeEat 
Exhibit, which dispensed charm, wisdom, 
service and humor of a very high order. 
The Misses Enright, Buck, Meppen, 
Capalbo and Weiner outshone all other 
displays, and really carried away all hon- 
ors at the banquet. Joe Keyhole was 
proud of the terrific booth and its attend- 
ants, and we thought the canes were 
pretty good, too. Gray, Coburn, and 
Schulz and Winkler hung around on the 
fringes. 

Right close to us was the Eddington 
Metal Specialty Booth, where the broth- 
ers Czarnecki: Stanley, Walter, Casimar 
and Wesley, and sometimes Pop Czar- 
necki, had nozzles, valves, etc., displayed 
like fine jewels in glass cases. This is quite 
an organization and family. They even 
like magic tricks and stories about men 
who cannot stand up. We liked the large 
blow-up of a nozzle on the booth back- 
ground . . . Electrol was very much on 
display by the Electrol Burner Mfg. Co., 
of Rutherford, N. J., and Bob Andler, 
the big shot said that while they were 
not selling burners at the Show, they 
could give immediate delivery on Elec- 
trol Balloons. Yes, the balloons were 
there, merrily spinning to demonstrate 
the famous ball flame. Schroeder was 
there also. 

The Penn Electric Switch exhibit had 
one of the most educational displays. 
Along with their equipment was a large 
animated board illustrating a complete 
heating system, and the application of 
Penn Products to it. Under Bob Lus- 
comb’s expert manipulating of the light 
switches, it did a good selling job. Also 
along were Henning, Netedu (the hand- 
some ad man), Ken Cash, Skipper Barr, 
and Al Rubel who had more stories than 
anyone else at the Show. The booth was 
entitled: ‘“Here’s why you can entrust 
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SMART — EFFICIENT—ECONOMICAL 











The famous Toridheet Rotary Burner 

—a marvel of efficiency, economy 

and service. We also make the 
Toridheet Pressure Oil Burner. 


NEW TORIDHEET OIL FIRED PACKAGE UNIT 


® Precisely the “‘package’’ unit for which the customers 
have been clamoring. The four sizes, 80,000, 130,000, 
150,000 and 175,000 b-t-u fit today’s building needs 
Perfectly. 


EASY TO SET UP— When you see how unbelievably easy and 
how swiftly you set up the new Toridheet Unit illustrated, 
you’ll gain a new concept of money and time saving advan- 
tages when installing—and a new and realistic grasp of the 
Meaning of a complete ““package’’ unit by Toridheet. 






Oil Burners - 
Oil Water Heaters ° 
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TORIDHEET DIVISION 


CLEVELAND STEEL PRODUCTS CORP. ° 


Air Conditioning Units 
Coal and Gas Furnaces 


Practical points which have a definite bearing on heating 
results are: (1) More heating surface, result of tubular 
radiators; (2) Notably higher efficiency because of many 
details in design; (3) More attractive appearance because 
of substantial, door equipped, beautifully finished cabinet. 


And don’t forget Toridheet’s unbeatable national reputa- 
tion for low-cost dependable service. 


New Bulletin, describing fully, will soon come from press. 
Write for a copy. 






CLEVELAND 2, OHIO 
Oil-Burner Boilers 


your reputation to Penn Controls,” over 
a revolving panel of factory pictures that 
were swell. 

We'll have to start calling him “Uni- 
form Heat” Hanson, the Waterfilm Boil- 
er boy from Jersey City. With Art were 
Eddie Wodecka and Kane Zeitz. They 
heated up, but quick!, in #317. 


I like those panorama backgrounds, so 
I thought the Heil booth, with the pic- 
tures was mighty solid, with their pace- 
setting boilers and furnaces up front. Geo. 
Hochstein, Bill Hatch, Giles and Pat 
Smith talked about their 14 new models 
from Milwaukee . . . and that Petro booth 
wasn’t bad, friends. Jack Corrigan not 
only displayed equipment from !/2 gph to 
425 hp, but also had a spot-lighted wall- 
map showing their 11 branch offices. Ken 
MacCart, Groves, Babcock, Bennett, Tay- 
lor, and other “good performance” Petro 
boys were there. Mystery: How did Bill 
Bolger break a rib and lose a hat? 

Ed Moore, Malm, Hackett, Hanley, 
Schmidt, and others, really went to town 
in the Bell & Gossett exhibit. They had 
a very good complete circuit piped, with 


We 


a ‘ 


Whipple 


peepholes to show the water and dem- 
onstrate the “Hydro-Flo” Products. Also, 
various types of radiant ceiling and floor 
panels were shown in cross section. Also 
the radiant baseboard was shown. This 
was one of the better exhibits, by one of 
the better organizations. (Okay, boys, 
now will you introduce Joe Keyhole to 
the pretty model who poses in those bath- 
tub pictures for you?) 

Shell Oil’s display was “Geared For 
Progress” with 5 huge gears turning, to 
illustrate interlocking of “Production, 
Manufacturing, Research, Transporta- 


tion and Marketing” of Shell Oils. Also, 
the Shell Oil Burner Combustion Head 
got a whale of a play. Coleman Mockler 
and Bill Sullivan headed up things, and 
Keyhole was going to give them a loud 
razzberry at the banquet, but it got lost 
in an alcoholic haze. 


I wanna go all out and say that the 
Timken exhibit was one of the busiest in 
the jernt. You get an impression of al] 
business and no foolishness with them 
guys. Al Crawford, Milt Powers, Hol- 
man, Robbins, Hook, and Marberry and 
Chappell (both just back from the wars) 
showed a wide variety of wall-flame 
equipment. Timken has a well-drilled, 
alert team, with a good product. (This 
is no adv. Just Keyhole Kooing) .. . 


The first weather balloon in any oil- 
burner show was floating above the Ben- 
dix-Friez - large corner booth where 
Stevenson, the head man, and Allen Putt 
(lately Colonel in the 25th), who has 
taken over the sales directing job, and 
our good friend Lawrence, showed the in- 
dustry an amazing assortment of new con- 


trols. Friez has been making weather in- 





Quality Oil 


Burners 
























Since 1921, Rock 


Island, 


EFFICIENT 
FOUNDRY 


‘Assures 
Quicker Delivery 


The small, compact and 
highly efficient Nu-Way foun- 
dry assures the smooth-rolling 
Nu-Way assembly lines of 
quality castings in adequate 
quantities and in record time. 


The Nu-way Corporation 
has made every possible pro- 
vision to produce for its deal- 
ers better uniform quality oil 
burners at the right price and 
on time. 

Through 25 years Nu-Way 
oil burners have attained an 
enviable reputation as quality 
products which render out- 
standing service. 
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SERIES 8000 
Oil-Fired, Steel 
Air Conditioning Unit 
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SERIES AC-700 
Coal-Fired, Steel 
Air Conditioning Unit 


A HEATING-WISE PUBLIC ACCLAIMS 


MONCRIEF (ich 

















Series L 
Gas-Fired, Steel 
Air Conditioning 

Unit 


Series W 


Gas-Fired, Steel 
Gravity Furnace 






Series U 
Gas-Fired, Steel 
Utility Air Con- 
ditioning Unit 


THE NEW 1946 MONCRIEF GAS FIRED UNITS 





Moncrief’s leadership is secure with smart 
styling—performance—value. 


Throughout the heating market, the ver- 
dict is the same. Moncrief’s new 1946 line 
of gas-fired heating equipment has scored 
again—with QUALITY as the “buy-word.” 


A striking new line, with engineering that 





SERIES C 
Coal-Fired, Cast 
Gravity Furnace 


SERIES 700 
Coal-Fired, Steel 
Gravity Furnace 
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puts all previous standards in the shade— 
the superior qualities of Moncrief have been 
proven in actual home installations as well 
as in laboratory tests. 

And remember—Moncrief’s 1946 models 
are fully approved by the American Gas 
Association, having passed the latest strin- 
gent requirements. 


MONCRIEF 


SINCE 1895 





THE HENRY FURNACE CO. 
MEDINA, OHIO 








struments for 40 years, and have gone to 
town with a full line of limit controls, 
thermostats, a primary and other equip- 
ment that made them start calling me 
‘Pop-Eye Keyhole,” when I gave them a 
quick once-over. A real surprise out of 
Towson, Md. 

Refractory & Insulation Corp., which 
sold high temperature cements to this field 
before most any other producer, had 
Booth No. 138, with the R & I Combus- 
tion Chamber and a hell of a lot of other 
products. Frank Christianson, Mr. Clark, 


and Hegeman seemed well in control of 
things . . . We say without fear of con- 
tradiction that the Norge exhibit was 
really outstanding. They had a full-sized 
colored cross-section picture of the fa- 
mous “120” winter air conditioning unit 
with the vacuum draft. Over all was the 
name in large illuminated Lucite letters. 
Charlie Davis, George Neuman, Alten- 
baugh and Bill Oswald were on hand, and 
brother—do they have big plans for the 
future! And did you know that the “120” 
can be serviced while you sit in an arm 





Keep Up-To-Date 


“« HERCO / 


. but reputations are at stake! Leading 
dealers know it’s necessary to protect their reputation for 
tomorrow by selling efficient, up-to-date oil burners today. 
Although Herco Oil Burners are available in only a limited 
number, you can be sure each one is up-to-the-minute in every 
detail. Herco has not sacrificed quality in a frantic desire for 
quantity production. Hercos are—and will continue to be—the 
good-will 





Selling’s easy now . . 


that build dealer 


burners 


satisfaction. 





through customer 


This cut-away view of the 
famous Herco Residential 




















Western States Representative: 
Harold Winningham & Co. 


Main Office: 


1112 Second St., Seattle, Washington 


Branches in: 
San Francisco, Los Angeles, Salt Lake City, 
Denver and El Paso 


shows how modern unit en- 
gineering has combined 
each part into an_ inte- 
grated unit for efficient, 
economical heating com- 
fort. The Visaflame Control 
is mounted on the hinged 
transformer permitting easy 
access to all parts, yet 
fully enclosing the wiring 
and the famous oil-saving 
Herco Thrifti-fier. 


The Oil- Thrifty 
OIL BURNER 
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O'Brien 


chair in front of it? That appeals to the 
world’s laziest man—Joe Keyhole. We 
yearn for the “120,” and a head of hair 
like Charlie Davis’. 

Not far up the line was an old friend, 
Clifford, of the Kent Co., Rome, N. Y., 
who was showing Double Suction Fur- 
nace and Boiler Cleaners . . . and around 
back of us in the Socony-Vacuum “Mo- 
biloil” booth were some life-like relief 
panels showing trucks, tankers, towers, 
etc., illustrating “Flying Red Horse” ser- 
vices to the fueloil industry. Mr. Fox 
came down from New York, also Lipsett, 
Darling, Boger, Newman, Dex Gold- 
thorpe (who Joe wishes would stop mak- 
ing the “Mobilheat” house organ quite so 
good, since we don’t like competition), 
Sager and Ed Morrision. 

One man who never belabors the ob- 
vious is Gen. Allen Reif, of Reif-Rexoil, 
Buffalo, who put in a tough week in 
Booth #109. If he hadn’t had such good 
stuff to show, he could have taken it 
easier. Charlie stayed home. Did you 
know there are over 70,000 Rexoil burn- 
ers in operation? (Adv.) ... 

Another old time old-timer who graced 
the Show was Charlie Rayfield, of the C. 
L. Rayfield Co., Chicago, who was show- 
ing a lot of people his No. 5 oil burner 
with the pre-heating pumping member. 
Fruediger, the guy who knows all the an- 
swers, was there also. Mr. Rayfield built 
a burner that fired into the high fire doors, 
at a downward angle, 25 years ago, anda 
lot of them are still in use today. And 
some of the modern manufacturers are 
utilizing the same principle to get double 
the radiant values and travel from their 
flame. To some, its new, but to old Joe 
Keyhole, the oracle, it’s puzzling. 

“Scotty Field,” the all-metal dog with 
the red bulb eyes, and the wagging tail, 
and a Field Draft Control in his mouth, 

(Continued on page 101) 
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FEATURES 


- Approved by the Board of 
Standards and Appeals, Ci 
of New York (267-45-S.A. 


No fuel oil can contaminate 
the heating boiler water 


. Protects heating boiler from 
damage 
. Eliminates inconvenience to 
tenants 


- Oil leaks immediately de- 
tected in the sight glass 


. Better control of the termi- 
nal temperature of the fuel 
oil to the burner 


. Constructed from the best 
materials obtainable and with 


expert workmanship 


- Manufactured by a company 
with long experience in the 
design and development of 
oil heating equipment 


No violation of code rules on 
issuance of permit 














Old Timers Club Revived 


At Philadelphia Meeting 


REGIONAL DIRECTORS of the Old Timers 
Club of the Oil Burner Industry met 
twice at Philadelphia during the week of 
the National Oil Heat Exposition, and 
voted to revive the organization after a 
lapse of five years. The Club has been 
dormant with no dues collected and no 
meetings since the Philadelphia show of 
1941. 

Directors voted to increase the mem- 
bership requirements to a minimum of 15 


years of active participation in the oil- 
heating industry, increase dues to $2.00 
a year, and issue a bulletin to the mem- 
bership at least quarterly. Life member- 
ship dues have been increased to $20. 
After discussion it was voted not to 
recognize formally organized local groups 
as local chapters of the national organiza- 
tion, and to avoid afhliation of the na- 
tional club with any other group. There 
was a long discussion of the Oil Heat Old 
Timers, Inc., New York, which had been 
organized and incorporated as a local 
chapter of the national club. Directors 











Oil Heat Institute of New England 
Presents Fis 


NEW ENGLAND 


ANNUAL EXPOSITION 


June 24-25-26-27, 1946 
HOTEL STATLER, BOSTON, MASS. 





"The Nation's Best Show for 
The Nation's Best Market" 





A fine Program and Exhibit will be open to thou- 
sands of fueloil and oil heating dealers from 
Maine, New Hampshire, Vermont, Massachusetts, 
Rhode Island, and Connecticut. All will find a 


visit worthwhile. 


Manufacturers and Distributors are invited to 
take space. Low Cost. Much Interest. Good in- 


vestment. 


OIL HEAT INSTITUTE OF NEW ENGLAND 
839 Beacon St. (KENmore 9766) Boston, Mass. | 




















pointed out that the national club was an 
association of old hands in the business 
which had been started for the purpose of 9 
gathering socially at national conventions 
and shows, and rejected the New York 
organization. 

The next meeting of the club was voted 
to be held at Cleveland sometime during 
the week of January 27 to 31, while the 
7th International Heating & Ventilating 
Exposition is in session. Arrangements 
have not yet been made for the dinner and 
entertainment. 

A. W. Barr, regional director at Bos- 
ton, called attention to an outing and 
meeting scheduled for Friday, June 28, 
following the Oil Heat Institute of New 
England Show. Members, regardless of 
the area in which they live, are invited. 

W. S. Howland, formerly regional di- 
rector at Philadelphia, resigned from the 
board explaining that he is no longer lo- 
cated in that area. The resignation was 
accepted with regret, and with the con- 
sent of the board, Chairman W. A. Kemp 
appointed Curtis H. Soderberg to serve 
in the Philadelphia area. 

Chairman Kemp, also with the consent 
of the board, named George Hochstein as 
regional director at Milwaukee. 


% 


American Home Survey 


Shows Gas Ahead of Oil 


THE AMERICAN HOME has made a survey 
of 1,735 of its readers by mail to find what 
new installations or improvements they 
will make to their homes. Heating im- 
provement led all the rest with 14% plan- 
ning to make a new installation, and 9% 
more who are planning to improve their 
present heating plant. 

Homeowners who were planning to 
make new installations (400) in the next 
year will put in a new heating plant. Of 
these, 45% or 180, will install a “gas fur 
nace,” and 39% or 157, will install an 
“oil furnace.” Ten per cent will buy a 
“coal furnace with mechanical stoker™ 
and 3% plan a new handfired boiler or 
furnace. Another 3% plan an electric 
central heating plant. 

A total of 14% of the replies indicated 
new or additional insulation will be in- 
stalled in the next year. Of these home- 
owners, 30% will insulate the attic floor 
only, 24% will insulate the roof only, 
and 10% plan insulation in the side walls 
only. 
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We’re starting at the foundations 


to build the finest 


furnace plant that 





has ever served you 


Ww plenty of reason to make that pledge, because right 

now we're starting at Garwood a furnace manufac- 
turing plant second to none in America. All our own 96 
years of heating know-how— plus the finest engineering 
talent that money can command—will be at work for 
you and your customers when the new and bigger Thatcher 


factory goes into production. 


It’s the plant we’ve wanted to build for years—designed 
from the foundation up for making the finest furnaces ever 
to bear the Thatcher name. The loss of the old plant in 
the recent fire makes it possible to start right at the 


beginning. 


That’s why we say: Keep your eye on Thatcher—for to- 


morrow’s comfort for your customers of today. 


THATCHER BOILERS ARE IN PRODUCTION NOW 
THATCHER FURNACES WILL BE BACK SOON... 


FURNACE COMPANY 


GARWOOD, NEW JERSEY 


SPECIALISTS IN HEATING SINCE 1850 
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CPA Channels Labor and 
Materials to Heating 


HEATING EQUIPMENT, one of the scarce 
building materials, is being expedited by 
the Civilian Production Administration, 
according to the monthly report issued 
on March 27. In this report CPA says: 

‘The requirement for all types of heat- 
ing equipment for the Housing Program, 
superimposed upon unusually heavy re- 
placement requirements, greatly exceeds 
the industry’s present rate of production 
and undoubtedly will heavily tax the ca- 


pacity of the producers of almost every 
type of equipment. Action has already 
been taken to increase production of the 
two most popular types of heating equip- 
ment—warm air furnaces and cast iron 
radiation. Under PR-28 assistance is be- 
ing rendered to producers in obtaining 
materials and components. OPA has made 
price adjustments designed to increase 
overall production as well as to give em- 
phasis to certain sizes especially suitable 
for housing, and USES has been requested 
to refer foundry labor to this industry. 
“It has been determined that the con- 












FULFLO Filter Model 
AS-4. The world’s fastest- 
selling Oil-Burner Filter. 


Leads in sales . . . because 
it leads in performance. 


sHERE WILL BE PLENTY OF 
GENUINE HONEYCOMB FILTER TUBES 


Genuine Honeycomb Filter Tubes 
cannot rupture, channel, or by-pass. 
Give true depth-filtration and remove 
all suspended impurities ... down to 
microscopic size. There will be no 
shortage of genuine Honeycomb Filter 
Tubes. 


Commercial Filters Corporation 


18 WEST THIRD ST., BOSTON 27, MASS. 


Agents in Principal Cities 


FULFLO FILTERS SAVE SERVICE CALLS 
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REG. U.S. PAT. OFF. 


FILTERS 





~ So many 
of you have 
found aut! 


The reason you'll probably have 
to wait a while for your FULFLO 
Filter orders is because so many 
dealers have found out that when 
they install AS-4 they can forget 
about all stoppages, complaints, 
and service calls due to dirty oil. 


We have greatly increased our 
production, but in these days it is 
impossible to secure the supplies 
and equipment needed to build 
them as fast as you dealers are 
ordering. 

To be sure of getting the 
FULFLO Filters you will need for 
fall and winter you should place 
your orders now. 





vector producers could help considerably 
in meeting the demand for heating equip. 
ment, and the possibility of providing this 
industry with the necessary assistance is 
under consideration. 

“Other types of heating equipment, 
such as floor and wall furnaces and space 
heaters, are being considered for partici- 
pation in this program. FHA tabulations 
of approvals of applications for HH pref- 
erence ratings are being analyzed cur- 
rently as to geographic location and size 
of building in order to determine the best 
type of heat required for the buildings 
authorized.” 


© 
U. S. Department of Labor 
Fueloil Prices February 15 


FIELD INVESTIGATORS for the Department 
of Labor monthly check prices of princi- 
pal fuels in several cities in each section 
of the country. Getting retail quotations 
from various suppliers in each market, the 
prices are averaged and published. Those 
in the table that follow were taken Feb. 
15 (cents per gallon) : 


Range No.1 No. 2 sas 3 


Boston 9.54 9.40 8.00 
Bridgeport 9.30 7.92 
Fall River ... 8.40 
Manchester 10.10 8.72 
New Haven 9.30 ... 8.00 
Portland, Me. 9.20 9.10 8.00 
Providence 9.30 9.22 8.10 
Baltimore ... 8.85 8.00 ... 
Buffalo 9.73 9.78 8.88 9.00 
Newark .. 9.00 8.00 ... 
*New York Sex - OG: cas 
Philadelphia... 8.98 7.93 7.91 
Rochester 10.10 10.00 8.70 8.70 
Washington ... 9.30 8.36 ... 
**Chicago 8.47 7.89 7.88 7.89 
***Cleveland ... 9.06 ... 8.55 
*** Detroit .. 8.96 8.45 7.93 
**Des Moines... 8.77 8.26 8.26 
Milwaukee 8.88 8.83 8.38 8.33 
Minneapolis 8.90 8.80 8.60 8.60 
Omaha... 8.60 8.10 8.10 
St. Louis 8.98 8.34 8.06 8.06 
St. Paul 8.80 8.80 8.60 8.60 
***New Orleans 9.24 7.72 7.72 
Norfolk 9.00 7:80 .... 
Richmond 9.30 7.96 .-- 
** Denver 8.67 7.14 
Portland, Ore. 7.00 6.00 
***Seattle 7:62 6.57 


*Price includes 1% sales tax. 
**Price includes 2% sales tax. 
***Price includes 3% sales tax. 
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George A. Lindblade, secretary-treas 
urer of Sundstrand Machine Tool Co., 
Rockford, Ill., died suddenly April 27, 


while on a business trip, 52 years old. 
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Tank Prices Raised; 
Margins Established 


CEILING PRICES on oil storage tanks of 
585 gallons capacity or less, made of 7- 
gauge steel or lighter, have been raised 
17% for manufacturers of such tanks, 
effective April 8. A 20% markup on the 


| new price is allowed wholesalers and job- 


bers, and a 30% markup is allowed to 
dealers and installers who buy directly 
from the manufacturer. Retailers and 
dealers who buy from wholesalers and 
jobbers are allowed a markup of 20% on 
the price they pay. 

Tanks on hand at the time the order 
(MPR 96) became effective are not sub- 
ject to the higher ceilings. Manufacturers 
must file their new prices with OPA’s 
Building and Construction Price Divi- 
sion, Washington 25, D. C., within 15 
days of the date the item is first offered. 

Freight charges may be added after the 
price has been determined, but the mark- 
up for wholesalers and retailers cannot be 
taken on the price of the tank, plus the 
freight charges. 
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C.I. Gas Boiler Price 
Increased 10.5 Per Cent 


PRICE CEILINGS on cast-iron gasfired boil- 
ers at the manufacturers’ level have been 
increased 10!4% by Amendment 8 to 
Order 1 of MP8 591, effective April 2. 


} 
N. Y. YMCA Trade School 


Has Burner Service Course 


YMCA TRADE SCHOOLS in New York, 
crowded by exceptional enrollment, have 
taken over the entire building at 229-37 
West 66th St. Included in the trade 
courses offered will be a new one on oil- 
burner servicing. 


© 


Warm Air Furnace Ceilings 
Readjusted for Manufacturers 


MAXIMUM PRICES that manufacturers and 
wholesalers may charge for warm air fur- 
haces have been increased, effective April 
19. Increases allowed manufacturers range 
Up to 25% depending on the size, type 
and previous method of pricing, and 
Wholesalers and “resellers” may add the 





manufacturers’ dollars-and-cents increase 
to their prices. The change also applies to 
floor and wall furnaces and all parts and 
sub-assemblies. 

Amount of increase that may be taken 
is determined in part by the method under 
which the manufacturer formerly has ar- 
rived at his price ceiling. A part of the 
order (Amendment 9 to Order 1 of MPR 
591) follows: 

(1) Furnaces having a “base date 
maximum price.” The manufacturer’s 
maximum price for any furnace, repair 
part and sub-assembly therefor covered 





by this section having a “base date maxi- 
mum price” shall be determined by in- 
creasing the maximum net price in effect 
on the base date to each class of purchaser 
for each furnace, repair part and sub- 
assembly therefor by the percentage set 
forth in Column I below. 

(2) Furnaces not having a “base date 
maximum price.” The manufacturer’s 
maximum price for any furnace, repair 
part, and sub-assembly therefor not hav- 
ing a “base date maximum price” shall 
be determined by increasing the maximum 
price in effect just prior to January 14, 





information. 








tue/oil 
é o// heat 





Here’s how more deliveries per day at 
lower. cost can be attained! (1) The 
driver can pre-set the exact amount of 
oil to be delivered, (2) leave the truck 
and attend to the delivery himself at 
a distance of many yards. The delivery 
is measured and controlled directly on 
the truck meter and (3) the ticket 
printer provides a printed record of 
the transaction for both the customer 
and home office. Contact the nearest 
office and a Smith Meter Company 


representative will furnish complete 


SMITH METER COMPANY 


SUBSIDIARY OF A. O. SMITH CORPORATION 
Factory - 5743 Smithway, Los Angeles 22, Calif. 
SALES OFFICES: NEW YORK, CHICAGO, HOUSTON, LOS ANGELES 
Local Stocks at Convenient Points * Local Agents In All Principal Cities 





Illustrated, H-3Z Meter equipped 
with automatic set-stop, large nu- 
meral counter and ticket printer. 











such furnace, repair part, and sub-assem- 


Coal & Wood Fired Gasfired 


in Column II below. 


Vaporizing Pressure 


1946, to each class of purchaser for each _ bly therefor by the percentages set forth 


Cast Iron Steel Oilburner Oilburner Col. I Col. II 
Fire Pot Body (AGA input) (Btu input) (gph) (Percent) 
20 ins. Up to 100,000 Btu. 1 25 16 
21 ins. 100,001 to 110,000 Btu. 22Y4 14 
22 ins. 110,001 to 125,000 Btu. 4 20 is 
23 ins. 125,001 to 135,000 Btu. 174 10 
24 ins. 135,001 to 150,000 Btu. VW) 162% Vp) 
All other sizes, gravity type 9 0 
All other sizes, forced air type 9 3 
Floor and wall furnaces, all sizes 1714 1714 
Repair parts, all sizes warm air furnaces 174, VY 
Repair parts, all sizes floor and wall furnaces 17, 17, 

















Because Tri-Rotor combines the high 
volumetric efficiency of a rotary pump 
with the positive handling characteristics 
of a piston pump . . . Sun Oil Company 
uses the Yale Tri-Rotor—the only modern 
low-pressure pump with both features. 

Sun Oil depends on Tri-Rotor pumps 
for quiet, safe, economical operation ... 
no overheating, chewing, foaming or 
agitating of product. With only three 
moving parts, Tri-Rotor reduces main- 
tenance problems. 

Three head styles: Solid, By-pass, Vari- 
able Volume — optional for all truck 
pump installations. Sizes 5 gpm to 200 
gpm. 

Write your pump requirements to the 
Yale & Towne Manufacturing Company, 
213 Henry Street, Stamford, Conn. 






OF LOCKS, HARDWARE, 
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Transferring, Proportioning, Processing 


SUN OIL COMPANY 


Uses the Same Pump... 


YALE TRI-ROTOR 


MAKERS OF THE FAMOUS YALE LINES 
HOISTS AND 














ECONOMICAL — Rotary Action 
PROTECTIVE — Piston Action 
ONLY YALE GIVES YOU 
BOTH IN ONE PUMP 











~YALE~ 


PU M P Divisio 


INDUSTRIAL TRUC 
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As used in this section, the term “base 
date maximum price” shall be the high- 
est price which a manufacturer had in 
effect to each class of purchaser for each 
type of furnace, repair part and sub-as- 
sembly therefor, on the “base dates” set 
forth below. The term “maximum price 
in effect just prior to January 14, 1946” 
shall mean the maximum price established 
for a new or modified furnace, repair part 
and sub-assembly under Maximum Price 
Regulation No. 188 or Maximum Price 
Regulation No. 591 subsequent to the 
“base date,” and prior to January 14, 
1946, (“base date” being the date stated 
below for the type of furnace, etc., within 
which the new or modified item is classi- 


fied). 


Type of furnace Base date 
(1) Wall and floor .... Mar. —, 1942 
(2) Cast iron coal-fired. Aug. 3, 1943 


(3) Steel coal-fired and 


subassemblies ..... Nov. 1, 1943 
(4) Cast iron, oil, gas 

and wood-fired ..... June 23, 1944 . 
(5) Steel, oil, gas, and 

wood-fired and sub- 

assemblies ........ June 23, 1944 
(6) Repair parts ...... June 23, 1944 


(c) Optional use of this section. The 
maximum prices established by this sec- 
tion shall not operate to decrease any 
price established for a manufacturer by 
an individual price adjustment under 
Maximum Price Regulation No. 188 or 
Maximum Price Regulation No. 591. 
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API Revives Division 
To Study Marketing 


CLOSE STUDY OF THE petroleum indus- 
try’s relations with the public was urged 
on the newly revived Division of Mar- 
keting by Clyde G. Morrill, treasurer of 
the Atlantic Coast Oil Conference at the 
first meeting of the Division in Atlanta, 
Ga., April 2. Mr. Morrill pointed out that 
fueloil gallonage in many states soon will 
equal or exceed that of gasoline, and new 
problems of public relations must be met 
and solved. . 

The American Petroleum Institute has 
revived its Division of Marketing for the 
first time since the war and a 41-member 
committee has been named with Eric V. 


Weber of Eureka Oil Co., Cincinnati, as 
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chairman. Sixteen members of the com- 
mittee met for the first time at Atlanta to 
organize and outline its program. At this 
meeting an 11-member Program Commit- 
tee was named to outline the work to be 
done, and have a report ready for the fall 
meeting of A.P.I. B. L. Majewski, Deep 
Rock, is chairman of the Program Com- 
mittee, with R. F. Baity, Ind. Standard; 
James J. Cosgrove, Continental; O. J. 
Dorwin, Texas; Steen Fletcher, Fletcher 
Oil, Boise, Ida.; Edwin S. Hall, N. J. 
Standard; W. V. Hartman, Gulf; Wal- 
ter Hochuli, Texas; Clyde Morrill, At- 
lantic Coast Conference; Hugh L. 
Thatcher, N. C. Ind. Pet. Assn., and 
Russell Williams, Individually Branded 
Assn. 

It is understood that resources are avail- 
able for any program the committee may 
find advisable. The program probably 
will include considerable market research 
and studies of the various phases of mar- 
keting as they affect petroleum products. 


Mr. Morrill’s talk before the commit- 
tee pointed to the need for study of hu- 
man relation problems, and emphasized 
that the petroleum marketer was the in- 
dustry’s contact point with the consumer. 
Regardless of membership registration, he 
said, the public thinks of A.P.I. as the 
major oil companies’ trade association. It 
is essential that the small marketing mem- 
bers of the organization play their full 
part as members of the organization. 


“Fueloil, the fastest growing refined 
petroleum product,” Mr. Morrill said, “‘is 
rapidly assuming a position as a primary 
product. In a number of states the gal- 
lonage of fueloils will soon equal or ex- 
ceed that of gasoline. The rapid growth 
that is projected will inevitably present 
problems in distribution, many of which 
can be averted with advance knowledge 
of consumer reaction. While the truck 
driver delivering fueloils was for a long 
time considered to be the consumer con- 
tact, recent developments in automatic 
delivery tend to eliminate his direct con- 
tact with consumers. Unfortunately, the 
service mechanic frequently called in at 
a time of trouble due to heat interrup- 
tion is now our ambassador of good will. 
No comprehensive study of what the 
consumer expects from him, of what the 
industry expects of him or of what his 
own feelings in the matter are, has ever 
been conducted. Both a quick study and 
along range study are called for and 
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An essential item in every heating unit is eco- 
nomical heating comfort. The attractively jacketed 
KOVEN WATERFILM BOILER incorporates every 
principle of engineering and design to give maxi- 
mum, uniform heat. 


The patented construction of these fastest steam- 
ing boilers on the market utilizes all the modern 
scientific improvements that provide trouble free, 
long life operation. The KOVEN WATERFILM 
BOILER, made for automatic firing with oil, stoker 
or gas, assures you of quick, abundant heat, even 
room temperature and a plentiful supply of hot 
water at all times. 


WATERFILM BOILERS are available in a variety 
of models suitable for large or small homes, 
apartment houses and industrial plants. Write to 
KOVEN for more detailed information. 





WATERFILM BOILERS, Inc. 


154 OGDEN AVENUE, JERSEY CITY 7, N. J. 
PLANTS: JERSEY CITY, N.J. * DOVER, N.J. 

























could contribute much, not only to pub- 
lic relations, but to important knowledge 
that should be available to fueloil dis- 
tributors. It may be argued that this is a 
chore more suitable for the oilburner 
manufacturers to handle, but I must sub- 
mit that the function of burner service 
has already been assigned by the public 
to the oil industry. The public buys heat 
not fueloil.” 


} 
Union Ends Strike In 


San Francisco Bay Area 


STRIKING MACHINISTS went back to work 
in the San Francisco Bay Area the middle 
of March after nearly five months of un- 
authorized absence from work. More than 
100 plants, including some making oil- 
burners and parts, were struck on Octo- 
ber 29, and remainder down until Harvey 
W. Brown, president, and Roy M. 
Brown, vice-president of the Interna- 
tional Association of Machinists, with 
their entire Executive Board Council 
visited San Francisco to investigate the 
strike. 


Insurgent leaders of Machinists’ Union 


68 were ousted, fined $1000 each and 
compelled to give up their offices. It is 
estimated that the strike cost the area 
$125,000,000 in business and $50,000,- 
000 in wages. 
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Fire Damages Thatcher Plant 
A $500,000 FiRE damaged the Garwood, 
N. J., plant of the Thatcher Furnace Co., 
March 29, in a spectacular blaze that 
raged for nearly twelve hours. The in- 
terior of a 700-foot building which housed 
the main stockroom, shipping room and 
large quantities of newly arrived machin- 
ery, plus many recently completed indus- 
trial and domestic heating units, was de- 
stroyed. 


} 
G. I. Applications 
Ask Building Help 


APPLICATIONS for veterans’ home-building 
material priorities are coming into Fed- 
eral Housing Administration offices at the 
rate of more than 6,000 a day, Commis- 
sioner Raymond M. Foley has announced. 

Although the veterans’ preference rat- 


ing system had been in effect less than | 
two months, the 71 field offices of the § 


FHA, acting as agents for the Civilian 
Production Administration, had received, 
as of March 13, applications involving ap- 
proximately 234,000 dwelling units. 
The system enables builders to apply 
for and obtain priority assistance for 11 
scarce building materials provided their 
properties are offered to war veterans for 
sale at $10,000 or less or for rent at $80 
or less a month. Priorities assistance also 
covers conversion of existing buildings to 
provide additional accommodations. 
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M. H. Gwynn has been made general 
sales manager of the Allen Mfg. Co., 
Nashville, Tenn., manufacturer of oil- 
fired cooking and heating equipment. He 
has been assistant to the sales manager for 
two years. Glenn H. Grossmann, adver- 
tising and display manager, will work 
with Mr. Gwynn on promotion, accord- 
ing to Neil H. Cargile, president. 

John R. Halpin has been named appli- 
ance sales representative in upper New 
York state for Rheem Mfg. Co., with 
headquarters at Rochester. 









OIL BURNERS 


FLOOR FURNACES 





Listed by Underwriters’ 
Laboratories, Inc. 
To Burn No. 3 Oil 
(Diesel) or lighter 


KRESKY MANUFACTURING COMPANY 
Pioneers in Oil Burning Equipment Since 1910 
PETALUMA, CALIFORNIA 


Wise dealers see in today’s shortages the hand- 
writing on the wall of tomorrow’s profits. 
That’s why so many are lining up now with 
Kresky, seeing in today’s unprecedented 
demand a promise for future opportunity. 
* Always a money maker for 
dealers due to its versatility and 





FORCED AIR FURNACES 












WATER HEATERS 












DEALERS - for FuTURE profits 


get lined up Gow with KRESKY 





RANGE BURNERS 


adaptability to a wide list of uses, the Kresky 
line includes Conversion Burners, Range 
Burners, Floor Furnaces, Water Heaters and 
Forced Air Units for small homes. * Delivery 


only to old customers now, but 
inquiries are invited from live 
dealers with an eye to the future. 
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1941-1942 SPECIFICATIONS 
BOOK OF OIL BURNERS AND 
FUELOIL 


Gives specifications for 2200 models 
and makes of burners by 237 manu- 
facturers. Gives grade of oil offi- 
cially specified for each burner, 
method of atomization, air source, 
ignition data, oil feed, gph rating 
Wed MPEOE OIRO aces hiss one ods 50c 
(Bulk purchase prices on request.) 


“Oilburner Combustion Cham- 
bers.” Complete and concise study, 
illustrated with charts, illustrations 
and reference tables. Text covers 
both precast and those built on-the- 
ee re pees 50c 


“Degree Day Handbook.” Useful 
for computing oil consumption by 
the degree day method ...... $3.00 


REDUCING FUEL OIL BILLS 
This booklet will help you show 
homeowners, in a language they 
can understand, how you can save 
them money. Minimize your cus- 
tomers’ oil bills and make a real 
profit with the right kind of ser- 
Me <tpaicns dasuhee denen nee 50c 


_—— THE A TO Z OF 
2 

This invaluable booklet shows you 
how you can test your customers’ 
burners by modern methods ob- 
taining a high CO rating and a 
low stack temperature. Be efficient 
and use this up-to-date booklet in 
your service work .......... $1.00 


Oil Burners, by Kalman Steiner, 
includes discussion of fundamental 
and advanced engineering and 
methods of oilburner design, con- 
struction, installation, operation 
and maintenance. Covers the 
characteristics, specifications, com- 
bustion, handling, and applications 
of fueloil. 436 p., many tables, 
charts, pictures ........ $5.00 each 


“Short Cuts to Heat Loss Data.” 
When you're figuring heat loss you 
can save time by using this accu- 
rate, easy method getting fast re- 
sults without lengthy figuring 25c 





“Basic Service Text for Pressure 
Type Burners.” This manual has 
been prepared by G. T. Kaufman, 
technical secretary of the Oil Heat 
Institute of America, and is intend- 
ed for basic training of installers 
and service men in residential oil- 
heating. It is alsoa useful reference 
source for those who have com- 
pleted the training courses. Chapter 
heatings include: Oilheating, Oil- 
burner Installation, Tanks and Pip- 
ing, Pumps-Valves-Strainers, Fans, 
Nozzles, Motors, Transformers, 
Ignition Systems, Controls, Boilers, 
Gravity and Forced Warm Air, 
Heating Load, Water Heating, 
Combustion Chambers, Chimneys 
and Draft, Testing Efficiency, 
Maintenance, Service Procedures. 
A good, elementary book. Quiz 
questions given after each chapter. 
Pocket size. 216 pages. Paper 
a NT ee ree ee $2.00 


“Showdown; Oil vs. Gas Cost.” 
Here in a 4-page booklet is the un- 
biased story of just what a group 
of bill-weary consumers found out 
about gas heating costs, and why 
many of them have switched to 
Givin kixracis veevta ass Price 25c 


“Installation Cost Sheets.” Form 
for keeping an accurate record of 
the costs on each _ installation. 
Helps protect profits by showing 
exactly how much the installation 
expense is on each job. Size 8 x 
21% folded twice to fit 8% x 11 
binder . . . 100 sheets $8.25; 200— 
$9.15; 300—$10.00; 500—$11.85. 


“Operating the Automatic De- 
livery System.” Operation and re- 
finements of a simple card system 
which tells to the day when a cus- 
tomer needs oil. Based on degree 
days. Organizes work of men and 
ae ere ae ee 50c each 


“BETTER OILHEATING” 


Nearly 100 text pages and 125 
illustrations besides many tables 
and charts and short service hints. 
Bound in heavy paper. 814” x 11”. 





A Check List of Oilheating Information 


Covers trouble-shooting, field re- 
pair and efficiency testing to save 
oil. Valuable book for individual 
study or supplementary text for 
service schools. For all dealers, 
service and installation men. Many 
topics cover: fireboxes, draft, wir- 
ing, motors, controls, nozzles, 
pumps, baffles, efficiency, heating, 
ORG co acday sae VOR NE ne $2.00 


MISCELLANEOUS REPRINTS 


“Servicing One Pipe Steam Sys- 
tems”—4 pages of practical hints on 
radiator air valves, boiler accessor- 
ies, balancing systems, etc. . . . 25c. 
“Profiits Mandatory”—An analysis 
of company operations in the house 
insulating business ... 10c. “How 
You Can Insure Hot Water’— 
Valuable hot water hookup article 
...10c. “Pump Hum—Its Cause 
and Cure”—The best thing of its 
kind ever published anywhere .. . 
10c. “Brass Tacks of Combustion 
Testing” — Gives complete illus- 
trated causes for low COs and high 
stack temperature, with practical 
suggestions for finding them and 
curing them. Widely praised by the 
industry ...25c. “The Degree Day 
—What It Is and How To Use It.” 
...10c. “Complete Burner Service 
Includes Precautions Against 
Trouble”—This is extremely valu- 
able in planning service business 
...10c. “Block That Loss”—Dis- 
cusses firing rates under wartime 
conditions... 5c. 


“Oilheating Starts Back” — 16 
page statistical section from the 
January, 1946 Annual Statistical 
Issue. Excellent comprehensive 
picture of industry activities .. . 50c. 
“Consumers Talk About Fuel”—a 
12-page report on what reporters 
for FUELOIL & OIL HEAT 
learned by discussing fuel prefer- 
ences and opinions with 1,438 fami- 
lies in 20 selected cities . . . 25c. 


“Tomorrow’s Fuel in Today’s 
Burners”—Useful 4-page technical 
discussion. With heavier distillates 
ahead, burners can be adapted—25c. 


Because of the thousands of small orders we receive, we ask that cash, stamps, money orders or checks be 
sent with all orders. If you wish to order C.O.D., an extra charge of 10% is made to cover shipping and 


collection fees. 


FUELOIL & OIL{HEAT : 


232 MADISON AVENUE 
NEW YORK CITY 16, N.Y. 
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Indusing Groups 


Activities of local and national indus- 
try associations are reported monthly in 
this department. Secretaries are invited 
to send reports of their group’s activities, 
to reach the editor by the 20th. 


Warm Air Meeting June 25 


NATIONAL WARM AIR HEATING and Air 
Conditioning Association will hold its 
first mid-year meeting since 1944 at Chi- 
cago’s Edgewater Beach Hotel, June 25 
and 26. 


Dr. A. C. Willard, President of the 
University of Illinois, will be guest speak- 
er at the luncheon on June 25. Dr. Wil- 
lard is the father of the warm air research 
program, and it was through his efforts 
twenty-eight years ago that the Associa- 
tion arranged for a research program with 
the University of Illinois. Other outstand- 
ing personages will be on the program in- 
cluding men both from within and out- 
side of the industry. 


OHI of N.E. Elects Gilbane 


OIL HEAT INSTITUTE of New England di- 











Question => What Flexible Couplings 


are designed especially for 
OIL BURNERS? 


Answer © LOVEJOY L-R 
Type CX Double-Flex 


FLEXIBLE COUPLINGS 









ASSEMBLY CAN'T FALL OFF when blower and pump units are serviced 
because L-R body is permanently fastened to the pump shaft. Simple, easy 
installation construction. Blower manufacturers will supply blowers with L-R 
jaws on the blower hub. Write today for the facts. 


“eee Ask for Bulletin No. 520 


“LOVEJOY FLEXIBLE COUPLING CO. 


5012 W. Lake Street 
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L-R Pody inserted (not 
bonded) in rubber body. 





= One Unit Construction 
= Quick Assembly 
= Tight fit—no rattle 


= Low Cost 









L-R Socket actually 

molded in the rubber (no 

metal) engages blower 
hub. 


Chicago 44, Ill. 








rectors met at Boston, April 10, follow- 
ing the annual meeting of the association, 
and elected Francis Gilbane, Pawtucket, 
R. I., as president, succeeding Edward P. 
Hacker, Portland, Me. Other officers for 
the year ahead are Russell F. Swett, 
Springfield, Mass., 1st vice-president: 
Harold W. Loveren, Dover, N. H., 2nd 
vice-president; and Fred N. Beckwith, 
Boston,. secretary-treasurer. Frank P. 
Scully, Cambridge, Mass., was named 
representative of associate members. 
Other than Mr. Swett, chairman, the 
executive committee consists of Don 
Hobbs and Ivan Sutherland. 

At the annual meeting of the member- 
ship, President Hacker pointed to the 
addition of 77 new members during the 
year to bring the total membership to 
235. He also reported that 365 students 
had been given the first refresher course 
in oilburner service in two series of 
schools, and a third series will start the 
week of April 29 in Boston, Manchester 
and Portland. 


Plan Cooling Show 


MECHANICAL REFRIGERATION and air con- 
ditioning industries will hold a complete 
showing of new products—ranging in 
usefulness from 80 degrees above zero to 
150 degrees below—in the Cleveland 
Public Auditorium, October 29 to No- 
vember 1. 

At the same time, the city of Cleveland 
during that week will become a mecca 
for all branches of the industry with at 
least six associations already making defi- 
nite plans for meetings and other events 
to be held simultaneously with the show. 

These developments were revealed in 
the first formal announcement of plans 
for the Fourth All-Industry Refrigeration 
and Air Conditioning Exposition by a 
show committee headed by K. B. Thorn- 
dike, a director of the Refrigeration 
Equipment Manufacturers Association. 
The show is under the sponsorship of 
REMA with the cooperation of the 
Frozen Food Locker Manufacturers and 
Suppliers Association, the two groups 
having nearly 250 members engaged in 
the manufacture of all types of refrigera- 
tion and air conditioning equipment. 


ASHVE Meeting at Montreal 


THE SEMI-ANNUAL MEETING of the 
American Society of Heating and Ven- 
tilating Engineers in 1946 will be held 
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RETURNED VETERANS AND FAMILIES 
WANT ECONOMICAL SMALL HOME 
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Serve This Great and Profitable New Market 
By Selling Vaporizing Oil Burner Appliances 
Equipped with Dependable “A-P” Constant 
Level Oil Controls..... 


‘ PERFORM a genuine service for the great army of returning service 
men eager to establish and enjoy modest, comfortable homes for 
their families. Tell them about the convenience, economy, and all- 
around efficiency of heating with vaporizing oil burner space heat- 
ers, floor furnaces, and basement furnaces equipped with a depend- 
able “A-P” Constant Level Oil Control that assures uniform home 
heating automatically, You will be building customer good-will 
as well as profitable sales volume! 


Leading makes of Vaporizing Oil Burn- 
er Appliances equip their units with the 
dependable, fuel-saving: ““A-P’ Constant 
Level Oil Control. It is to your immedi- 
ate and profitable advantage to feature 
this efficient equipment that affords 
smaller type homes such genuine heating 
comfort and‘ economy. 










WRITE for new illustrated Bulletin 
describing the “A-P” Constant Level 
Oil Control with “Magic Pilot.” 


Illustrated is the “*A-P** Model 240 WYP 
Constant Level Oil Control for water 
heaters—equipped with ‘‘Magic Pilot.” 
The “Magic Pilot’’ also is available on 
other model controls for vaporizing burn- 
er floor furnaces and furnaces, where a 
low pilot flame must be maintained 
indefinitely. 


AUTOMATIC PRODUCTS COMPANY 


2456 North 32nd Street, Milwaukee 10, Wisconsin 


® DEPENDABLE 0. Controle 
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For Dependable Humidification 





























ibly ca 
inspection or cleaning. 


AIR CONDITIONING CORP. 


Here is the humidifier you've 
been waiting for. Simple and 
easy to instgll and designed to 
operate for years with little or 
no attention. 


Exhaustive study and research 
under actual operating condi- 
tions has dictated the need fora 
simple, easy to clean valve and 
an acid resisting water supply 
tank. Viking has the solution. 


THE VALVE 


Made entirely of brass and lo- 
cated above the water level in 
the supply tank. Simple rocker 
action...no springs no sliding 
parts. : 


THE TANK 


Deep drawn from 24 oz. copper 
in a single piece...no seams... 
no welds. Located outside the 
bonnet or plenum...readily acces- 
sible for occasional inspection 
or cleaning. 


WRITE TODAY 


...get complete information and 
specifications on a dependable 
humidifier. 


5600 WALWORTH AVE 
CLEVELAND 2, OHIO 
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Write for Detactls Paragon OT Burner Corp. Bridgewater St. at Newtown Creek, B’klyn 22, N. Y. 
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June 10, 11 and 12, with the Montreal 
Chapter members acting as hosts. 

The meeting will'open at the Mount 
Royal Hotel and will continue aboard the 
cruise ship “Quebec” on the St. Law- 
rence with stops at Quebec, Murray Bay 
and Tadoussac. 

It is planned to have three business and 
technical sessions, and in advance of the 
sessions there will be a meeting of the 
Council. In addition to the meeting of 
the Committee on Research there will be 
a number of meetings of the Technical 
Advisory Committees. 


Doerer Heads Independents 


HAROLD J. DOERER, of Doerer Oil & Fuel 
Co., Winona, Minn., has been elected 
president of the newly organized Inde- 
pendent Petroleum Distributors Associa- 
tion. 

Other officers are Noel Van Tilburg, 
Minneapolis; Dean Reichert, Bemidji, 
and Ingman Thorson, Lanesboro, vice 
presidents; Elmer Nelson, St. Paul, treas- 
urer, and Fred H. Buehler, Minneapolis, 
executive secretary. 

The board of directors include Joe 
Freyberg, Mankato; A. P. McGlynn, 
Minneapolis; Al Berman, Minneapolis; 
Otto Tessmer, Alexandria; O. E. Helling, 
Pipestone; H. G. Murfin, Excelsior; 
Thorson and Nelson. 


Oil Men of New England 


Hold Annual Convention 


THE INDEPENDENT Oil Men’s Assn. of 
New England held its 22nd Annual Con- 
vention at Boston’s Hotel Statler April 
11 and 12. John P. Birmingham is presi- 
dent of the group, Clyde Morrill is execu- 
tive director, and Eben P. Lufkin was 
convention chairman, as he has been for 
the past six conventions. Eight hundred 
oil men registered, an attendance record. 

The first afternoon was devoted to in- 
dustry movies from the Bureau of Mines, 
Sun Oil Co., and Allis Chalmers Mfg. 
Co. The evening brought the annual oil 
men’s night club party in charge of 
Harold Kelley of Arlington as entertain- 
ment chairman. On the following morn- 
ing at 10:30 were held three round table 
discussions in separate quarters, so mem- 
bers could choose the topic of most in- 
terest. One discussion, on credit control, 
was led by C. M. Mathewson, division 
credit manager, Cities Service Oil Co. 
and chairman, Eastern Petroleum Credit 

















“Looks like we’re 


ALL for Cast Iron!” 


Leading architects, engineers and 
contractors agree that they can 
recommend cast-iron boilers with 
confidence. These are the reasons: 

They’re a sound investment in 
long-term satisfaction . . . they re- 
sist corrosion and rust indefinitely 
... they are easily installed, main- 
tained, replaced . . . they deliver 
high efficiency and resultant low 
operating cost. 

Professionals also recognize 
H. B. Smith leadership in the 
cast-iron field ... for every com- 
mercial, industrial, institutional 
and residential use, for all fuels 
and fuel-burning methods. Write 
today for your free catalogue. 


"(nit 


CAST-IRON BOILERS 


THE H. B. SMITH CO., INC. 
WESTFIELD, MASSACHUSETTS 






Offices and Representa- 
tives in Principal Cities 
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Group. Another, on catalytic fuels, was 
led by A. B. Culbertson, manager of the 
Productions Application Dept., Shell Oil 
Co., and the third discussion, on motor 
truck operation, had as principal speaker 
J. A. Hassey of Cities Service, who is also 
president of the Mass. Motor Truck Assn. 

Following the three group meetings, a 
“Town Meeting” at 11 o'clock had as sub- 
ject “Salesmen’s Compensation.” As 
Moderator, Gerald A. Busch of Socony- 
Vacuum, New York, introduced the two 
informal speakers, Charles W. Whitney, 
vice-president of the Petrol Corp., Phila- 
delphia, and A. R. Martin, assistant gen- 
eral sales manager, Standard Oil Co. of 
New Jersey. Speaker at the luncheon ses- 
sion was Capt. A. A. Nicholson, assist- 
ant to the vice-president, The Texas Co., 
New York, whose topic was “The Science 
of Service Is the Backbone of Business.” 
John Scott, foreign editor of Time maga- 
zine, headlined the banquet session with 
“What to Expect from Russia.” 


New Jersey Oil Distributors 
Annual Convention Starts June 6 


THE ANNUAL CONVENTION of the Fuel 
Oil Distributors’ Assn. of New Jersey 
will be at Hotel Monterey, Asbury Park, 
June 6 and 7. Chairman of the convention 
is Harry A. Isaacs, Jr.; Association ofh- 
cers are Charles H. Bruett, president; W. 
G. Harnisch, treasurer, and A. W. Rich, 
executive secretary. 

Speakers scheduled for the sessions are 
Robert Gray, of FuELom & Or Heart, 
who will discuss “The New Oilheating 
Outlook”; Charles H. Bruett, with the 
subject “Our Job as Dealers”; Hon. Fred 
A. Hartley, Jr., U. S. Congressman, who 
will talk on “The Washington Scene” 
... these to be followed by the annual 
dinner dance. 

Second day speakers are Stewart H. 
Hulse, Standard Oil Co. of New Jersey, 
with the subject “Fuel Trends”; John L. 
Bergan, Minneapolis - Honeywell, who 
will explain “Moduflow”; E. T. Knight, 
petroleum economist of Atlantic Refining 
Co., with the subject “Future Crude Oil 
Supply”; Dave Barrett, fueloil division 
Manager, Standard Oil Co. of New Jer- 
sey, will tell about ‘“‘Postwar Fueloil”; H. 
B. Van Cleve, president, Maritime Petro- 
leum Corp., whose subject has not yet 
been announced; and A. J. McIntosh, 
Socony-Vacuum Oil Co., with the sub- 
ject “Fueloil Economics.” 


Thirty Warm Air Installation 
Schools Sponsored by Assn. 


NATIONAL WARM AIR HEATING and Air 
Conditioning Association announces the 
beginning of its dealer training program 
covering design, installation and opera- 
tion of warm air gravity and warm air- 
winter air conditioning systems. Based on 
present estimates, 30 two-day “Applica- 
tion Engineering Conferences” will be 
held this year in as many trading areas 
throughout the country with an estimated 
average attendance at each conference of 


75 warm air dealers and their employees, 
or a grand total for 1946 of 2,250 stu- 
dents. For 1947 it is estimated 70 confer- 
ences will yield a total attendance of 5,- 
250, making a combined attendance for 
1946 and 1947 of 7,500 students. 

Guy A. Voorhees, formerly with Hall- 
Neal Furnace Co., Indianapolis, has been 
appointed Application Engineering Di- 
rector, and joined the association's staff 
April 1, to direct the dealer training pro- 
gram. Mr. Voorhees has long been active 
in the association’s educational activities, 
and has helped to write many of its codes: 
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For a Better Fire with Greater Efficiency 


Here's teamwork that. counts. The Stabilizer holds 
the electrodes and nozzle in a firm position while the 
twist of the fins gives a swirl to the air flow which 
is carried through by the air cone at just the right 
point for mixture with the nozzle spray. Write for 
details and prices. 


EDDINGTON METAL SPECIALTY CO. 


EDDINGTON, PENNA. 
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Application Engineering Conferences 
will begin the week of May 13 at In- 
dianapolis, and be followed with schools 
in St. Louis, Des Moines, Peoria, Mil- 
waukee and Akron until about June 15. 
Twenty-four more conferences are being 
arranged for the period from July 1 to 
October 1. Areas wishing a conference 
should apply to the association’s head- 
quarters at Cleveland for a date. A mini- 
mum of thirty students is required, with 
a preferred maximum of 100. Registra- 
tion fees are $10 for each non-member 
student and $5 for each member student. 
A complete kit is furnished to each regis- 
tered student. 


ASHVE Buys Laboratory 


AMERICAN SOCIETY of Heating and Ven- 
tilating Engineers, New York 10, N. Y., 
has purchased property at 7218 Euclid 
Avenue, Cleveland 3, Ohio, to provide 
adequate research facilities for serving 
the entire heating, ventilating and air 
conditioning industry according to Alfred 
J. Offner, president. The move to the new 
home for the Society’s Research Labora- 
tory was effective April 1. 

The property consists of a substantial 


dwelling with a large two-story brick 
auditorium type building attached. Its lo- 
cation on one of Cleveland’s main traffic 
arteries makes the Laboratory accessible 
from the center of the city and from east 
side railroad stations. 

The brick building, which is 58 ft. x 
125 ft. houses the Laboratory proper. At 
grade level are three large rooms with 
11 ft. ceilings and numerous small service 
rooms totaling about 5300 sq. ft. which 
provide excellent research, workshop and 
storage facilities. The only basement space 
is that provided for the heating plant. 

The second floor of the Laboratory pro- 
vides 4600 sq. ft. of floor space with an 
18 ft. head room. Here will be located the 
psychrometric rooms to be used in studies 
on human comfort, radiant heating, and 
radiant cooling. This space is also par- 
ticularly well adapted for studies in air 
flow and air distribution. 

To the rear of the laboratory is a large 
unshaded area 85 ft. wide and over 300 
ft. long where equipment for the study of 
solar radiation and associated problems 
will be erected. 

The three story dwelling provides of- 
fice space for the staff; Cyril Tasker, Di- 


rector of Research, is in charge. He is as. 
sisted by C. M. Humphreys, Senior En. 
gineer; H. B. Nottage; G. V. Parmele; 
Dr. A. D. Brandt, assigned to the So 
ciety’s Laboratory by the U. S. Public 
Health Service and a group composed of 
research assistants, technicians, and cleri- 


cal aids. 
} 


T. W. Boyle has been named by the 
Heil Co., Milwaukee, a district manager 
for the sale of all 
Heil products in 
Missouri, Nebraska, 
Iowa, Kansas and 
Wyoming, with 
headquarters at the 
company’s Kansas 
City office. Sam 
Tuttas, former dis- 
trict manager in the 
area, has been made sales manager of the 
Bottle Washer Division at the Milwau- 
kee plant. 





John Hammond has been named vice- 
president and general manager of the Al- 
lied Control Valve Co., South Norwalk, 
Conn. 










You will never be stumped to make an R & I 
Combustion Chamber fit. With the bonding 


clips which hold sections in place without ce- 


Install It in Any Shape 
Ample Cement with 
Each Chamber 


ment, it can be made round, rectangular, or 


pear shaped. No cutting or fitting is needed. 


What’s more, you won’t have to buy anything 
additional. Packed with every R & I Combus- 
tion Chamber is enough Hearth Material to 
make a floor 14%” thick and cement to pack 


Chicago 4, III. 
Detroit 26, Mich. 





between burner blast tube and chamber. 


Order from your supply house. Write us for 


bulletin OB-95. 


Refractory & Insulation Corp. 


116 Wall Street 


New York 5, N. Y. 


Philadelphia 3, Pa. 
Newark 2, N. J. 


&) COMBUSTION CHAMBER 
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Joe Keyhole at the Show 


(Continued from page 86) 


was a very important member of the Field 
Control Division staff in No. 141. Potter 
and Friestad, from Mendota, IIl., head- 
quarters, presided, with Fay Kinne down 
from Boston—every pound of him in 
place. Their display was good. Theme: 
“Here’s your Draft Problem; and Here’s 
Your Answer.” . . . One of the better un- 
dressed exhibits was Gar Wood Indus- 
tries. It was one of the neatest displays of 
furnaces and boilers we've ever seen, be- 
cause it was such a clear demonstration 
of the principles involved. Don Luty, 
George Hewitt, Hughes, Failing, Keller, 
and other ““Tempered-Aire” boys were on 
the job. Not a one of them bought Joe 
Keyhole a dish of ice cream, but we like 
them all, anyhow. 

In a class by itself, and we do mean 
“CLASS,” was the Fitzgibbons Boiler 
demonstration. Homer and Paul Addams 
headed the group, including John Darts, 
Gus Olsen, Nelligan, and a very large 
group of other loyal men. As was ex- 


“Better Heating — Better With Taco” 
was the modest claim of the background 
in the Taco exhibit. John White, Joe 
Murphy, Shep Doherty and Joe Balter 
sold the product—circulators, and indi- 
rect and tankless heaters of all kinds. The 
booth had a cream-colored background 
that appealed to my tired eyes. Parker 
Tyler, their new adv. agency boy, back 
from Okinawa, and years in the Pacific, 
dropped in for a minute. (Brother, could 
I work up a song about that product, 
based on “Tico, Tico”) . . . you know, it 
takes a lot to impress me, Old J. K., but 
a guy out of Roselle Park, N. J., did it. 


By name—Arnold Eckhart, of Eckhart 
Mfg. Co., who showed “Silent Korth” 
burners. He had Rodler and Arnold Jr., 
and other faithful helpers there, includ- 
ing a booth indicating that the burner 
“for a Quarter-Century has given smooth- 
er airflow, cleaner combustion, finer ap- 
pearance and lighter weight.” The ex- 
hibit really stood out, just like the prod- 
uct .. . one of our pleasantest visits was 
with Dan Bierman, the ‘“Petrometer 
man,” and Art Bierman, his stalwart son, 
just back in the company from a tough 
hitch in the Pacific as a Marine. They 
were talking “Liquidepth,” but what is it? 








WAITS wnovvers 


FOR OIL HEATING PROFITS 





pected, they featured Modern Steel Boil- 
ers with the tank saver and “Thermo- 
lizer,” and the Directaire. This is their 
60th Anniversary Year, and if I sat here 
and wrote all day I couldn’t cover all 
that the heating industry owes Mr. Homer 
Addams—a fine gentleman. But I do 
know that I can sum up what one of our 
boys owes Paul Addams, and that is a 
lunch—oh, medium priced; I guess—be- 
cause he was cheated out of it at Art 
Winkler’s Advertising Oil Heating Club 
meeting. 3 

“J. L.” O’Brien, respected manager of 
“Torridheet,” came in from’ Cleveland 
with Joe Donelly, Floyd*Talmon and Joe 
Lappin, to see us. These are gentlemen, 
scholars, and good judges of dealers and 
burners. . . dropping in also were Messrs. 
Harsch and Goetz, of Hago Nozzles, in 
Newark. They are moving soon to larger 
quarters . . . quickest visitor of the week: 
John Morro, head of Paragon Oil Burn- 
ers, Brooklyn, who said: “Hello” and 
“Goodbye,” and didn’t’ even stop—the 
so-and-so. 

But we did enjoy the visit of Lenny 
Schultz, new sales manager for Eastern 
Products Co., Ford, N. J., making ‘“Ko- 
rexo” fuel oil treatment and other prod- 
ucts, who looked mighty: nice, and was 
very welcome back from the wars. . . 








Hot Water Heating Systems should have 
the Protection of Watts REGULATOR UNITS 





Watts No. 45 
Hot Water Haating 
Regulator 





Watts No. 38 
Hot Water Heating 
Regulator 


Temperature and Pressure Relief Valves 
Vacuum Breakers 
Pressure Reducing Valves (Water, Air, Steam) 
Boiler Water Feeders 
Hot Water Heating Units 


Pressure Relief Valves 


Low Water Cut-offs 
Tempering Valves 


Watts Regulators fully and automatically supply 
the hot water system with water free from scale 
and foreign matter. Completely protect the sys- 
tem against EXCESSIVE EXPANSION PRES-. 
SURE. Comply with A.S.M.E. standards and 
Watts high standards of materials and workman- 
ship. Moderately priced. Profitable to install. 


Ng. 45—REGULATOR 


Self-contained, all-bronze heating regulator, com- 
plete in itself but designed with smaller reducing 
valve than the No. 38. Same strainer and 
A.S.M.E. standard adjustable lever-type relief 
valve as on No. 38. Reducing valve set to deliver 
10-13 lbs. to the system. Relief valve set to.’ 
relieve at 25-30 Ibs. Size 14” I.P.S. Female Con- 
nections. Popularly priced. 


No. 38—REGULATOR 


Superlative all-bronze heating regulator. Consists 
of a strainer, automatic pressure regulator, with 
large waterways for quick filling, A.S.M.E. stand- 
ard adjustable lever-type relief valve. Reducing 


valve set to deliver 10-13 Ibs. to system. Relief 
¥,” LPS. 


valve set to relieve at 25-30 Ibs. 
Female Connections. ’ 





WATTS a name to remember for devices that PROTECT-CONTROL 
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As usual the McDonnell & Miller showed no equipment—just the welcome, 
crowd sort of dominated things. Their well-known smile of Leo Harnett, the 
booth had a big picture background of transformer man with all the friends. 
“Sam, you better scram,” and was the life Van Sciver, Dieter, Lenhardt, and 
of the hall, so to speak. “M&M” feeder- Summers, had a Bethlehem Foundry 
cut-off combinations, and the rest of the Booth featuring the “Dynatherm,” and 
line were featured, along with E.N.Mc- some good burners, and as usual had a 
Donnell’s genial person, Jack McDon- good turnout from loyal Philadelphia 
nell’s jokes, and Jim Ramsey, the ball- people to see them . . . another visitor we 
player who should be on the Yankees,— were glad to see and assist on his way 
well, anyway, maybe the Athletics or the with a cane, was Paul Thompson, the 
Bushwicks. This crowd is kidding us. nerve center of the H. A. Thrush Co., 
They do more than one thing well, you Peru, Ind., makers of circulators, water 
betcha! . . . Jefferson Electric Co., in 337, heaters and other items dear to the hearts 











One Picture Is Worth 
Ten Thousand Words... 


py, 





= 


Silent-Flame Oil Burners are the product of 29 years of 
oil heating experience. 


Models from 1 gallon-per-hour to 20 gallons-per-hour. 
Standard Equipment. 


Precision Built. 


SILENT-FLAME MFG. CO., Inc. 


2315-27 Westchester Ave. New York 61, N. Y. 
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of the oilburner men . . . and Mr. O. L. 
Bock, the Bock water heater man, with 
the electric ignition vaporizing burner 
job, from Madison, Wis. was a welcome 
visitor. He wrote us an article on install- 
ing water heaters with automatic wash- 
ers, not long ago, and it was very widely 
acclaimed . . . and still another water 
heater visitor was Jack Gillen, of the J. 
L. Gillen Co., Dowagiac, Mich., who 
looked as handsome as ever, and says he is 
now going strong in a large new plant. 
How that guy can do so much and still 
look as young and untroubled as a college 
boy puzzled Keyhole . . . (maybe it’s the 
Dowagiac vitamins) . 

In No, 533, we found Harold Wilkin- 
son and Fred Wiker, displaying the Her- 
co Oil Burners. As usual they were beau- 
tiful in their dynamic designs. They are 
doing very well, thank you, and Joe Key- 
hole has his eye on young HHW, as a 
real up-and-coming guy. They claim the 
burners are “Oil-Thrifty,” which isn’t 
bad at all . . . (Reminds me of the old 
Petro “Oil-Miser.” How I loved his ugly 
phiz) . . . the Wolf boys from Brooklyn, 
N. Y., showed the Clark-National burn- 
er, and their good manners certainly be- 
lied their name . . . a Hoosier named Petty, 
from Peru, and L. H. Wise, showed the 
Triplex Flow Control Units, including 
the circulators and 10 other items, in No. 
536. This line, they say, assures depend: 
able heat and unvarying comfort, just like 
the Hoosier State on a day in May. 

Out of his lofty perch in the Chrysler 
Bldg., in New York came Mr. Kingsley, 
the smiling Eastern Manager for Brodie 
Meters, made in Oakland, Calif. He says 
the meter business can hardly catch up 
with the fueloil business, which is good 
news to Joe Keyhole, the meter mans 
meritorious mentor. (Try to figure that 
one out!) 
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ROCHESTER FLUE GAS THERMOMETERS 


THIS LITTLE GAUGE 
HELPS YOU 


CHECK OIL BURNER COMBUSTION 
QUICKLY AND INEXPENSIVELY! 


When it comes to getting new business, there is nothing 
like a satisfied oil burner customer. If he gets comfort 
at a reasonable cost, he is bound to recommend you to 


someone else. 


Rochester offers you a “trouble shooter” temperature gauge 
that helps you check combustion efficiency at exceptionally 
small cost. By inserting them into stacks, you can tell 
at a glance whether too much heat is “going up in smoke”. 
Once you know, measures can be taken to adjust oil flow 
...to keep your customer happy. 


There are other uses for these 
Rochester dial thermometers 
also... adjusting dampers on 
individual heating pipes ... or 
ducts on air cooling systems... 
quick freeze cabinets, etc. They 
are individually calibrated for 
accuracy, clearly visible at all 
times. Models available in tem- 
perature ranges from 0° to 
300°F.; 200° to 1000°F.; —70° 
to 130°F.; 2”, 3” and 6” dial 
diameters. Details on request. 


Rochester Manufacturing Co., Inc. 


8 Rockwood St., Rochester 10 N. Y. 


Canadian Representatives, R. W. Anderson 
and Co., 125 Redpath Avenue, Toronto, On- 


tario, Canada. 








ROCHESTER 
DUAL—DIAL 


Oil Burner Storage Tank 
Gauges have given cus- 
tomer-dealer satisfaction 
for over 20 years. Mag- 
netic in operation, accu- 
rate, easy to install, Un- 
derwriters listed. 
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as storage tank—large or 
small—accumulates sludge and water 
which in time affect the efficiency of the 
heating system. SILOO FUEL OIL TANK 
SOLVENT disperses water due to condensa- 
tion—cleans and clears clogged pipe lines, 
oil filters, strainers and burners—assuring 
trouble-free operation and proper combus- 
tion. By using SILOO FUEL OIL TANK 
SOLVENT, the necessity of annual pump- 
ing and scouring is eliminated. 


SILOO FUEL OIL TANK SOLVENT is 
a nationally advertised, steady profit- 
maker because of its repeat customer 
acceptance. Ideal for Diesel engines, 
space heaters, oil stoves, kerosene 
lamps, etc. It is non-inflammable, non- 
explosive, non-toxic, non-corrosive— 
always safe to store and use. Distribu- 
tors and jobbers—write for details 
today! 





SOLVENTS FOR ALL TYPES 0 PETROLEUM RESIDUES 


otroleum olvents 


CORPORATION 
(Tank Solvents Division) 
General Offices: 331 Madison Avenue, New York 17, WN. Y. 


Plants and Laboratories: Port Reading, New Jersey 
Petroleum Solvents Corp. of Canada, Ltd., 
Dominion Square Bldg., Montreal 
























I haven’t mentioned the Torrington 
Mfg. Co. booth before this because I’ve 
been watching to see if those ping pong 
balls would topple over. They had three 
of them bouncing up and down in mid- 
air, supported by streams of air from some 
Torrington fans. Quite an idea, and the 
best “stopper” in the Show. Lex Doster 
was there with the lovely Mrs. Doster, 
and his capable staff, including Don Les- 
lie, Cashen, Whelan and Roger Lyman. 
They had a stroboscope exhibition, and a 
complete line of “Airotor” fans. Theme: 
“Use Torrington’s Know-How When 
Designing Air Impelling Units.” (Yeah, 
but Joe can’t read them big woids!) 


The Burnham Standard Hy-Power 
Base-Ray, as shown in booth 433, was 
easily one of the top attractions in the 
Show. Bastedo, Good, Weiss, Brophy, 
Klein, and Miller, the Phila. branch man- 
ager, were on hand. Of course, they didn’t 
forget Yello-Jacket boilers, either, though 
I wish they had because these extra items 
of value certainly run my story out. But 
it’s Okay, Brophy—you keep right on 
giving the oilburner field a break .. . 
Cordner and Hillman dropped in to see 
us, from Titusville Sales Co., in Radio 


City. They call their small boiler “The 
New Yorker,” and it really is smart, since 
they claim it answers all the questions. . . 
(that Keyhole is getting smarter by the 
century) .. . and speaking of it, the Cen- 
tury Engineering Corp. of Cedar Rapids, 
Iowa (ah, the state I adore) showed some 
Aquamaster water heaters and (I hope I 
don’t get mixed up in the Zs here) some 
Zepholators and Zonemakers. McWil- 
liams and Lattner were there, with Bob 
Nessler, and also Mr. Rowe, the man who 
is sort of the ultimate in the advertising 
profession. Mac and the boys really did a 
big job during the war, and are getting 
ready to do an equally big job in this in- 
dustry, too. . . Clyde Teesdale, the pump 
man from Grand Rapids, Mich., who pro- 
duces “The Heart-Beat of the Burner’s 
Oil Flow” came in to see us. Another 
old time old-timer. 


Joe Keyhole was very glad to see an 
oil burner man, formerly a stoker man, 
who has seen the light: Milton Young, of 
Catskill Metal Works, Catskill, N. Y., 
who was there in No. 538, with an oil 
fired water heater, a small boiler, and a 
conversion burner, and all very good, too. 


We liked them all . . . we also liked the 





sound of the fastest talking man in the 
industry, Don Cush, sales mgr. for Super 
Electric Products Corp., of Jersey City, 
who, with Nat. Leonard, did a fine en. 
tertaining and selling job on Super trans- 
formers and other products at the Hotel 
Philadelphia. So help me, this outfit even 
makes doll carriages—low voltage, I hope. 
Welcome back, Don. 


I’m sure I saw Stan Smith, of the H. B. 
Smith Co., in Westfield, Mass. Presume 
Reed stayed home to help keep Mills 
Boilers ‘tin the lead” . . . Joe Goldstein 
had a “Kleen-Flo” exhibit in No. 621, and 
the flow of his language about it was very 
pleasing, and as clean as the boiler water 
and fueloil after his treatments. Business 
must be good. He drives a Cadillac... 
the Miller Co., from Meriden, Conn., 
got a great deal of attention, and a ca- 
pable staff made good use of it. Tom Law- 
ler, Ralph Delancey, Beyland, Sisson, 
Harry Harrison, Sullivan, et al., displayed 
a very good large cross section, with lights, 
and glass panels, illustrating the burner, 
and each movement of gases, and parts. 
Very instructive, and in keeping with the 
Miller tradition, which is to give light and 
let people find their way to good things 

















Easy To Install! 
Economically Priced! 


Tops In Quality! 





bonding and flooring ma- 
terial 


@ Walls are of 2" thickness. 
Made of Ist quality flint 
clay 


@ Flexible, and yet can be in- 
stalled very quickly 


@ Will not fuse below 3180° F 
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NU-TROJAN 


COMBUSTION CHAMBER 
A product of McLeod-Henry Co., Inc. 


@ Each chamber is packed 
with a "steel mixture” baf- 
fle head and 15 Ibs. of 


A.R. WEBBER CO., Inc.-national distributors 


780}State St. - New Haven, Conn. 
“EVERYTHING FOR THE OIL BURNER TRADE” 


® Scientifically correct—will 
give maximum efficiency 
and is quiet in its operation 


@ No steel bands required to 
hold it in place—its 2 
wall thickness and weight 
supports itself efficiently 


@ Packed securely for rough 
handling and is protected 
against breakage during 
shipment 
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here’s your ‘cue’ 
ea for a solid future... 





The surest way we know to keep you 


é “in solid” with your customers and prospects 
1sson, 
layed is to build oil burners of the highest quality. 
lights, 


arner, 
parts. This quality has won leadership for 
th the 
tt and QUIET MAY oil burners. This same quality 
hings 
: will win, for you and for us, even greater 


al 





customer preference in the future. 


Your “cue” for top quality in oil burners 


will always be the Q in QUIET MAY! 

















MAY OIL BURNER division of GEROTOR MAY CORP. 


una Maryland Avenue and Oliver Street, Baltimore 1, Md. 











































ROCKER TYPE FULCRUM 
This design — the action of the old 
rocking chair — means less friction. 
Less friction means greater accu- 
racy, greater sensitivity, no bind- 
ing, no oiling, nor corrosion and 
years of trouble free operation. The 
hinge pin rolls in slots, instead of 
twisting in journals. 


OFF CENTER GATE 


MOUNTING 


This mounting — coupled with side 
wings — provides greatcr sensitiv- 
ity and greater accuracy. Baro- 
metric pressure operates on a 
greater effective area; the side 
wings increase the air opening more 
uniformly, more accurately compen- 
sating for each barometric change. 


EXTENDED HOUSING 


This design places the gate — even 
in wide open position — outside 
the flow of gases from the heating 
unit. Thus the Field Control is not 
readily fouled by soot, nor will the 
gate warp from heat. This means 
longer operating life — no service 
calls — uniform regulation. 


CONTROL DIVISION 
OF H. D. CONKEY & COMPANY, MENDOTA, ILLINOIS 





(Joe Keyhole expects a big red parlor 
lamp for that one) .. . You think it’s easy 
to make a fueloil filter? Ask Fielding and 
Sherburne, of Commercial Filters, who 
ran the “Fulflo” exhibit in No. 242. It is 
a scientific business. They showed the 
Honeycomb Filter Tubes in sizes as small 
as Cigarettes, up to some larger than my 
head, and that’s pretty big. Quite an out- 
fit, and also quite a product. 

Skuttle Humidifiers wear no man’s col- 
lar except their own, which is adjustable 
to all furnace bonnets, according to Evans 
and Greulich, who directed the Skuttle 























2981 Franklin 


The Dongan Line 
Since Nineteen-Nine 
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Mfg. Co. display. Evans will have a big 
announcement one of these days. The 
guy never stops moving forward... 
Could you call a little thing like a noz- 
zle a “mighty Monarch?” Well, Keyhole 
can do anything so let’s call it that. The 
oldest and largest nozzle manufacturer 
displayed some of them in Booth No. 
127. I refer to Monarch Mfg. Works, of 
Philadelphia, and the three wise men of 
the organization — Messrs. Murphy, 
Frame and Carroll. They really have an 
angle for everybody and its generally 
exactly the right spray for your burner. 





SEND FOR DESIGN 
BULLETIN: 





Order a Sample Transformer 
for Your Pilot Model. 






DONGAN ELECTRIC MFG. CO. 











"Standard 
Designs 








of Ignition 
Transformers" 





Complete with 
specifications ‘and 
engineering data 
for gas and oil 
burner ignition. 






















Detroit 7, Mich. 
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(We generally charge for this, but here 
it’s a pleasure) . . . one old time old-timer 
we missed was Lewis Scott, of Scott- 
Newcomb, Inc., St. Louis . . . Which re- 
minds me to ask: “Where the hell was 
the Old Timers Club? We shoulda hadda 
meetin’.” 

Side by side were the Jersey boys—the 
dignified Mr. Bell, of the Rajah Com- 
pany, of Bloomfield, N. J., and the equal- 
ly dignified Dielectric Products Co.’s Mr. 
Harry Carey, from Jersey City, in Booths 
143 and 145. There were a couple of new 
Rajah terminals there, with the regular 
line, and they all looked tiny but sturdy 
as usual. Dielectric showed Electrode As 
semblies, as usual. Clement and Kruegger 
helped out in this booth. These guys are 
really all hot sparks, if I may coin a 
phrase. 

Close by was Sid Harvey, Inc., of Val- 
ley Stream, L. I., N. Y., who demon- 
strated how to “Make Sick Oil Burners 
Well.” Sid and Lawrence Harvey, Bil’ 
Archer, Ziminski, Walt and Matty Ber: 
nard, and about three thousand other 
Harvey employees managed to stand up 
under the strain. Sid says they are turn- 
ing out over 1800 rebuilt fuel units a 
week now, plus a lot of rebuilt controls. 
I will personally testify that the place 
looked like a bee-hive on my last visit . . . 
year after year, one of our old reliables 
is Dongan Electric, of Detroit. This year 
K. I. Clisby, Hicks and Walters had a 
nice exhibit of transformers and some 
swell food and drink for the boys. But 
nicest of all was their cheerfulness, and 
optimism. Just got out a new Bulletin 
which is real good. 

Al Coffin and son were in from Minne- 
apolis, up to their necks in burner prob 
lems. Sigwald organization, which Al con- 
trols through a series of mergers, now 
makes: “Sigwald,” “Progressive,” “Hus: 
ky” and “Silent Central” burners . . . In 
No. 133 we found an old friend, Bill 
Debler, who, with his stalwart sons, has 


May 
1946 











.: 


RADIATION at a Glance 






































ae!) E os) 
DEALERS yr Pees 
n I P D 12X18 
th : : : 
it here D 
vii SALESMEN ote 
Scott- - CEILING HEIGHT - 
mg ESTIMATORS) S P. et 8) +> 98-407 41 eae 
11 Was 
hadda : - peta east 
fn ou need this time-saving book to give you the 
equal: answers quickly, and without measuring and 
5 Mr. ae ae calculating. 
3o0oths ih 
of new ey STEAM AND HOT WATER RADIATION REQUIRED 
egular Py 7 Bh (' () FOR EVERY ROOM FROM 5 x 5 to 20 x 30 FT. 
sturdy eg o ) #1 J A SINGLE VOLUME OF 175 TABLES. 
le As ie. ae | hl {T pi 
legger 4 laid ; [ | () | This pocket-size book shows the required radiation for all 
ys are Be 4\* rooms of ordinary size with from one to three windows, 
coin a eS : 4 )} one to three exposures, and every combination of walls 
V1) () h exposed. Figures are based on calculations of the space 
f Val- and HEAT 105 by the Btu method on a 0° to 70° design temperature. 
emon- > GUIDE A table shows corrections for other design temperatures. 
urners Vie Compiled 
, Bil’ — EDWARD insviis Other sections of the book show the square feet of radiation 
y Ber: in each section of radiators of various styles and designs. 
other : Price $300 A wealth of information on required radiation that can be 
nd up | carried easily in a pocket or brief case, or used as a desk 
turn: HEATING puBUsue reference. 
nits a RS, Inc 232 Madison Ave 
to GIVES THE RIGHT ANSWER QUICKLY 
place 
sit... No experience required to figure radiation with the 
liables 
‘var! | BEACON RADIATION REFERENCE BOOK AND HEAT LOSS GUIDE 
ad «¢ 
some Ready for delivery about June 1, 1946 
;. But ~ 
;, and ORDER YOUR COPY TODAY ~ Price $3.00 a ¢c.0.D. $3.25 
letinf = | wee. : 
{inne- oe 1 = actin (DETACH COUPON AND MAIL WITH 
cai New York 16.N.Y. CHECK OR MONEY ORDER) 
l i ° u u ° 
eu Send me ... .copies of "The BEACON RADIATION BOOK." $........ is attached. 
“Hus Se, EEE EET Cr EO. Re A es fe bee alte DE a A GK 
ee 
Bill i nn eer erRS aro Oke Pa nM Ars: 7 Lae ee eae See tet RS See 
s. has GW oon tk Bee ee ee SRAM ee 











107 





é o// heat 





————E———— 








set up a distributing organization. With 
him were Bob Gregory, of Detroit, and 
all were pushing hard on the Model 2A- 
300 and 1A-25 General Filters. 


Wherever you heard much laughing— 
that was the Preferred Utilities crowd. 
Dick Bohn, whom I hereby award the 
Story Teller Championship, and brother 
Gerald, Jack Kaplan, Morris Sherman, 
Harry Lake, Bruns, and other “Rigged 
for Results” boys, showed Draft-A- 
Justors, small rotaries and the 10 and 20 
hp. Unit Steam Generators . . . General 
Electric’s Del Roloff, a very high voltage 


guy from Ft. Wayne, showed New Igni- 
tion Transformers, with Electromagnetic 
Shields and Electrostatic Shields—the 
boy has me guessing. Also from Ft. 
Wayne, was Jim Townsend, the G. E. 
motor man, very much sought after. 


“Whistle While You Work” was the 
theme of the Scully Signal display. Frank, 
Sr. and Jr., and Carl Goddard, had one 
of the busiest corners in the hall. Modern 
‘“Ventalarm” and “Fasflo” dominated, of 
course, but the prize exhibit was a “10- 
year-old Ventalarm which showed divi- 


dends of 3000%.” That’s Wall St. (or 
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Built with Precision 


To Perform 
with Precision 





OPTIONAL 
OILJET 
NOZZLE ASSEMBLY 


Metal. 


Supplied without 
adapter. Consists of 
(1) brass core, with 
18-8 stainless steel core 
top and welded monel 
metal screen, and (2) 
tip with 18-8 stainless 
steel orifice insert. 


WHOLESALE 


DISTRIBUTORS 
Write for information 
on representing us. 





SPECIALISTS 





For Better Oil Burner Operation 


You will find the OILJET Atomizing 
Nozzle well worth the time required for 
test. Ability of OILJET toimprove burner 
performance has been measurably dem- 
onstrated. OILJET operating efficiency 
is the result of design based on experi- 
enced spray nozzle “Know-how” plus 
maintenance of precision manufactur- 
ing standards. 

Precision Construction... OILJET parts 
are precision machined to close toler- 
ances. Wearing parts are Type 303 (18-8) 
stainless steel. Screen is welded Monel 


Precision Performance... OILJET pro- 
vides a highly atomized spray of urfiform 
density. Available in capacities from 0.50 
GPH upward. Oil volume accurately 
delivered at rated capacity for given 
pressure. 

If you are an oil burner manufacturer, 
you are invited to send for OILJET 
Atomizing Nozzles for test. Please give 
nozzle dimensional size, spray character- 
istics, and capacity required. 


SPRAYING SYSTEMS COMPANY 


Dy ie Os ee On eC ee 
MANUFACTURE OF SPRAY NOZZLES 


ATOMIZING 
Rey 47 4 i 





CHICAGO 24, ILLINOIS 





Hialeah) talk, brother. 


Next door we entered a very fine beige 
and green, brown trimmed Delco Heat 
booth, with the distinguished Larry Judd, 
Julian Warren, Ed Pease, Hansler, 
Charlie Smith, Eggleston, Woodhouse, 
and others showing a full Delco line. 
Theme: “Delco Heat Co-Ordinated Con- 
trols Maintain Even, Healthful Heat.” 


Lau Blowers, Dayton, Ohio, in No. 
615, produced some surprises, including 
Gordon Kinsman, an old timer. Ed Lau, 
Tom Byrd, and E. C. Wolford, their 
N. Y. Mgr., showed a “spun” wheel 
which is growing in popularity . . . the 
old reliable ““Dustop” Filters were shown 
by Owens-Corning Fiberglas, headed by 
Roy Hunsaker and John Vyverberg. 


California exports oranges, movie- 
queens and oil burners, as we all know. 
Many don’t know, however, that Jesse 
Johnson, the prexy of S. T. Johnson Co., 
Oakland, has the sharpest wit in the in- 
dustry. “Jesse,” said a competitor, “we're 
going to petition Congress to separate 
California from the USA.” “Oh, good,” 
was the quick reply, “Going to set us up 
on a pedestal where we belong, eh?” Any- 
how, Joe Keyhole thought it was good. 
With Bob Johnston in charge, the S. T. 
Johnston booth showed the new Econolux 
150-V, with a fine cut-away background. 

General Fittings Co., from Providence, 
R. I. put on a really superb display of 
“General” Tankless water heaters, mix- 
ing valves, and other items under the di 
rection of hard-hitting Clyde Horton, 
Bernstrom, Mainc, Simms, and other 
Generals. 

The Chicago Einstein arrived. We 
mean Ted Caldwell, of the Measurement 
Methods Co., who was showing his “Per- 
centagraph” system of control for degree’ 
day fuel oil deliveries, in No. 135. His 
lovely daughter Betty, who came East, 
spent most of the show in bed with the 
flue, to everybody’s regret . . . With re- 
markable restraint, Sam and Bob Peters, 
of Quiet Heet Mfg. Co., Newark, showed 
but two burners, and their own smiling 
selves .. . a veteran water heater group 
arrived in No. 237. It was the Paracoil 
(Davis Eng. Co., Elizabeth, N. J.) or 
ganization, headed by Jaeckel, Kertzon, 
Lisson, Daubner and Bernard et al. 

With their usual efficiency, the Gen- 
eral Electric men from Bloomfield, ex- 
hibited a complete story of their product 
built chiefly around a very large lighted 
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cross section drawing with the headline: 
“This is how a G. E. Oil-fired Boiler 
Works.” George Prout, Simons, Faust 
and others came from the main office, and 
W. W. Frank and Ed R. Sabin, local 
men, handled the booth very well. 

Well, well—strangers in our midst! 
Come right up here and sit with the white 
folks. “Iron Fireman,” foremost exponent 
of the superiorities of stoker firing for 
many years, have come forth with a 
“Luminous Flame Oil Burner.” They die 
hard, though. It even looks somewhat like 
a stoker, and has a nozzle pointing 
straight up. Howard Evans, N. Y. C. 
manager was in charge, with Swett, 
Laushkin, Joe Porter, Helgesson and 
Bachelet there. This fine outfit reminds 
me of old Tom Foley, of Tammany Hall: 
“If you can’t lick *em,” he used to say, 
“then jine em.” 

Back from the wars were J. G. Dwyer 
and his pal Heaton, showing the Dwyer 
COQ, Indicators in a very good-looking 
display . . . and down from New Haven 
with a full line of tank fittings came the 
Mel-Gauge troop, headed by John Mele, 
and Folo and Devita. They have a new 
sausage-type gauge which has metal 
sausages instead of wood, like the old De- 
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troit Lub. type. They also have a new 
gauge for 55 gal. range oil drums... 
speaking of Detroit Lubricator, we saw 
Geo. Cage, their New York man, around. 
One of our favorites among the old- 
timers. Also G. B. Duffield and R. L. 
Stephens, from the Detroit office. 

And while speaking of gauges, I really 
should have mentioned Rochester Manu- 
facturing Co., ahead of everybody, since 
they sell more gauges than anybody else. 
Clark Hastings and the very lovely Mrs. 
H., were there, and so was Hall, Kershaw 
and a lot of other good boys. A very sober, 
quiet group whose principal occupation 
is selling more gauges and playing check- 


ers with bottle caps . . . Jack Goldberg 


Aldrich 


was down from Brooklyn looking very 
“Radiant” about his oil burner. 

Away back thar, when Joe Keyhole 
was just a gimlet hole, one outfit in the 
radiator valve business began to under- 
stand the problems of the oilheating in- 
dustry in properly balancing their one- 
pipe steam installations. And they began | 
to work with us and develop new prod- 
ucts for us. And they didn’t “Dole” out 
service, if I may quote a very weak pun. 
I refer of course to the Dole Valve Co., 
of Chicago, which had a good exhibit 
headed by Lund, their demon engineer, 
and Colter. “Vari-Vent Air Valves” was 
their theme. 

A huge Wolf dictating to his stenogra- 
pher, whose typewriter could be heard 
all over the hall, dominated the Gulf Oil 
Corp.’s booth. Bob Stapf, Penniwitt, Mc- 
Cormick, Gillespie and Hamilton were 
among those we saw there. The “Wolf” 
theme puzzles me, since I never met a finer 
bunch of men who acted less like wolves 

. “Amesteam Generators” was ex- 
hibited by Ames Iron Works. Old Steve 
Ochoa, the engineer, was there, and also 
Doyle and Ferguson. 

Oddities in display: Guardian Utilities 
and Lovejoy, both making couplings, with 









Showing 
Inside 
Construction 











DEVELOP YEAR’ AROUND SALES 


vam ULV OD AIR VALVES 


ORIFICE CONTROL | 


DESIGNED ESPECIALLY FOR OIL BURNING OR | 
AUTOMATICALLY FIRED HEATING UNITS 


Experience indicates that the sale of high grade air valves suitable 
for oil burning or automatically fired jobs is not just seasonal busi- 
ness that reaches its peak in September, October and November. 
Much repair and inspection work is done at other times of year; much 
modernization work has to be done in warm weather; postwar hous- 
ing shortages will foster year around new construction. 

Whatever the time of the year, men who install and maintain auto- 
matic heat know you cannot skimp on air valves. No automatic heat- 
ing system is better than its balance and a balanced job depends on 


high grade air valves. 


Display and sell Nyavco the year around; quicken heating time; 
develop fuel economy to meet postwar fuel shortages. Send for cata- 


log and wholesaler discount sheets. 





NEW YORK AIR VALVE 
CORPORATION 


611-621] BROADWAY, NEW YORK /2, N.Y. 
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exhibits side-by-side. Guardian showed 
splined and regular flexible couplings, un- 
der Malmfeld’s expert direction, while 
Lovejoy’s capable Mr. Dangel displayed 
the L-R type CX Double Flex Couplings. 
Believe me, folks, both are good. This is 
one place where you aren’t going to drive 
Joe Keyhole directly into the middle of 
an argument. (Get it folks?—“direct 
drive”—some wit, hey?) 

“Copper is enduring” was the theme 
of Gerstein & Cooper Co., So. Boston, 
Mass., who exhibited oil fired all copper 
water heaters, as well as tankless and 
range. John Landerman, and ladies’ man 
Charlie Gerstein, influenced visitors to 
their booth . . . a name that fascinates the 
Keyhole mind, is “Siloo.” It has all the 
elements of a Billy Rose tear-jerking 
ballad. Of course it is the name of a Fuel 
Oil Tank Solvent, and there are many 
other useful “Siloo” chemical products. 
Joe Staff and Lou Starace had this exhibit 
in No. 648, and they also talked about a 
new “Siloo Parts Cleaner.” 

The heavy-oil burner business is pop- 
ping out all over. Cleaver-Brooks of Mil- 
waukee has the “Hev-E-Oil” burner 
which Bill Sanborn developed in Chicago, 
on display in their exhibit. Bill is on their 


staff now. Bob Denny was in charge, and 
he had the capable help of W. P. Gilbert, 


and George Siggins, our friend from New 


Joisey, their representative . . . after 20 
years of trying, Hank Kucera really has 
it this time in his new “Weatherman Out- 
side Control’”—a simple, effective device 
that will get a lot of attention at the price. 
He had a busy week in No. 137. 

All people from Iowa are nice, but Des 
Moines grows the world’s most beautiful 
women, and the smartest men. Well, 
among the smartest anyway. We thought 
of that in connection with the Delavan 
Engineering Co., booth where Nelson 
Delavan, Gene Olson, and B. A. Peter- 
son showed their Delavan Nozzles of 
Balloffett design. A beautiful big blow-up 
reproduction of their catalog cover fur- 
nished the background. This crowd is 
really on the jump, and will have some 
big news soon... Mr. Feil, the Gorton 
Heating Corp., man from Cranford, N. 
J., stopped by our booth. They were on 
the radiator air valve job, studying our 
industries problems long ago. | 

Bill Klockau and Mr. Gipple also 
came in to see us from Rock Island. They 
run the Nu-Way Corp., and are really 
going to town with it. I'll never forget 


the way they were turning them out, 
making their own aluminum castings, on 
my last visit there, when so many other 
burner men were sitting around moaning, 
Keep it up, Nu-Way .. . Larry Kinnear, 
the “Lochinvar” man, rode out of the 
west, to run the Michigan Tank & Fur 
nace booth, and show water heaters that 
interested a lot of people. We liked his 
multiple adjective description of the 
“Multiple Stage Burner.” 

The only hula dancer in the jernt was 
at the Petroleum Equip. Mfg. Co. booth, 
where Dan Kaufman and Irving Marinoff 
displayed the ““Pemco 3-in-1 stainless steel 
firebox.” They used Bessie, the hula girl, 
to demonstrate how Pemco “Gets Hot 
Quick,” but in a very refined manner, you 
wolves. These boys are really moving fast 
.. . Ray Oil Burners, with the “Dread- 
naught” rotary horizontal, burning from 
2.6 to 320 gph, and their JP gun types, 
burning from 1 to 3 gph, had a very big 
variety of equipment. J. C. Cook was in 
charge, with Plass, Boos, and Fitzpatrick. 

Right next to Joe Keyhole’s own booth 
was Kresno-Stamm, where Mr. Stamm, 
Mr. Landow, and other K-S boys showed 
Ball-Flame Burners and Perco-Flash prod- 
ucts. This gang really gave visitors the 





FITZGIBBONS 


for STEEL BOILERS 


All the valuable experience of sixty years 
is applied in the design of Fitzgibbons boil- 
ers for use with oil burners. The inevitable 
economy, 
performance. 
Whether for the small or large heating job, 
specify Fitzgibbons and be sure. 


fuel 
burner 


exceptional 
maximum 


result is 
steaming, 


Fitzgibbons Boiler Company, Inc. 
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B works, because they all know their stuff 


_,. CS Brass Mfg. Co.’s booth showed 


‘brass tube fittings, with Frank Lynford, 


Nat Davis and Manual Bergman also on 
display. 

Harry Cullinan, whose pride and joy 
is Liquidometer Gauges, and his set of 
triplets, came in from Long Island City 
for a few hours. He is also quite a golfer 

. and another welcome visitor was 
Eisentrager, the Monogram Combustion 
Chamber man from Philadelphia who 
says that “Lite-Cast is Still the Leader” 
...and old pal Ben Schulze of Kewanee 
Boiler also dropped around. Representing 
a firm that is 75 years old in boiler mak- 


ing is a big responsibility, but Ben does 


it very well. You are welcome, Ben, just 
slip us a “Type R” just any old time. 

J. M. (for Johns-Manville) Kent was 
another welcome visitor from New York. 
He says the JM-20 will give more heat per 
gallon. We love to hear that guy tell it, 
too. . . Morse-Smith-Morse, Inc., from 
Boston, displayed Firomatic Valves in 
No. 619. John Dieselman and W. E. 
MacNeil were there. All they need is pub- 


| licity .. . Nat'l Airoil, Philadelphia’s own 


horizontal rotary manufacturer, had a 


fine exhibit with Ed Bailey and John 
Straitz in charge . . . and among the new- 
comers to the field were the men of Per- 
siro Mfg. Co., of Newark, N. J., who 
proudly exhibited the “Whirl-O-Matic” 
boiler-burner unit. A. E. and M. M. 
Sirota, Louis Cohn and A. J. Perle were 
there, and they had a fine story on efh- 
ciencies. Long may you “whirl,” gentle- 
men. 

Old Timer Fred Ravensbeck came in 
from Chicago with the “Staffco,” a hori- 
zontal rotary burner. Looked like a big 
burner for a big job . . . and Invincible 
vacuum cleaners were displayed by L. 
Thomas, from Dover, Ohio, a suburb of 
New Philadelphia (joke). This is a good 
line of cleaners, and we hope to see more 
of them in the industry . . . Duo-Therm 
Div. of Motor Wheel had their usual line 
of good pot-type water heaters, space 
heaters and furnaces. 

One of the last exhibits but not the 
least that we saw was the Stewart-Hall 
Chem. Corp., from Mt. Vernon, N. Y., 
where L. D. Miller, the head of the busi- 
ness, showed a bewildering number of 
chemical products for this field, and fea- 
tured the “3-Way Clean-Up,” using 


Sootmaster, Boilermaster and Sludgemas- 
ter. Very cute idea. But his demonstra- 
tion of “Soilmaster” to clean oily, dirty 
hands, was something special. 

One of the most surprised exhibitors 
was Imperial Brass Mfg. Co., in 635. Tom 
Byrnes, from New York, and Mitchell, 
from Chicago, were almost mobbed when 
the visitors saw their many products... 
and one of the sensations of the Show was 
the exhibit of the Pezzilo pump, from 
Philadelphia, where Frank Coonan, well 
known to FO&OH readers as the author 
of the wonderful pot-type burner articles, 
and Albert Pezzilo, showed the “com- 
bined motor and pump water circulator.” 
These technical things always puzzle me 
a bit, but even Joe Keyhole could see vast 
interest created here. 

Another newcomer to this Show was 
Thatcher Furnace Co., of Garwood, N. J. 
Under the expert direction of Russell 
Cook, Carl Sahler (Prexy), J. P. Lyon, 
Buckley, John Moriarty, Fred Allen, 
Sheehan, and Malcolm Beard, they dis- 
played the “Oilmaster Boiler” and New 
“V” Series Furnaces—one of the conser- 
vative, good quality lines that are always 
dependable. We liked their helpful atti- 
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Flexlok Firebox 
FOR DOMESTIC OIL BURNERS 


Manufacturers, installers and home owners using 
Flexlok are sure of correct design, high quality 
materials and low cost. 


FLEXLOK firebox design gives complete protec- 
tion from flame damage—maximum vol- 
ume for combustion —absolutely tight 
job with minimum labor-time. 


FLEXLOK firebox material is first-quality fire 
clay — kiln-burned — giving greatest 
strength and heat retention. 


FLEXLOK fireboxes have a lower installed cost 
than other types of fireboxes for do- 


mestic burners. 


Write for further details and for name of nearest supplier 


GENERAL REFRACTORIES COMPANY 


REAL ESTATE TRUST BUILDING 
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tude toward the dealers... R. E. Borden, 
who makes burners and raises an Errol 
Flynn mustache in Stratford, Conn., was 
one of our early and welcome visitors. 
He'll be in production soon. 

The very attractive Miss Beatrice 
Hickstein, of Newark Boiler Regulator 
Co., and Sam Mirzwick, who can certain- 
ly sell controls, came in to see us. Miss 
Hickstein has a very lovely head on her 
shoulders, but it is not just ornamental, 
for she has engineering degrees, and is 
very capable with a slide-rule. ““Newark” 
Controls are going good, Sam said, and 
proceeded to scram . . . we looked and 
looked, but did not see Mr. Schaefer, the 
General Automatic oil burner man from 
Baltimore, who claims to have America’s 
finest Oil Burner Factory. We had a cane 
for him, too. 

New England had a good contingent of 
folks there headed by Uncle Fred Beck- 
with, managing director of Oil Heat In- 
stitute of New England, who is planning 
a whale of a show at his Annual Exposi- 
tion at the Hotel Statler, Boston, June 
24-27. “The Nation’s Best Show for the 
Nation’s Best Market.” . . . Allesandro 
was there from the Gould Oil Burner Co. 


of Boston. 

Gilbert & Barker Mfg. Co., of W. 
Springfield, Mass., which is right up at 
the front of the race in the oil burner in- 
dustry, but still keeping their shirts on, 
sent a number of fellows down to see us, 
including Harry Deakins, Jr., J. A. 
Logan, Larry Marchese, C. A. P. Thomas, 
D. C. Elliott, William Kean and H. K. 
Ricker. 

Kresky Mfg. Co., Petaluma, Calif., has 
a good outlook for dealers, according to 
Frank Ryno, their capable New York 
man, who sallied through the Show . . 
and we also glimpsed the handsome out- 
line of Burton E. Shaw, now with Photo- 
switch, Inc., in Boston, Mass. . . . Leo 
Sherman, the Vinco Man, who probably 
knows as much about boiler water as any 
man alive, walked around looking scholar- 
ly. We wish he’d asked us for a cane. 

Harry Carter, who spells his name 
backward on his burner, the “Ret-Rac,” 
came in from Flushing, N. Y., to tell us 
the problems of a new manufacturer get- 
ting started these days. . . and old Frank 
Harbin, now selling Temp-Rite Boilers 
(am I rite old boy?) with Bartley, from 
Philadelphia, was the same old southern 


gentleman . . . Platsky, of Kreuger Sen. 
try Gauges, Green Bay, Wis., went by 
so fast we didn’t have a chance to talk .. . 
As did L. S. Redford, from Jackson & 
Church, Saginaw, Mich.—a very swift 
outfit. 

Do any of you readers know Joe Ko- 
hart, of Hasko Utilities, N. Y. C., who 
has the W. C. Fields filing system, and 
more details in his mind (including win- 
ners at all tracks) than any other guy in 
the business? He showed up at Philadel- 
phia with his usual good looks, and 27 
children and grandchildren, all of whom 
work in his business. What a wonderful 
way to build an organization! Seriously, 
the man is an old time Old-Timer, and 
always treats you right, and will sell you 
almost anything in oilheating. 

Jim Watters, and Sid and Joe Stein- 
berg, from the Concord Burner organiza- 
tion in Brooklyn, showed up as jovial as 
ever. One of the highlights of any gather- 
ing is Jim’s story of how he sold distribu- 
torships for the old Globe oil burner, 
which was a rotary burner actuated by a 
water wheel connected to the basement 
faucet . . . Jack Foulds, of Perfection 
Stove, Cleveland, sent John Aird, of Phil- 












TANK 





— mild steel, elliptical shape, smooth-skin, 
one-piece shell construction insures greater 
longitudinal and transverse beam strength. 













MANHOLES 


—opening in each compartment is 11”x 16” 
fitted with a 10” diameter hinged filler. 










BEAVER TAIL 


— forms integral rear compartment — 
equipped with side-hinged doors. Accom- 
modates hose reel and meter equipment if 
desired. 























SKIRTING 


—trim design minimizes maintenance, facil- 
itates cleaning, adds to appearance. 





Heil Standardized Truck Tanks 


give you the features you want for de- 
pendable, profitable all-purpose operation 


This famous Heil Tank design, in- 
troduced in 1937, is now recognized 
as one of the most outstanding de- 
velopments in the transportation 
tank field. 

Substantial weight saving, greater 


GENERAL OFFICES * MILWAUKEE 1, WISCONSIN 






SUBFRAME 


— weight-saving, steel box-section longitu- 
dinal members and tapered hardwood sills 
support tank over entire length. 









strength, integral construction, and 
many other features account for 
_the universal acceptance of Heil 
design. Investigation will prove 
these tanks are exactly what you 
need ... and profitable to operate. 


PIPING 


— to eliminate joints and flow restrictions, 
each compartment is fitted with 2” light- 
weight steel tubing with large sweep bends. 














DOORS 
— all-steel, flanged on all sides, well rein- 
forced. Rubber bumpers are provided for 
doors when open, 








Write for bulletin 
or see your nearby 
Heil distributor. 
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NEW! ! e NEW! ! 
KOREXO 


'*Sooteater’’ 


OIL BURNER SOOT REMOVER 


A real product prepared to quickly 
clean oil burning equipment of soot. 


Try "Sooteater"—You'll like the 
results and the price. 


SATISFACTION GUARANTEED 
EASTERN PRODUCTS COMPANY 


FORDS, NEW JERSEY 














A LIVE ITEM 


FOR YEAR-AROUND SALES 








RADI = 27 = AIRE 
CIRCULATOR 


ca 


MADE IN 
VARIOUS 
SIZES & TYPES 


No. 1910. Low Stand Model 


IT’S REVOLUTIONARY! 


Instead of blowing horizontally as does the ordinary fan, the RECO 
blows upwards, providing complete air motion in every part of the 
toom. And the results are amazing. In the winter, running at slow 
speed, the RECO provides uniform temperature and humidity in 
parts of the room. 

In the summer, running at higher speeds, it provides greater cooling 
efficiency than ever obtained before, without drafts to cause sore 
throats and without blowing light material about. 


Write for free literature giving full details. 
Estoblished 1900 


REZTL2ERS 


2687 W. CONGRESS STREET CHICAGO 12, ILLINOIS 
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THEY’RE YOURS--- 
With A Viking Rotary Pump 


1. Simple—2 moving parts—‘Gear Within A Gear” 
principle. 


2. Positive and smooth discharge—no pulsation. 


3. Only one outside packing box—to eliminate 
leakage. 


4. Operates equally well'in either direction. 
5. Your choice of far more styles and sizes. 


6. A completely engineered pump for your job. 


SOEBE 

Ae Write for free Bulletin Series 1506EE, showing Viking 
Be; Pumps widely used today in the fueloil and oil heat 
industry. 


VIKING PUMP COMPANY 


CEDAR FALLS, IOWA 








5/100 ths 
G.P.H.!! 














Close tolerances? Yes, but nowadays this 
is just the regular capacity tolerance of one 
of the small gallonage F-80 nozzles. ... 
For certain special requirements capacities 
are being held to Aalf the regular tolerance! 


You can depend on the uniformity of Mon- 
arch nozzles because each one is indi- 
vidually checked for capacity against the 
flow of a calibrated master sample, and 
any outside the proper range are rejected. 


Do you have the latest catalog D? 


MONARCH MFG. WORKS, INC. 


E. WESTMORELAND & SALMON STS., PHILADELPHIA 34, PA. 
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adelphia in to tell us about “Superfex” 
Equipment, which is on the Keyhole 
“favorite” list. 

‘“‘Homease” sounds like a swell name 
for a burner line. A. P. Birkins, repre- 
sented the Homease Div. of Bogue Elec- 
tric, Paterson, N. J., at the Show, and 
we were glad to see this old time Old- 
Timer, who knows the burner business 
well. Keyhole loves Homease, all right. 


Moe Dubin, former Hartford contrac- 
tor and cheese salesman, who is now mak- 
ing the “Prest-O-Heet” automatic water 
heaters, spent some time with us and was 
very positive that the water heater busi- 
ness is recovering. . . . Gene Brown of 
Morrision Steel Products, in Buffalo, sent 
Dave Grant and George Kneer around to 
get the score, and also to tell about ““Mor- 
Sun Oil Fired Furnaces—the 1946 Best 
Seller,” and it was a good job they did, by 
gosh ... and H. S. Haltsell came in from 
Allentown, to reveal to us the secrets of 
his Lo-Line Boilers. 

The big Moose-Shooter from Minne- 
apolis, Harry Sewell, did not arrive to tell 
us about Cole-Sullivan draft controls, but 
Bill Laudert, from Chicago, and Ivan 


cold closing days of the Show. 


Ray Marr and F. W. Yarline. 





Loring, from Long Island, gave out how izing burner men more and better con- } mat 
they hold drafts to an “ideal minimum,” _ trols. FUE 
and brother Joe Keyhole’s nearly bald Another Hoosier to drop in was J. G, | YOU 
head would have appreciated that in the Lawler, of Hoffman Specialty Co., in In- suc 
dianapolis . . . Neptune Meters of New § PU" 
Ohio Electric Co., in Cleveland, where York had Walter H. Sieger in during the | # 
we understand there has been a minor week, and we were glad to see this Red } hil 
earthquake lately, sent K. I. Clisby, Jr., Seal outfit represented. Come again and the 
bring some Ballantine’s with you (we the 
\ Rip aie aenel Witt, aad D4 mean the executives—not the liquid). . 
Robb, the guy with the toothpaste-ad Ralph Dennis had a terrific exhibit of “4 
smile, represented Evans Products, of De- “True Alignment Nozzles” and “Instant- é ‘ 
troit, Mich., to the Joe Keyhole Organ- Glow” Combustion chambers, in the a 
ization, and the rest of the Show, and we Adelphia Hotel. We started up there, | “ d 
engineered them a cane after they told us with Mrs. Keyhole, and ran smack into $e 
about Evans Water Heaters being engi 4 big scotch and soda, and ended up as 2 
neered to our needs. We expect a water usual—in the gutter. Sorry Ralph, but J" 
heater for each cane, by the way... and the loss is mine for not seeing such swell 0 
we almost gave up looking for.an Air- products. Cha 
temp man from Dayton until Bill Shirley I got quite a bang out of seeing hand- =“ 
walked in. They are as pre-occupied as some John Hammond, an old friend in the J, 
ever out there, he says, with the idea of a Control business, now running a new Al: J 
“Year-Round” profit for dealers, and lied Control organization, very capably in Have 
seem to be clicking with a full-hand... So. Norwalk, Conn. You'll hear more i 
the “A-P” Boys (not groceries, friends) from him. Crat 
who came in to see us from Automatic Joe Keyhole—that'’s me—has a bone to § th 
Products, Milwaukee, were Roy Johnson _ pick with some of our friends. How can 9, ; 


and Earl Vallee, who promise the vapor- 


any of you ever expect to succeed in this 
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Staco Tank Features: Double dished style 
heads; embossed and pierced for spud open- 
ings; fitted for pipe legs. 275 gals. Write for 
earliest delivery date. 












STATE 
TANK CO. 


670 STATE STREET, NEW HAVEN 6, CONN. 


Heart-Beat of the Burner's Oil Flow 3 





Domestic Fuel Oil Tanks 
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PRECISION ENGINEERING IN THE 


TEESDALE T.U.X. 


Fully- Automatic 


OIL PUMP 


Silent ond Leak-proof 
Vapor and Oil Tight 


Trouble-free 





Capacity: Self-Priming 
30 Gallons. All Parts 
per Hour Interchangeable 
& Passed by the ( 


UNDERWRITERS 


Entirely Automatic * 
INQUIRIES 


INVITED... 












KF 
TEESDALE MANUFACTURING CO. Ei 
427 MARKET AVE., GRAND RAPIDS 3, MICHIGAN |i 
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market without ever carrying one of the 
FuELOIL & Om HEAT canes? Why didn’t 
you drop around? I refer specifically to 
such men as Fred Kraissl, who makes 
pumps in the midst of the Jersey marshes, 
at Hackensack; and Rod McCoy, the 
Philadelphia Valve Co. genius, who sells 
the industry hose reels; and friend Klemm, 
the big filter producer in Chicago; and 
Ralph Thornburg, who no longer has to 
buck a picket line to get to work and sell 
Yale & Towne pumps, at Stamford, 
Conn.; and Jack Hemingway, of the H. 
C. Little Co., San Rafael, Calif., who at- 
tends many meetings to tell about their 
vaporizing type, electric ignition burner; 
and Ed Hayes, the world-travelling vice 
president of C. A. Olsen Mfg. Co., big 
furnace producers in Elyria, Ohio; and 
Charlie Rystrom, who is burying himself 
inthe wilds of Illinois somewhere to make 
fuel units for the industry; and Joe Rogers 
who turns out plenty of tanks in New 
Haven, Conn., at the State Welding Co.; 
and Trotman, of Blackmer Pump Co., in 
Grand Rapids, who sells our field a lot 
of them; and Myron Bowen, who makes 
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the National Multi-Speed Blower Con- 
trol, in St. Paul, that is selling like hot 





STOP! 


If you are still with me—lI have 
remembered the name of the 
forgotten man from Blooming- 
ton, Ill. (See Page 79). He is 
William Angus Matheson, head 
of the Oil-O-Matic Div., and 
newly re-elected president of 
OHI. His services to our field 
are good and I am for him but 
not because of this service. 
The real reason is that Cupid 
shot me right through the heart 
when I saw a tiny little dark- 
eyed blonde girl of less than 2 
years at the Exposition one 
afternoon, and I would not 
want to say anything against 
the grandfather of my future 
grandson’s girl-friend. Or is this 
getting too complicated for you? 


—Jor KEYHOLE 











cakes; and handsome Mr. Calvert, of Vik- 
ing Pump, Cedar Falls, Iowa, who like- 
wise sells our boys a lot of pumps; and 
Jim Scott, Harold Mueller, and Vic 
Brehm, of Mueller Furnace Co., in Mil- 


waukee, who makes superb equipment for 


this industry; and B. T. Cunningham, of 
Research Products Co., Madison, whose 
air filter business to this field is increas- 
ing by leaps and jumps; and Matt Nolan, 
the Marine Oil Burner Man, from Chi- 
cago, who is already doing big business; 
and Willie Muller, of Harsch Nozzles, in 
Maplewood, N. J., who worships ac- 
curacy; and friend Casey of Stainless & 
Steel Products Co., of St. Paul, whose 
services to this market are many; and the 
Messrs. Hayward, from Brooklyn, who 
turn out more burners than the Dodgers 
do hits; and old man White of Tork 
Clocks, Mt. Vernon, who is still clicking 
it off with the Tymotherm for oilburners; 
and Walter Hall, of Moore & Kling, Bos- 
ton, the biggest merchandisers in Boston; 
Jack Berger, diesel burnerman from 
Jamaica, L. I., who was high speed; 
and Jack Carr, of Maid-O-Mist, Chi- 
cago, who “gets that air outa there” 
with Auto Vent Air Eliminators; and 
Eleanor Baur Allen, of Goodall, Phil- 
adelphia, who ignored us, and didn’t 
come to our Show to boast about Goodall 
rubber hose; and Homer Brundage of 
Kalamazoo, who makes very high quality 
blowers; and Elmer Boardman, the Spen- 
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SENTRY GAUGE Co, 
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056 West Mason Street 
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You Can't Go Wrong 


WITH AN 
At-a-glance 
Oil Gauge 


BECAUSE 


construction—no gears or 
intricate mechanism to go 
wrong or wear out. 

2—It is approved and listed 
as standard by the UN- 
DERWRITERS'~ LABO- 
RATORIES, INC. 

is guaranteed 
proof, built to withstand 
a high pressure. 

4—It is i in appear- 

an 

gauge on the market that 
can be “AT 
GLANCBH” from any di- 
rection. 

5—It is easily installed and 
is made in sizes to fit any 
standard .horizontal, 
round or vertical tank. 


AT-A-GLANCE 
GAUGES 


Can be purchased 
from jobbers 
throughout 
the United States 
and Canada. 


KRUEGER SENTRY GAUGE COMPANY 


Green Bay, Wisconsin 
Write for complete details today. 


simple sturdy 


leak- 


is the only 


read 


LIBERAL DISCOUNTS 
TO DEALERS 


information 

















Write today for complete 


EASY TO SELL...and Profitable! 










CHECK THESE SALES FEATURES: 


1. Dependable Performance . . . Visible- 
CHEMISTONE element eliminates for- 
eign matter—assures smooth flow of oil. 

2. _—. po = eee compe 4 Eg 
ro porosity unit operates . 
with Nos. 1, 2 and 3 grade oil. . 

3. Used With Any Burner . . . Same ele-- 
ment functions perfectly for all burners. . 

4. Flow oe - - « 50 gallons or more. 
per hour at one-foot gravity feed. 

5. Oil Tight . . . Extra wide gaskets seal’ 

6 





bowl and head casting tightly. 
- Easy to Install . . . on all standard: 
els at burner or tank. 
7. Simple to Service .. . Filter element - 
is easily removed for cleaning. 
8. Full Visibility . . . Inspection requires 
no removal parts. 


Export Division: Guiterman Company, Ine. 
35 William St., New York 4, N. Y. 








cer Heater man who sells boilers out of 
Williamsport, Pa.; and J. E. Brinckerhoff, 
Babcock & Wilcox, N. Y., who sells B. 
& W. Insulating Firebrick; and Alonzo 
Magee the New York Air Valve man, 
who turns them out like Joe Keyhole 
turns out words; and Harry Truman, 
White House, Washington, D. C., who 
slighted my invitation to sit in Booth No. 
345 during the Show—the first time he 
ever turned down a request from a Mis- 
souri boy. Murray Walshine, of the 
Bronx, stopped in, speaking in a whisper 
about his “Silent Flame” burners . . . and 
Bill Ray, the prexy of General Controls, 
Glendale, Calif., left all that sunshine to 
come and see us, with Ed Hollister, 
hustling N. Y. Mgr. 

To all you folks and other friends,— 
if you were not at the Show—I say don’t 
miss another one, and be sure you drop in 
and see us. And my apologies if I missed 
you this time while there. So we leave dear 
old Philadelphia, home of the pleasant 
people. I hope to see you all next year at 
the Show. “Come in and ASK FOR OLD 
JOE KEYHOLE.” 


So long, 
—J. K. 


Warm Air Furnaces On 
Critical Building List 
WARM AIR FURNACES were put on the list 
of critical products by the Civilian Pro- 
duction Administration, April 15, 
through an amendment of Schedule A to 
Priorities Regulation 33. A preference 
rating now is required for furnaces. 

Beginning April 15, distributors, job- 
bers and dealers were required to set aside 
70% of their inventories of warm-air 
furnaces and 70% of subsequent ship- 
ments of warm-air furnaces for periods of 
21 days in order to fill HH rated orders. 

After each 21 day period has expired, 
a distributor, jobber or dealer may dis- 
pose of any warm-air furnaces left in his 
reserve pool for which he has not re- 
ceived any HH rated orders. Orders bear- 
ing other ratings, and unrated orders, 
may be filled from the unclaimed part of 
the temporary reserve pool as well as from 
that portion not reserved. 

An HH order may not be refused by a 
distributor, jobber or dealer on the ground 
that he has no warm-air furnaces in stock, 
but must be accepted for delivery out of 
the 70% set-aside of a later shipment. 

HH ratings may not be extended to the 


producers of warm-air furnaces. How- 
ever, a producer who sells any portion of 
his output to others than distributors, job- 
bers or dealers must devote at least 70% 
of such sales or deliveries to HH orders, 

Warm<air furnaces are defined as di- 
rect-fired air heating units designed to 
heat building interiors. They include 
gravity or forced warm-air units for use 
with or without air distribution pipes, but 
do not include domestic heating stoves or 
floor or wall furnaces. 

Civilian Production Administration, 
in a recent release, estimates that 550,000 
of an estimated demand for 850,000 are 
expected to be needed for the Veterans’ 
Emergency Housing Program of 1,200,- 
000 dwelling accommodations. They think 
the remaining 300,000 units of estimated 
demand will be used for replacement of 
worn-out furnaces and restoration of 
dealers’ inventories. 
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Les Hunt has become direct factory 
representative in the Philadelphia area for 
Automatic Temperature Control Co. 

Ray A. Carter, formerly with Cities 
Service Oil Co., has formed an oil broker- 
age business in New York. 
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BAROMETRIC DRAFT 
HS 


EASY SELLING—PROFITMAKING 














bearings, asbestos padded stops. 


Immediate Deliveries 
ORDER NOW 


trols includi Draft 


Governors an 
or Write for full details. 


COLE-SEWELL 
ENGINEERING COMPANY 


2288 University Ave., St. Paul 4, Minn. 


orektors, 





The Leading Oil Burner Control 


Cole Draft Governor 


Tops in Efficiency 
Holds DRAFTS TO THE 
“IDEAL MINIMUM" 


The Cole Draft Gov- 
ernor can be installed 
on any ‘angle, even on 
elbow, without taking 
down pipe. 
with graphite 


We manufacture a complete line of Draft Con- 
Cole DRAFT 
Sullivan DRAFT Stabilizer. Wire 


their 
rating by 


superior 





since 1870 


/ / 
Guarpinc 
24 HOURS A DAY 








} ADAMS ST 
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ITs RIGHT 
on THE 


NOSE-~ 


and in overall 
design and 
construction 


BALLOFFET NOZZLES are 
built with scientific accuracy 
to insure a finer, more uni- 
form atomization. Compara- 
tive fire-tests have proved 
performance 
leading burner 
manufacturers. The orifice is 


made of a thick stainless 

é steel nib giving a greater 
Equipped total orifice area and bear- 
oilless ing length. That's why it is 


“right on the nose . 
in operating characteristics 
as well... assuring depend- 
able service and long life. seng 


Literature upon request 


Precision Drillers 






BALLOFFET 








.. and 





either 


our now to 
BALLOFFET or Western Manufacturers 
and Distributors 


order 


DELAVAN ENGINEERING CO. 


3009 Sixth Avenue - Des Moines, lowa 


DIES AND NOZZLE CO., INC. 


GUTTENBERG 
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How- OHI Convention Sessions cracking produces both the highest qual- In order to supply 50% virgin gas oil 
on of (Coveiined from poge 62) ity motor gasoline and a fueloil which is for the required 400,000 barrels per day 
3, job- _ Clean, non-corrosive and yields more Btu’s of home heating oil requirements, runs to 
70% Frank H. Faust, chairman of the Engi- per gallon. This fueloil, however, is low- stills would have to total 5,900,000 bar- 
rders, | neering Committee of OHI, presided at er in gravity than virgin gas oils, and as__rels per day, provided no additional 
is di- | the Engineering Session on Friday after- i). APT gravity decreases the rateofcom- cracking capacity is built. Best estimates 
~d to | noon, one of the highlights of the conven- bustion decreases and flame length in- do not predict such a crude run within 
clude | tion. Papers by Ar thur E. Pew, Jr., Sun creases. the next twenty years, the authors said. 
ruse | Oil Co.; W. A. Sullivan, Shell Oil Co., The authors suggested to burner manu- W. A. Sullivan pointed out that it is 
s, but 9 and Milton A. Powers, Timken Silent  ¢, turers the goal of designing burners to _ not likely that refiners will do anything 
Jes Or Automatic, presented suites: lete a story this decreased combustion rate, in order to jeopardize the attractive distillate heat- 

of catalytic oils and their effect on the ,, provide burner owners with better ing oil market. There probably will be 
tion, |} oilheating industry as has been heard. fuels which will also be competitive with more catalytic distillate in the future, but 
0,000 Collaborating with Mr. Pew were Dr. coal and gas. properly refined catalytic distillates, he 
O are | J. Bennett Hill and Dr. John R. Bates, To produce maximum gasoline with said, are better than thermally cracked or 
rans’ | all of Sun. Their paper predicted that fur- present-day cracking capacity requires 3, Straight run distillates. 
200,- nace oil of the future may be almost com- 499.990 _ barrels per day of charging Catalytic cracking produces an inferior 
think ] pletely from catalytic cracking stills, and ¢4ck which must be obtained by primary distillate heating oil in only one specifica- 
nated | they urged manufacturers to design for distillation from crude oil, it was pointed tion, Mr. Sullivan said. Cat distillates are 
nt of | an oil of about 28°-30° gravity, a 10% gut. At today’s rate of crude runs to stills, inferior to others only in gravity, but they 
n of § distillation point of 475° Max., and a maximum gasoline production would are higher in heat value and can be burned 

90% point of 600° Max. They said the Jeaye a deficiency in charging stock avail- without trouble. 

petroleum industry can make any ed of able for cracking of 416,000 barrels per There is evidence that the carbon and 
ctory | fuel that burner manufacturers might day, according to analyses of crude oils hydrogen in catalytic distillates burn 
a for | want—at a price. However , “this price from U. S. fields on a country-wide sam- separately, Mr. Sullivan said. Since they 
0. might be such that if burner owners were pling basis, the paper stated. In order to do not burn together, it is more impor- 
Cities J tequir ed =r it your customers would overcome this deficiency, it would be nec- _ tant that air be mixed with the fuel spray 
oker- be putting in grates and gas burners.” essary to run 5,100,000 barrels per day—_in such a way as to insure all the carbon 

The authors pointed out that catalytic near our present upper limit of capacity. burning to completion. This is the only 
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“VOLCANO”’ 


“SLAMMING PROCESS OF AIR” 


GENERAL CONTROLS 


OIL HEATING PACKAGE SET 


25 years of manufacturing and developing ex- 
perience has created this exclusive Model X 
Volcano Burn- 
er. This burn- 
er has met ev- 
ery test and 
satisfied every 
dealer and us- 





T-23 Package Set 


For thermostatic control of furnaces, 
circulating heaters, conversion burners, 





Spray er. The fa- etc., where #4 and lighter oils are 
nous, “SLAM- rine : 
MING PROC- nto and economical T-23 Packaged Con- 
ESS OF AIR” trols are easy and quick to install on new and old 
q a Veleano pat- installations. 
ented feature, Complete Set Includes 
which achieves the unequalled Volcano Flame, Silent A.C. Type K-20-3 Oil Valve with by-pass ad- 
has made it the leading profit maker for deal- justment for minimum flow regulation or pilot; T-70 
Spray ers. Quiet, Simple, Well-Made, Volcano will Two-wire Metrotherm Thermostat; General T-O 
aid any dealer to a secure future. Transformer and 30 feet of wire. Everything neces- 
elther Sold in Europe, South America, Canada, — for immediate installation. 
cturers and other parts of the world. Write for Catalog 528. 
. C0 Valuable Franchises are Available er 
1 * P 
| eead Write for Details G = fe E RAL CONTRO as 


801 ALLEN AVENUE GLENDALE 1, CALIF. 





VOLCANO BURNER CORPORATION 


Bronx 61, New York 


fueloil 
é o// heat 


NC. 


FACTORY BRANCHES: PHILADELPHIA * ATLANTA * BOSTON * CHICAGO * DALLAS 
KANSAS CITY * NEW YORK * DENVER * DETROIT * CLEVELAND * PITTSBURGH 
HOUSTON * SEATTLE * SAN FRANCISCO © DISTRIBUTORS IN PRINCIPAL CITIES 


N J 3612 E. Tremont Ave. 
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way to avoid smoke and soot deposits, but 
he pointed out that it is not too difficult 
to design a burner that gives a proper air 
mixture with the oil. 

Mr. Powers’ paper outlined the history 
of the oilburner industry, and the Ameri- 
can Society for Testing Materials, of 
which he is chairman of Technical Com- 
mittee E on Burner Fueloils. He covered 
the tests that have been made with refer- 
ence oils containing catalytic distillate— 
tests that showed the reference oils to be 
unsatisfactory in most burner types. In 
informal comments after his paper Mr. 
Powers recognized the work that proper- 
ly is the manufacturers’, but asked that 
the refiners, too, put their technical skill 
to work to develop fueloils of better burn- 
ing characteristics. 

Stewart H. Hulse, Standard Oil Com- 
pany of New Jersey, commenting on Mr. 
Powers’ paper, called attention to the fact 
that the reference oils used in the labo- 
ratory tests were specially refined oils 
having very poor burning characteristics, 
and are not necessarily typical of the 
catalytic oils that will be offered commer- 
cially. Refiners, he said, are conscious of 
the difficulty that may be encountered 





with poor burning distillates, and were 
not likely to offer a lower grade of heating 
oil than was absolutely necessary. 

Other discussion which followed 
marked the close of convention sessions, 
and the end of the most active series of 
meetings the industry ever has held. The 
attendance at all sessions was unusually 
large, and unusually attentive. Those 
problems the industry has were thorough- 
ly aired by an alert and inquisitive audi- 


ence. 
4 


Editorial Leaks 

(Continued from page 8) 
ing stocks in anybody's business. It can 
never be allowed to get too large or the 
bottom will fall out of crude oil prices. 
If it gets too small, oil prices stiffen, or 
perhaps profits taxes are eased to en- 
courage new discovery, or one of a dozen 
other things is done to get the reserves up 
again. 


Five years ago, or on January 1, 1941, 
proven reserves in our country were 19,- 
024,515,000 barrels; we were then well 
started on supplying oil for war to our 
subsequent allies. In January this year re- 





serves were, as previously mentioned, 20,- 
826,813,000 barrels. Meanwhile we had 
supplied all of our domestic needs plus 
two billion barrels for the war machine, 
yet our working reserve climbed nearly 
two billion barrels during the period. 


The 14-year prattle has always been 
silly, anyway, because even if that were 
all the oil we had, we couldn’t get it out in 
14 years, or 50 years. Oil is found in 
sand, and it seeps from this sand, either 
naturally or under pressure, into a gather- 
ing pocket at the foot of the well casing. 
Many of today’s wells still will be seep- 
ing and pumping in 2,000 AD. 


Out of oil in 14 years... or in 114 
years? May as well say we'll be out of 
milk and honey because all of the present 
cows and bees will by then be dead. 


© 


Lloyd MacGann has been named | 


branch manager at Baltimore for the 
Minneapolis-Honeywell Regulator Co., 
Arnold Michelson, vice-president, has an- 
nounced. Frank Bell, former manager, 
will devote all his time to the company’s 
heating controls division. 





ror Setter OIL HEAT 





Boiler Water Conditioner 


® Keeps Boiler Water Sur- 
faces Clean 


® Improves Heat Transfer 
® Saves Fuel 


ComBusTioN UTILITIES Corp. 


New York 18, N. Y. 
Hollywood 28, Calif. 


1451 Broadway 
1315 Gordon Street 


Fuel Oil Conditioner 
® Keeps Fire Surfaces Clean 
@ Reduces Carbon and Soot 


® Eliminates Smoky 
Chimneys 














40 Copies Left 


At this writing (May 4th) we have 40 copies 
of the famous HERKIMER AIR CONDITION- 
ING TEXT BOOK on hand. 


Arranged in loose leaf form, can be used as 
a training course for beginners, yet it is 
thorough enough for an engineer. 
written in a language anyone can under- 
stand. Things that every oil burner man 
should know—Room cooling, humidity, de- 
humidifying, heating, air circulation, heat 
transfer, summer-winter air conditioning, 
cooling with ice, cooling with well water, 
mechanical refrigeration, ducts, fans, body 
heat, moisture content, sun effect, etc. 


This Book will not be reprinted. These copies 
will be sold on a first-come, first-served basis. 


Send cash or check, or we will send C.O.D. $4.25. 


Book Department, Fueloil & Oil Heat 
232 Madison Ave., New York City 16 





It is 





Price—$4.00 each. 
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. Ot fired 
Lochinvar 








NoZ SLOW OPENING 
CONSTANT LEVEL 
Ol Conteol 








This extremely simple Oil-Flow 
Control is an exclusive feature of the 
Lochinvar Oil Burning Water Heater 


DEALERS— Write for name of nearest Jobber 


MICHIGAN TANK & FURNACE CORP. 


Lochinvar Division 
14247 Tireman Ave., Dearborn, Mich. 
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And Keep It 
Out With 


AUTO-VENT — 
AIR ELIMINATORS |; 


Circulation Troubles? 


Don’t fight air pockets or traps in hot or 
cold circulating lines! “Get that air out of __ 
there” and keep it out simply by installing the No. 7 Maid- 
O’-Mist Automatic Air Vent. This reliable air vent has a 


= self-closing float-controlled valve 
~ and is; designed especially for 
—» sown circulating pipe lines, convector 


radiators, unit heaters, cooling 
manifolds, tanks, diesel engines, or 
any other application where air 





























= pockets or traps retard the free 
circulation of liquids. For pres- 
ate sures up to 75 lbs. Bright brass 
finish. 
PLAY SAFE—USE THEM 
Venting overhead hot or cold ON EVERY JOB. 





water circulating lines. 
























3221 NORTH PULASKI ROAD 
CHICAGO 41 ILLINOIS 

















Flush Type 


1% 70%. 


Brass cap, galvanized iron body, 
leather gasket, iron wrench. Net 
weight, 2!/2 Ibs. each. Freight pre- 
paid on orders of 100 or more. On 
orders of 200 or more, free im- 
Send for our catalog of print of 8 letter name. Extra let- 
oil handling equipment. _ ters at slight extra cost. 


THE GASOLINE & OIL EQUIPMENT CO. 
224 Bassett St. Tel. 7-5767 New Haven 11, Conn. 














FILL BOX 











* Made for service men. A cinch to 
use. No multi-valve jugsling. No 
leveling bottle; no stuffing gland to 
fuss with. 

* Measuring chamber holds 50cc gas 














sample—accepted standard for field 





; Forced hot water heating \ 
ta for radiator, convector, 
unit heater, baseboard 
and radiant panel sys- 
tems. 
Water Heaters for home 
and industry 


BELL & GOSSETT CO. 
Morton Grove, Ill. 
Dept. N-7 








tests. Complete test takes 30 seconds. 
* Sturdy, durable, spill-proof. Noglass 
parts; no delicate electrical system. 
* Meets every known federal, state, 
and municipal requirement. 

* More than 10,000 in successful use. 





APPROX. 1/3 SIZE 


@ Immediate Delivery Assured. Write for 
Leaflet 701 Which Gives Particulars. 


BACHARACH 


INDUSTRIAL INSTRUMENT CO. 
7000 BENNETT STREET - PITTSBURGH 8, PA. 





National rote means ENGINEERING CO., ST. PAUL, MINN. 
Distributorsf HOTSTREAM HEATER COMPANY, CLEVELAND, OHIO. 
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TANK GAUGES 


FOR LIGHT AND HEAVY FUEL OILS 


os TWENTY YEARS see 


Dan Bierman 


Long Island City 1, New York 
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New corrosion pro- 
tected all metcl 
rotating float 


The Model C Adjustable MEL Fuel-Oil Gauge, 
illustrated, is precision made and designed to 
give a superior performance at a new low 
competitive price. It is easily adjustable for 
quick, accurate readings of any amount of 
the dial of white acitate 


tank contents 
tybing can be faced in any direction . 


burnished cast aluminum fittings eliminate the 


danger of oii seeping into the gauge. 


Write for the detailed Mel-Gauge folder and 
then compare the many advantages of this 


gauge with those of ordinary gauges. 


pile 





EAST HAVEN, CONNECTICUT 
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———ONE MONTH ONLY: 
Percent 


Normal 1945 


955 
389 
650 
852 
1010 
871 
681 
892 
284 
792 
849 
943 
962 
871 
982 
154 
751 
657 
209 
595 
969 
1082 
130 
785 
813 
697 
767 
1003 
530 
866 
616 
709 
314 
1303 
595 
889 
637 


1946 Change* 


March 
664 661 
163 191 
374 377 
585 561 
641 633 
510 551 
347 299 
519 478 
132 146 
676 633 
581 533 
534 589 
594 587 
589 599 
978 776 

28 64 
433 409 
423 300 
336 =. 248 
291 Za2 
643 727 
784 696 

20 63 
453 475 
588 462 
439 470 
447 431 
819 = 818 
613 570 
619 526 
379 . 277 
807 649 
457 427 
957 919 
619 605 
540 573 
aa 397 





DEGREE DAY TABLES 





—30.8 Albany 5817 
—50.9 Atlanta 2794 
—42.0 Baltimore 4063 
—34.2 Boston 5067 
—37.3 Buffalo 5782 
—36.7 Chicago 5410 
—56.1 Cincinnati 4487 
—42.4 Cleveland 5281 
—48.5 Dallas 2269 
—20.1 Denver 4990 
—37.2 Des Moines 5742 
—37.5 Detroit 5681 
—38.9 GrandRapids 5817 
—31.2 Hartford 5296 
—21.0 Helena 6548 
—58.4 Houston 1283 
—45.5 Indianapolis 4890 
—54.3 Kansas City 4538 
+18.7 Los Angeles 1100 
—57.6 Louisville 4027 
—25.0 Milwaukee 5994 
—35.7 Minneapolis 7063 
—51.5 New Orleans 1175 
—39.5 New York 4627 
—43.2 Omaha 5508 
—32.6 Philadelphia 4236 
—55.4 Pittsburgh 4809 
—17.4 Portland, Me. 6085 
+ 7.5  Portland,Ore. 3603 
—39.3 Providence 5158 
—55.0 St. Louis 4209 
— 85 Salt Lake City 4885 
+36.0 San Francisco 2048 
—29.5 Sault Ste. Marie 7587 
+ 1.7 Seattle 3816 
—35.5 Toledo 5442 
—44.0 Washington 4133 





*Compared with normal. 


May 
1946 





SEASON TO DATE 
(Sept. to March 31) 
Normal 1945 


6074 
2598 
3945 
5002 
5752 
3395 
4462 
5297 
2093 
4636 
5424 
5450 
5559 
5465 
6572 
1116 
4744 
4190 
1224 
3941 
5903 
6526 
1043 
4437 
9194 
4388 
5014 
6353 
3407 
4901 
4278 
4763 
2412 
7373 
3452 
5644 
3911 


1946 


5858 
2632 
3653 
4908 
5528 
5401 
4036 
4920 
2063 
4798 
5563 
5298 
5176 
5357 
6094 
1185 
4777 
4043 
1173 
3615 
6066 
6924 
1163 
4274 
5132 
4366 
4650 
6422 
3529 
4937 
4022 
5070 
2454 
7413 
3831 
5298 
3666 


Percent 
Change* 
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OIL BURNERS 


BLOWER UNITS 


CERTIFIED FURNACE CO. 


DIVISION OF 


STAINLESS & STEEL PRODUCTS CO. 


1000 BERRY AVE. 


ST. PAUL, MINN. 


UNDERGROUND FUEL TANKS 
BASEMENT FUEL TANKS 


TRUCK TANKS 









Oilheating Pageantry 
(Continued from page 58) 


complete fuel unit on its burners instead 
of separate oil handling parts. 

Duotherm announced all new styling 
of its cabinets for greater appeal, and has 
brought out new types of highboy utility 
room units to get greater flexibility in in- 
stallation. 

Timken showed a new water heater 
with cast iron heat exchanger instead of 
copper coils, of which the small size oper- 
ates as low as 2 lbs. per hour. They are 
bringing out another model at 4 lbs. per 
hour, with 65,000 Btu’s for GI homes. 
Timken’s conversion burner has been 
dolled up with shielded parts and general- 
ly given eye appeal, in addition to some 
changes in the flame ring and grille as- 
sembly. 

Ace Engineering had a new belt-driven 
heavy oilburner, the principal advantage 
in the belt drive being that it removes the 
necessity for special motors, and uses a 
standard base-mounted motor. 

Penn Boiler & Burner Mfg. Corp. has 
redesigned its boiler unit to have more 
ue passages of smaller dimension, for 
lnger flue gas travel. The company is 
how for the first time making its own 
burner to use in the unit. 

Petro’s offering as a postwar product 
isa one-half gallon capacity gun burner, 
small in appearance. They also showed a 
new water heater using this burner. 

Heil showed three new boiler and fur- 
tace-burner units, with exceptionally at- 
tractive styling. The boiler, with 100,000 
Btu capacity, including tankless coil, uses 
4.75 gph gun burner, as does the 85,000 
Btu furnace unit. The small furnace 
unit, 65,000 Btu, has a modified Miller 





fue/oil 
é o// heat 


forced draft vaporizing burner. 

Norge introduced its vacuum draft 
furnace unit, which eliminates the need 
for a standard chimney to create draft; 
instead a vent pipe may be used. Three 
models were offered, the largest of 120,- 
000 Btu capacity. 

Miller’s forced draft vaporizing con- 
version burner has been redesigned since 
the war, now operates at higher pressures 
and is said to operate satisfactorily on No. 
2 catalytic fuels. The company now makes 
all of its own controls. 

Ray was displaying a new galley range 
burner with hand control of air-oil mix- 
ture, with thermostatic overload switch 
and recycling button. 

Michigan Tank & Furnace displayed a 
new water heater with a gun burner hav- 
ing 8/10 gph firing rate, and a capacity 
of 90 gal. at 80° rise. 

Radiant Utilities has an all-new line of 
gun burners in four capacities, including 
a twin-nozzle feature in sizes over 6 gph. 

Several boiler or furnace manufactur- 
ers who are not oilburner producers had 
improvements in heating units designed 
for oilfiring. Fitzgibbons’ line has been 
somewhat revamped since the war, with 
new jacket styling for simplicity of erec- 
tion, and with general replacing of cast 
iron parts with steel. 

Burnham’s new Base-Ray system of 
baseboard heating attracted a lot of in- 
terest. Thatcher showed a new furnace 
for oil with 140,000 Btu capacity, having 
a new style vaporizing humidifier in the 
heat exchanger with float control. 

Columbia Boiler showed a new tubeless 
model of relatively small capacity and low 
price for builder homes. Rutledge Water 
Tube Boiler Co., a show newcomer, had 
an exceptionally small one. 








KRAISSL 


FILTERS 
STRAINERS 


PUMPS 


Keep Fuel Oil Lines 
Open and Active 





Year-in, year-out perform- 
ance proves the skill of 
KRAISSL engineering design 
and the honesty of KRAISSL 
manufacture. 

Class 72 Strainers and Filters 


Single and Duplex 
types for suction or 
discharge service — 
any practical degree 
of filtration in units 
designed for low 
pressures as well as 
up to 500 Ibs. hydro- 
static test—easily re- 
movable filter basket 
insures quick clean- 


ing. 









Duplex 


Single 
Class 60 Heavy Oil Pumps 


Standard equip- 
ment wherever in- 
dependent pump 
and motor sets or 
booster pumps for 
pump-type burners 
are required, 





Submit your fuel-line problems to KRAISSL 
engineers—literature and prices on request. 


295 WILLIAMS AVE. 


einer KRAISSL COMPANY 
HACKENSACK, N. J. 
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WAYNE HOME EQUIPMENT O., INC. - 801 GL GLASGOW, FT. . WAYNE, IND. 


Get Sales Helf 


NOT JUST CONVERSATION 


The eee Wholesaler-Dealer Part- 

lan gives you Action, Sales 
Help and Higher Net Profits with 
the complete line of Wayne Home 


Choice Dealerships Are Still Open 


Write for details of the 
Wayne Partnership Plan 











LOW WATER & PRESSURE LIMIT 


NEWARK CONTROLS 


will lower your Material and 


NEWARK BOILER REGULATOR CO. 
15 WARD STREET 


Combination 


Installation Costs 


BLOOMFIELD, N. J. 














Many of the accessory manufacturers 
had in their booths items that were defi- 
nitely new. Briefly, some of these were: 


Applied Mechanics improved their oil 
tank gauge with a glass float, glass mag- 
nifiers over the dial and an arrangement 
to prevent the copper ribbon from catch- 
ing. 

Petroleum Equipment Mfg. Co. had its 
new stainless steel combustion chamber 
for conversion burners, a development of 
the past year. 

Mercoid displayed its new 500 Series 
controls for closer differentials than or- 
dinary limit controls. These were original- 
ly developed for marine use, using a mag- 
netic switch instead of tilting, for close 
operating control. 


Dwyer Mfg. had a new line of com- 
bustion instruments for larger applica- 
tions—manometers, inclined gauges, etc., 
with plastic tubing. 

R&I showed its new sectional, universal 
type combustion chamber with stainless 
steel clips, also a new stainless steel baffle. 

Viking Air Conditioning had an all- 
new line of blower assemblies, with the 
housings, wheels and bearings all radical- 


ly different. They had a new humidifier 
with all copper tank and pan and rede- 
signed evaporators. 

One of the Show’s most revolutionary 
products was the Pezillo combined motor 
and pump for hot water heating, for bulk 
plant pumping and other liquid moving 
applications. The pump was pictured and 
described in the “New Products” section 
of a recent issue of the magazine. The 
hollow motor shaft contains a rotary 
pump, with the liquid lines threaded into 
each end of the motor. 


General Fittings displayed a 6-pass in- 
stantaneous water heater using high pres- 
sure steam; also a heavy oil preheater us- 
ing live steam inside the coils with the oil 
passing over the outside of coils, guided 
over the entire surface by means of baffle 
plates. 

Triplex had several postwar products 

. . a new vertical circulator, attractively 
styled, a low priced horizontal circulator, 
and a series of universal flow control 
valves, that can be operated vertically, 
horizontally or at an angle. 


Taco’s new featured product was the 
“Flo-Jet,” for forced hot water jobs, said 


to be a positive method of insuring right- 
way circulation through the indirect heat- 
er shell, utilizing a venturi principle. 


Sundstrand showed its new small pump 
unit, Model M-1, for the first time. Ca- 
pacity is .75 to 2 gph, a universal unit 
that operates in either direction. Other 
models have been improved by using 
“oilite” sleeves, impervious to acids, and 
a new hum eliminator, which is now a 
part of the pumping assembly. 

Perfex featured a new constant level 
valve for vaporizing equipment, and a 
combination oil filter and shut-off valve, 
plus a full new line of industrial controls 
for the intermediate size market. 


Webster’s thermostatic pulley was one 
of the three or four most talked-of items 
in the show. The pulley changes size when 
heated or cooled, thus changing the air 
output of a furnace blower. The company 
also has a new magnetic valve, or instan- 
taneous cut-off unit, for instantly stopping 
a burner flame. 


Torrington’s attic fan is said to be the 
first ever developed on aerodynamic prin- 
ciples; they also showed some new sizes 
of Aerotor wheels. 
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B WATER HEATERS 
INTERMITTENT OPERATION 
ELECTRIC IGNITION 


WITH BOTH VAPORIZING AND 
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—WRITE OR WIRE TODAY FOR 
COMPLETE INFORMATION 


BOCK CORPORATION 


MADISON WISCONSIN 
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HAGO NOZZLES 


Made of the best materials, by the best craftsmen, 
in the finest designs. Precision work our specialty. 


All immediate production is sold, but consider 
HAGO for your future orders. 


HAGO PRODUCTS 


592 Hawthorne Ave., Newark 8, N. J. 
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Skuttle Mfg. had a smail silent fan 
with mountings for a window or door 
casing, called a “Heat Mover,” to circu- 
late air within a room. They had a new 
humidifier pan of drawn steel, instead of 
brake made. 

Davis Engineering Co. had a new self- 
cleaning tubular type heavy oil preheater, 
that they had developed for Victory ships. 

Bacharach’s newest item is “Temp- 
scribe,” a recording thermometer that the 
company bought not so long ago from a 
Chicago manufacturer, dressed it up and 
now is selling in large volume. 

Lovejoy Flexible had two new type CX 
and DX couplings, designed only for oil- 
burners. 

Scully Signal’s new item was a Vent- 
alarm for motor car gasoline filling, and 
it attracted much notice. Of historic in- 
terest, he showed one of the earliest fuel- 
oil Ventalarms that he calculates has 
saved $45 since it was installed in Swamp- 
scott. 

Tuthill Pump announced and showed 
its new Model 30 LN Fuelstat for 1947, 
taiming greater simplicity and economy. 

Delavan-Balloffet had a new nozzle kit, 


with several service features, and all noz- 
zles carried in glass containers. 

Watts Regulator offered as a postwar 
contribution its new Type 340 large ca- 
pacity, pilot operated, fully automatic 
temperature and pressure relief valve. | 

Bendix-Friez, with one of the most 
sumptuous layouts at the exposition, in- 
troduced its full line of new oilheating 
controls, and now enters the oilheating 
field with both feet. 

Minneapolis-Honeywell had probably 
more actual new things for an old com- 
pany than almost anyone there. Their 
whole Moduflow series was unknown be- 
fore the war, also the Electronik relay on 
domestic oilburners taking the place of 
the stack switch; then they had a whole 
series of new panel heating controls. 

Sid Harvey showed a new safety cut- 
off valve to prevent after-drip when a 
burner shuts off; it can be installed any- 
where in the nozzle line. 

Dielectric showed some new applica- 
tions and shapes of electrodes, featuring 
deep counterbores. Rajah, in the next 
booth, had an angle extended bakelite 


ferrule, to avoid excessive wire bending 


sometimes necessary with straight fer- 
rules. 

Field Control Div. had a new seven 
inch draft regulator. Weather Controls 
Div., Automatic Devices, showed one of 
the highspot items of the exposition, an 
outside weather control, brought down in 
size and price until it is practical for pri- 
vate homes. General Filters brought out a 
new small capacity filter No. 1A25. 

Measurement Methods brought East 
for the first time the automatic delivery 
system that has been widely installed in 
the Midwest, and attracted decided no- 
tice. Monarch Mfg. had one entirely new 
nozzle of large capacity for bake ovens 
and the like. It handles 1/2 to 6 gph at 
14 to 3 lbs. air for No. 3 oil. 

_ Eddington Metal Specialty offered as 
new a hand pump for drums, vane type. 
G-E had new items in both transformers 
and motors for oilburners. Combustion 
Utilities had a chemical to add to range 
oil and kerosene for cleaner burning, 
smokeless and said to kill kerosene odor. 

Bell & Gossett featured its “Airtrol” 
to eliminate air from hot water heating 
systems by confining it to the expansion 
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Widest used 
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Order from 


HANDEES CO. 


Dept. 12 A. Bloomington, III. 








Order Monday— Get it Friday! 










Shipped without 


...nationally known 
‘“‘Handee” tube steel 
truck at bargain prices. 
5 x 2” rubber tired wheels, 
ht. 44”, nose 14”; curved cross 
straps. Capacity 600 Ibs. yet ex- 
tremely easy to handle for weight 
is only 281bs. Send back for full re- 
fund after 60 daysif not 100% satis- 
fied. Order Monday — Get Friday! 
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convince you. 


ECONOMICAL TOO! 


even 1 day’s delay 


Makes satisfied customers. 
DISTRIBUTORS: Write for fine proposition. 


DESTROYER 


WAR ON FUEL OIL WASTE 


Simply spray E-Z, and the soot in fire 
chamber and flues vanishes instantly. 
Increases efficiency of oil. One trial will 
"EASY" TO USE... 

















HEALY-RUFF COMPANY, 797 Hampden Ave., St. Paul, Minn. 
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Monufacturers of Rexoil 


Conversion Burners, Boller Rexoil 
Units, 


Direct-Fired Conditioners 


Furnace Units and 


REIF-REXOIL, Inc. 


35 Carroll St. Buffalo, N. Y. 


Burners 
confidence of over 60,000 
users. That's why “you're 
RIGHT with REXOIL"... 7 
the line that's easy to sell 

and STAYS SOLD! 


have the 











truly TIME-TESTED 





¢ LITE-CAST 
g IS STILL 
— THE LEADER 


SEE YOUR JOBBER 








Monogram Combustion Chamber Co, 
PHILADELPHIA 4, PA. 














tank; also they emphasized panel heating 
with “Hydro-Flo.” 

Petroleum Solvents Corp. has an all- 
new line of oil conditioning chemicals, 
developed during the war. 


This long recital of change and prog- 
ress pretty clearly demonstrates that, 
while some product development is being 
delayed, there was still a great deal of it 
in evidence; our industry is far from 
static, even when we don’t need to im- 
prove things to sell them. Companies who 
have made improvements are getting in 
strong shape for the competitive period 
which may not be too far ahead. 
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Oilheating Trends 
(Continued from page 11) 


of them, and dealers are looking at pot- 
type equipment for some of these. All of 
the dealers on our reporting list sell me- 
chanical burners. But 36% of them also 
sell pot-type equipment now, or have de- 
cided to handle it on builder business. Of 
those dealers who are definitely out after 
builder business, 50% are handling or 


will handle some pot-type equipment. 


DEALER COMMENTS: Dealers were 
asked for suggestions on how better ele- 
ments of the industry might profitably get 
into builder business. Most simply gave 
reasons why they believe this is impossi- 
ble. There were, however, quite a number 
of instances where the dealer brought out 
a suggestion, of which these are typical: 
“A cooperative sales program featuring 
the advantages of oil heat would be a good 
way to start” . . . “To compete with gas, 
these small G.I. houses must be heated 
with vaporizing oilburners; pressure 
burners are too expensive”. . . “Believe 
we will get into this low profit work, but 
not as long as the good business hangs on” 
. . . "Good dealers should go after this 
business. They will find that price is not 
a serious consideration at the moment” 
... Finance companies and banks should 
insist on a recognized burner before fi- 
nancing” ... “A time and material basis 
is the only sensible way just now, with 
costs so indefinite” . . . “Show contractors 
the need for profits for someone else be- 
sides themselves, to get a good heating 
system” .. . “There will be a lot of in- 


dividual houses built in this program, as 
well as mass housing; it isn’t hard to get 
good prices on the individual houses” . 
“While our builder business has not 
proven very satisfactory in past, we how- 
ever are anxious to again survey the field 
with real interest; much of the market 
will go to heating men rather than oil- 
heating men, for the public doesn’t recog- 
nize the fundamental difference.” 


Some of the dealers, about five per 
cent, say that they have discussed with 
builders the possibility of doing the heat- 
ing on a cost-plus basis, until costs can be 
determined. There are some good possi- 
bilities in this, under present conditions, 
with builders hard put to get oilheating 
anywhere. 
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John G. Schutz is back with Research 
Products Corp., Madison, Wis., after 
five years in the armed forces where he 
served as Captain with the First Cavalry 
Division. Mr. Schutz had been with Re- 
search for two years prior to the war, and 
is rejoining the company as a sales super’ 
visor. 











Automatic 
Fusible;Line Valve 


A combination shut-off valve and fusible 
link for oil burner installations. Self-con- 
tained automatic type—no chain, pulley, 
hook or weight required. Held open by 
fusible device against a spring. Can be 
manually operated—horizontal or vertical 
position. 

Globe type valve made from brass bar 
stock, metal to metal seat and disc con- [ff 
struction. Easily installed—no adjustments ¥ 
required. 


Made in %”, 14”. 3%4” and 1” sizes. 


221 High Street 








MOORE and KLING Inc. 


Boston, Mass. 











DISTRIBUTORS WANTED 


who are well established—to handle 
quality heat exchange products such as 


FUEL OIL HEATERS 
HOT WATER GENERATORS 
INSTANTANEOUS HEATERS 
INDIRECT HEATERS 


MANNING AND LEWIS 
28-42 OGDEN ST. 





WATER COOLERS 
CONDENSERS 
TANKLESS HEATERS 
HEATING COILS 


NEWARK 4, N. J. 
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Inquiries Invited. 


505 COURT STREET 





HAYWARD OIL BURNERS 


ROTARY and PRESSURE 
ATOMIZING TYPES 


Dealer and Distributor 


HAYWARD MFG. CO., INC. 
BROOKLYN 31, N. Y. 


EQUALIZE ANY STEAM HEATING SYSTEM 
FOR AUTOMATIC HEATING 

















For Fast Venting 


Any steam heating system 
can easily be changed to a 
GORTON VAPOR EQUALIZ- 
ING SYSTEM at low cost. No 
pipe changes required. Makes 
ALL radiators heat up on 4 
to 8 OUNCES instead of 2 to 
5 POUNDS. 


Send for Literature and Prices 
of the Gorton Vapor Equalizing 
Appliances 


GORTON HEATING CORP. 


Since 1887—Manufacturers of 
Heating Equipment 


CRANFORD, NEW JERSEY 

















Studying Gas Costs 
(Continued from page 76) 


signed for gas), or a highly efficient boiler 
ot furnace designed for oil may be in- 
talled. In selecting the oil-powered equip- 
nent for a home previously heated by gas, 
wme oil heating engineers insure peak 
diciencies by aiming for a maximum 
tack temperature of 400° or 500°, and a 
ninmum COgz with clean, soot-free burn- 
ing of 10% to 12%. 

These oilheating engineers replace any 
nsfired water heating equipment by an 
wrangement which heats the water 
through use of oil, either a summer-win- 
tr hot water layout connected to a heat- 
ag boiler, or a direct-fired water heater 
which burns oil. During modernization of 
in old house, gas cooking equipment may 
te replaced by electric equipment, and a 
gas-powered refrigerator may be replaced 
ly an electric refrigerator. Such replace- 
nents, to eliminate or reduce the use of 
Bs, help offset the fact that any gas still 
wed in the house, after the house is no 
bnger gas-heated, will be purchased at 
rates ee eneeeely high compared to the av- 


erage gas rate while the house was gas- 
heated. Keeping down the sum-total of 
household expenses, after heating has been 
switched to oil, is achieved by arranging 
to have it use little gas or no gas. 

Home owners not worried about the 
extra cost of gas heating often change 
their minds after learning all the facts. 
It is well to inform them that figures 
which indicate that a certain house is 
heated economically by manufactured gas 
do not prove that gas is nearly as inex- 
pensive as fueloil. The way the thing 
usually works out, the same amount of 
heat as is in the manufactured gas burned 
each year to heat the house can be ob 
tained at half the price in fueloil. The 
oilburner dealer capable of handling some 
heat engineering figures can prove this 
by showing how much heat is bought in 
one cent’s worth of fueloil, and in one 
cent’s worth of manufactured gas. 
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H. Cubbie Roane has been named as- 
sistant district manager of the Atlanta 
office of Bowser, Inc. 


OPA Authorizes Motors 
Sold On Adjustable Price 


FRACTIONAL HORSEPOWER MOTORS may 
now be sold subject to future changes in 
ceiling prices, according to Order 600 to 
RMPR 136. The order became effective 
April 16. Pertinent sections of the order 
follow: 

(b) Authorization for adjustable pric- 
ing. Any seller of fractional horsepower 
electric motors is authorized, subject to 
agreement vith his buyer, to deliver such 
fractional uorsepower electric motors at 
a price which may be adjusted upward in 
accordance with the action to be taken 
by the OPA upon the request of the frac- 
tional horsepower electric motor industry 
for a change in the maximum prices of 
these commodities. Until final action is 
taken by the OPA with respect to the 
maximum prices of these products by way 
of an industry-wide increase or otherwise, 
the manufacturer may not receive pay- 
ment in excess of the maximum prices in 
effect at the time of delivery. 

(c) This order may be amended or re- 
voked by the Price Administrator at any 
time. 
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No. 5 Oil 





REDUCE HEATING COSTS... 
INCREASE YOUR PROFITS 


Burn No. 5 heavy fuel oil. a 





contained, all electric. Self-lu- 

bricating. Many new exclusive 

features, Write for full details Write for 
literature and 

GOOD TERRITORIES OPEN pe 


C. L. RAYFIELD CO. 


2010-18 S. Halsted St., 


Chicago 8, Ill. 
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The Original. Still the Best. Hundreds 
of Thousands in Use. @ Holds the draft con- 
stant in the fire box, @ Scientific draft control 
for the smallest to the largest jobs, © be thas 
domestic, and commercial sizes from 4” . 


24” in diameter. © Industrial sizes from 24” 


x 24” to 5’ x 12’, 


PREFERRED UTILITIES mee. corp. 





1860 Broadway, New York 23, N. Y. Boston Office: 839 Beacon St 








FUELOIL & OIL HEAT CLASSIFIED ADVERTISING 
os ae are payable in advance. The rate is '75 cents pert 





line, with a minimum charge of $4.50 for six lines or less. 


(No agency commission. No discounts.) 


PeOaeee, sense 


Save Fuel—Save Money. Barclay has complete stock fuel-saving devices—furnace 
regulator sets, temperature controls, draft regulators, insulating materials, filters, 
oilburner pumps. Write for our catalog of all installation accessories and replace- 
ment parts for oilburners and stokers. Robert Barclay, Inc., 130 N. Peoria St., 
Chicago, III. 

WE SPECIALIZE in a complete line of parts and accessories for all makes of Oil 
Space Heaters—float valves, fittings, tubing, pots, rings, wicking, oilifters, add-on 
controls, etc. Write for our price list. Sarn-Oil Burner Supply Co., 2877 S. 
Archer Ave., Chicago 8, IIl. 

PRICE CALCULATOR for alcohol, turpentine, linseed oil, solvents, kerosene, 
fuel oils and gasolines. 250 charts ranging from .001 to .209 per gallon in tenth 
and quarter cents. Charts complete with stand $47.50. For fuel oil dealers we 
have Calculator ranging from .05 to .11 cents, in tenths only. 61 charts com- 
plete with stand $27.50. Each chart shows amounts from 1 to 999 gals. Any 
individual chart with celluloid holder $1.00. Degree Day Systems, Woodside, N. Y. 


OIL BURNER ENGINEER OR FIRST CLASS SERVICEMAN, must have ability 
to train men, and have had experience on all = of equipment. Excellent 
salary, good future. New England area. Address Box 558, c/o Fueloil & Oil 
Heat, 232 Madison Avenue, New York 16, N. Y. 


OIL BURNER SALES MANAGER for domestic oil burners. We represent a 
nationally advertised oil heating line in the Chicago Metropolitan Area. We 
want a man capable of establishing and training dealers and to develop a sales 
force to sell conversion and packaged equipment direct to the users. is is an 
excellent opportunity for a man who is capable of se a large volume 
of sales. Salary and percentage. Address Box 559, c/o Fueloil & Oil Heart, 
232 Madison Avenue, New York 16, N. Y. 


EXPERIENCED INSTALLATION AND SERVICE MAN for commercial and 
industrial oil burners located in Florida by a long established fuel oil company, 
furnishing fuel oil, burners, and oil burning equipment over a wide territory. 
a a x 560, c/o Fueloil & Oil Heat, 232 Madison Avenue, New York 16, 


SOOT-GO (copyright) SOOT DESTROYER, JOBBERS cash in on the increased 
demand for Soot-Go, the best low-cost soot destroyer made. Soot-Go has been the 
favorite of thousands of oil burner servicemen for over 12 years. Soot-Go is a 
sure repeater. Send today for trial order. Terms regular. Kalmide Chemical Co., 
17 E. 42nd Street, New York 17, N. Y. : 


FRANCHISE WANTED. Progressive organization, well established, owning 
large modern building, centrally located with adequate a space, offices, 
— and warehouse, under capable management, ample capital, sales organization 
staffed by Reg. Prof. Mech. Engineer, Master Plumber, etc. Want additional 
franchise for items well known to the industry and trade for homes, commercial 
and industrial installations, i.e., oil and gas heating and air conditioning equip- 
ment, Metal Kitchen Units and similar items, including appliances, requiring 
promotional sales, engineering and/or servicing skill for application. We would 
be pleased to hear from interested manufacturers. H. C. Little Eastern Sales Co., 
928-36 N. Broadway, Baltimore 5, Md. 


OIL BURNER PARTS JOBBERS AND PUMP REBUILDERS, write for our 
catalog of difficult-to-obtain replacement parts and tools, Hydrovalve Co., 262 
W. 38th St., New York 18, N. Y. 


WANTED: NEW AND USED OIL BURNERS, both domestic and industrial. 
Air Mail full description with price to: Jenkins Engineering Company, 518 
Virginia St., Seattle, Wash. 


MANUFACTURERS REPRESENTATIVE with an office in New York—well 
known to bem ye and heating supply houses and the fueloil trade—is inter- 
ested in additional products for Eastern area. Address Box 561, c/o Fueloil & 
Oil Heat, 232 Madison Ave., New York 16, N. Y. 


HEATING ENGINEER—must be experienced on installations of domestic oil 

burners, capable of taking full charge of jobs and men and follow 60 installa- 

tions and more per month. N. Y. area. Excellent opportunity. State salary and 

a gag ig Box 562, c/o Fueloil & Oil Heat, 232 Madison Ave., New 
ork 16, N. Y. 


SALESMEN WANTED: For line of fuel conservation chemical products for 
the jobbing trade. New patented soot remover loaded gun unit for sale to stores 
is selling like wild-fire. Also fuel oil sludge solvent and Aquatone Boiler Water 
Rust Treatment and Preventative. Also a bulk division for sales direct to large 
users. We are one of the leaders in the field. Attractive commissions. Address 
Box 563, c/o Fueloil & Oil Heat, 232 Madison Avenue, New York 16, N. Y. 


ATTENTION OIL HEATING TRADE EVERYWHERE. We rebuild and re- 
pair all makes of oil burner pumps and valves. We also have an exchange service. 
We give prompt service and our work is guaranteed. Hydraulics and Pump Re- 
pair Co., 18304 Woodward Ave., Detroit 3, Mich. Phone TO 9-3737. 
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Harvey-Whipple, Inc. 

Hayward Mfg. Co., Inc. ...... 
Healy-Ruff Company 

Heil Co., The 

Henry Furnace Co., The 

Herco Oil Burner Corporation .. 


Jefferson Electric Company .... 
Teneo Hee AS. Es. base 0s 
Johns-Manville 


Klemm Automotive Products 
Company 

Kraiss1 Company, The 

Kresky Manufacturing Co. 

Krueger Sentry Company 


Lau Blower Company, The ... 
Little Burner Co.,; H.C. .i.... 
Lovejoy Flexible Coupling Co. .. 


Mack Trugks, Ise. os ee oe 
Maid-O-Mist, Inc. 
Manning and Lewis 
Marine Manufacturing Co. 
May Oil Burner Div. ......... 
McDonnell & Miller 
Mel-Gauge Company 
Mercoid Corporation, The 
Michigan Tank & Furnace Corp. 119 
Miller Company, The 
Minneapolis-Honeywell 

Regulator Co. .'....... Back Cover 
Monarch Mfg. Works, Inc. .... 113 


Monogram Combustion Chamber 
Company 


Moore and Kling, Inc. ........ 124 


Neptune Meter Company 17 
Newark Boiler Regulator Co. .. 122 
New York Air Valve Corporation 109 
Norge-Heat Division 

Nu-Way Corporation, The 


Oil Heat Institute of New England 88 


Olsen Manufacturing Co., 
sne C.:A. 


Paragon Oil Burner Corp. ...... 98 


Penn Boiler and Burner Mfg. 
Corp. 

Penn Electric Switch Co. ...... 

Perfex Corporation 

Petroleum Heat and Power 

mpany 

Petroleum Solvents Corp. ...... 

Petrometer Corp., The 

Philadelphia Valve Company .. 

Preferred Utilities Mfg. Corp. .. 


Rajah Company, The 

PL GC A ee) ho rr 
Refractory & Insulation Corp. .. 
Reif-Rexoil, Inc. 

Reynolds Electric Company .... 
Rochester Manufacturing Co., Inc. 


Scully Signal Company 
Shell Development Co., Inc. ... 
Silent-Flame Mfg. Co., Inc. .... 
Silent Glow Oil Burner 
Corporation, The 
Smith Meter Company 
Smith Co., Inc., The H. B. .... 
Spraying Systems Company .... 
Standard Heater & Oil 
Equipment Co... ..cccecccs 
State Tank Co. 
Sundstrand Machine Tool Co. ... 


Teesdale Mfg. Co. .....-+-+-+> 
Thatcher Furnace Company .... 
Thrush & Company, H. A. ...- 
Tuthill Pump Company 

Viking Air Conditioning Corp. . 
Viking Pump Company 

Volcano Burner Corp. ....---- 
Watts Regulator Company 
Waterfilm Boilers, Inc. .....--- 


Wayne Home Equipment 
Co., Inc. 


Webber Co., A. R. ...------> 

Webster Electric Company ...66, 67 

Williams Oil-O-Matic Div. .... 4 

Yale & Towne Manufacturing 
Company, The 

York-Heat Division 





IGNITION ELECTRODES IN QUANTITY—TO MEET THE INDUSTRY'S EXACTING NEEDS 


seme: < DIELECTRIC PRODUCTS CO., INC. 


125 VIRGINIA AVENUE, JERSEY CITY 5, NEW JERSEY 
QIL BURNER IGNITION ELECTRODES, INSULATORS, CABLES, BUS BARS AND ASSEMBLIES 





